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LONDON ENTERS NEW FIELD 


WRITES BURGLARY INSURANCE 





As Result of Conkling, Price & Webb 
Change English Company Takes 
on New Line 





One of the most important develop- 
ments in connection with the change 
in company representation made by 
Conkling, Price & Webb, of Chicago, is 
the decision of the London Guarantee 
& Accident to enter the burglary busi- 
ness. The London writes burglary on 
the other side, but never has done so 
in America. Conkling, Price & Webb 
have a large burglary business for the 
United States Fidelity & Guaranty, and 
in giving that company up for the Fi- 
delity & Deposit, which does not write 
burglary business, they had to arrange 
tc have this business taken care of. 
VYhe London, of which they are general 
agents, will take care of it from now 
forward. It is likely it will not enter 
the general burglary insurance field 
until May or June, when one of the 
officials of the company is expected to 
visit America. This will make the 
London even a more desirable casualty 
company than it has been in the past. 
Conkling, Price & Webb will have the 
company for burglary for Illinois, In- 
diana and Missouri as they have for its 
other lines. They will enter the bank 
burglary insurance line and expect 
greatly to increase their premium in- 
come from this source. 

Another interesting development is 
the determination of President War- 
field of the Fidelity & Deposit to make 
Chicago an important point in that 
company’s agency system. While the 
Chicago office will cover only northern 
Illinois, as in the past, it has been 
agreed that it will render some as- 
sistance to other agencies of the coun- 
try in the west, becoming in a sense a 
western rendezvous for agents, where 
they can get the counsel of some very 
experienced bonding men. President 
Warfield will be in Chicago in May or 
June, and it is likely a number of west- 
ern agents will meet him there at that 
time. 

Great Interest in the Change 


No surety change in years has created 
the interest and talk in Chicago that 
have followed this joining of the Conk- 
ling, Price & Webb and Arnold agen- 
cies, with accompanying resignation of 
the United States Fidelity & Guaranty. 
The relations between that company 
and its Chicago representatives have 
been known to be so close that the sur- 
prise was the greater. 

The change is not the result of any 
personal estrangement. Conkling, Price 

Webb continue to have a very high 
regard for President Bland and his as- 
sociates, but they resigned the company 
purely for business reasons. Conkling, 
Price & Webb are writers of large lines. 
Before the 10 percent rule went into ef- 
fect they used to execute bonds for a 
million dollars or more for receivers, 
administrators and the like. The 10 
Percent rule reduced the net line of the 
United Fidelity & Guaranty to about 
$200,000 and rendered it less available 
for this class of bu iness. 

_For some time ‘ 1e company has been 
tightening up on ntract bonds, which 
(CONTINUED ON PAGE 12) 











Losses Paid by Aetna in 89 years, $112,036,856.57 


. 8. GADSDEN, Gren’. AcT. THOS. E, GALLAGHER 
_ coon aoente: —— Gen’l Agent Western Branch, Cinctanatt, O. 


About June first the Western Branch will be removed to 159 LaSalle St., Chicago 











The CONTINENTAL 
sells the most secure fire 
insurance obtainable. Its 
net surplus ($7,503,591.36) 
exclusively protecting 
American policyholders is 
larger than that of any 
other company. 











Capital, $1,000,000 
ASSETS 
$16,399,452,10 


“LIABILITIES 


$7,895,860.74 


SURPLUS TO POLICYHOLDERS 


$8,503,591.36 








An appointment as Agent for the Continental 


Fire Insurance Co., is a 


sure cure for all the 


worries, cares and doubts that threaten agents 
of companies with limited assets; constantly 
changing underwriting ideas; or managements 


of uncertain permanence. 








The Continental Fire Insurance Company 


Continental Building 
46 Cedar Street, New York 


Western Department 


280 La Salle St., Chicago, III. 














D. W. C. SKILTON, President 


J. H. MITCHELL, Vice-President 
EDW. MILLIGAN, Vice-President 


Surplus to Policy-holders, $3,421,837.31 


Northeast Corner Fourth and Elm Streets 
LGVEJOY & SPEAR, Managers 


JOHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary 


Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 


Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Total Assets, $7,065,453-74 


THE WESTERN DEPARTMEN1 





xe se CINCINNATI, OHIO 
Agencies in all cities and towns 








WESTERN UNION MEETING 


IMPORTANT QUESTION IS UP 





Organization Entirely Divorces Itself 
from Rate-making Machinery in 
Anticompact States 





Augusta, Ga., April 8.—(Special.)—At 
its semiannual meeting held at the Bon 
Air in this city Wednesday the Western 
Union adopted legislation which could 
hardly be called revolutionary, but 
which nevertheless marked a distinct 
step in its history. In brief the union 
divorced itself utterly and completely 
from all influence on rates in states 
where the laws are antagonistic, and 
will in the future hold no communica- 
tion with its members on this subject 
in those states. This action was taken 
to remove even the suspicion that the 
organization had any of the attributes 
of a combination or trust, “to the end,” 
as the resolution read, “that state offi- 
cers shall have a closer and definite un- 
derstanding of the union and its inten- 
tion to conduct its affairs in strict com- 
pliance with the restrictions of state 
legislation.” 

System of Numbers Abolished 

As a still further step the union has 
abolished the system of numbers by 
which its members have been recog- 
nized since the organization was formed 
a score of years ago, and it was signifi- 
cant to note that the roll call of this 
meeting was by name and not by num- 


er. 

Fifty-four members were present 
when the meeting convened Wednesday 
morning with President George W. 
Law in the chair. It is seldom that 
there is so large an attendance and it 
was a matter of much comment. 

President Law Beviews Situation 

President Law’s address was con- 
servative in tone, yet firm and to the 
point. He made it plain that the com- 
panies were facing a growing tendency 
toward anticompact legislation and 
pointed out the absolute necessity of 
their being prepared for it. From this 
viewpoint he referred to the work of 
the committee of eleven which has had 
in charge the task of making all the acts 
of the union conform with the utmost 
rigidity to the laws of the several states, 
and declared that around its report the 
deliberation of these sessions would re- 
volve. The president declared that the 
companies affiliating with the union do 
62 percent of the entire business in the 
west and he wished all those interests 
conserved. 

His idea was that the best results 
were to be obtained through a narrow 
margin of trade profit from schedules 
that could be depended upon. 

Public Must Be Educated 

The trend of legislation, the president 
declared, necessitated an educational 
movement whereby an understanding 
of the vital principles of insurance 
would be made plain. He also com- 
mended heartily the extension of the 
fire marshal system and pointed out 
some of its beneficial results. 

In his address, which has been char- 
acterized as one of the most able efforts 
ever presented before the union, Presi- 
dent Law spoke of the deceased charter 
members, George L. Chase and George 
T. Cram, and of the more recent de- 

(CONTINUED ON PAGE 15) 





2 


THE WESTERN 


UNDERWRITER. 


April 9, 1908 








R. L. PARSONS BEEN PROMOTED 





Western General Field Agent of North- 
ern of New York is Called to 
Home Office 





Robert L. Parsons of Chicago, gen- 
eral western supervising agent of the 
Northern Fire of New York, is another 
man of the west to receive promotion 
and be called east. He goes to the 
home office to take charge of the 
agency department. 

Mr. Parsons’ field in the west will be 
divided into three parts. H. W. Cran- 
dall of Merriam Park, Minn., who has 
been assisting Mr. Parsons for some 
time will have Minnesota, Wisconsin 
and northern Michigan. F. G. Herman 
of Mattoon, Ill, has just been ap- 
pointed snecial agent for Illinois and 
Indiana. The third field man will cover 
Ohio and lower Michigan. His name 
will ve announced shortly. 

Mr. Parsons is one of the field men 
who is everywhere popular, a good 
mixer and a stanch friend. He has es- 
tablished the company in fine shape in 
the west, a service it recognizes by the 
placing of larger responsibilities on 
him. 


TO STOP TWISTING POLICIES 








Tennessee Department Calls Attention 
of Pernicious Practice Among 
Agents of Farm Companies 





Owing to the fact that there is a 
movement on in some of the northern 
states to check the twisting of farm 
policies the recent ruling of Commis- 
sioner Folk of Tennessee is of interest. 
He says: ; 

Inasmuch as it has come to my attention that 
there have been complaints at different times 
in the past that agents of one company have 
taken up policies of another company for the 
purpose of cancellation, and inasmuch as it is 
clear to my mind that under ordinary circum- 
stances such a proceeding operates unjustly to the 
policyholder and that he would not agree to it 
except as the result of misconception created by 
misrepresentation, therefore, in order that there 
may be no imposition upon policyholders in this 
regard I have this day made a ruling that the 
license of any company will be revoked if it 
should be found, upon investigation by this 
department, that any representative of said com- 
any has been guilty of taking up from a policy- 
holder a policy contract of another company for 
the purpose of cancellation. This ruling will 
apply to all such offenses occurring after the 6th 
of April, 1908. Provided, any company whose 
agent is found guilty of the practice referred 
to above, before revocation of license may have 
opportunity to dismiss the offending agent. 





Objects to a Life Booklet 

Auditor Billheimer of Indiana has or- 
dered the Hamilton National Life of 
South Bend, Ind., to suppress the circu- 
lation of the booklet issued by the 
Hamilton Agency Comnany on the 
ground that statements in it are mis- 
leading. One is “The Hamilton Na- 
tional Life will operate as a mutual old 
line company under the compulsory, 
legal reserve deposit law of Indiana.” 
Another paragraph discussing state su- 
pervision of insurance companies, says: 
“Again a bank is under supervision of 
one government only, while a legal re- 
serve life company has to undergo the 
severest inspection by the government 
of every state in which it operates.” 

The Hamilton National is not a legal 
reserve but an assessment company. It 
says it is going on a lagal reserve basis 
as soon a it can, and that the booklet 
was not submitted to it. The auditor, on 
behalf of policyholders also objects to 
the contract the company is entering 
into to pay an agency company 85 per- 
cent of first year premiums and 7% per- 
cent renewals. 





Travelers in Indiana 

Carter Monsarrat has been appointed 
special agent of the liability department 
of the Travelers in Indiana to succeed 
H. R. Stapp who becomes manager. 
W. H. Nichols of Terre Haute is ap- 
ee assistant to Manager Arthur C. 

ells of the life and accident depart- 
ment. 





REINSURES MUTUAL RESERVE 
Pittsburg Life & Trust to Take Over 
Legal Reserve Business of the 
New York Concern 





New York, April 8—(Special.)— 
About two weeks ago the Pittsburg 
Life & Trust Company made a proposi- 
tion for reinsuring the legal reserve 
business of the Mutual Reserve Life. 
The proposition today was accepted by 
the receivers and Judge Ward of the 
United States -circuit court for the 
southern district of New York. In its 
proposition the Pittsburg Life & Trust 
offered to reinsure without medical ex- 
amination: 

1. All holders of legal reserve policies 
issued upon medical examination since 
the acceptance by the Mutual Reserve 
of the provisions of section 52, New 
York laws, in the year 1902. 

2. All policies known as “contract re- 
serve” policies, issued on the limited 
payment life and endowment plans up- 
on medical examinations prior to 1902. 
This does not include policies trans- 
ferred from other classes to these 
classes without new medical examina- 
tion. 

To be effective the proposition must 
be accepted by not less than 80 percent 
of the policyholders affected. Policies 
of the Pittsburgh Life & Trust will be 
issued at the same rates, values and 
dividend periods as those of the Mutual 
Reserve. The Pittsburg Life & Trust 
takes asignment of the policyholders’ 
claim against the receivers of the Mu- 
tual Reserve. Any amount received in 
final adjudication will be deducted from 
liens against Pittsburg Life & Trust 
policies covering the amount of the re- 
serve. The Pittsburg Life & Trust 
does not assume claims for commis- 
sions and other expenses against the 
Mutual Reserve. Miles M. Dawson 
was selected as arbiter of the amount 
of reserve for which a lien is taken 
under each substituted policy. 

The Pittsburg Life & Trust also 
agrees to send every policyholder of 
the Mutual Reserve residing in the 
United States, not included in the fore- 
going class, notice that upon passing 
satisfactory medical examination a 
policy will be issued at such rate of 
premiums, terms and conditions as are 
approved by the Pittsburg Life & Trust. 





Life News for New York 

New York, April 8.—(Special.)\—The Life 
Presidents Association today forwarded to Gover- 
nor Hughes a copy of its resolutions endorsing 
the bill amending section 97. 

The Coyle crowd are making a desperate fight 
to retain control of the Provident Savings. 
They have dismissed the Philadelphia cashier for 
refusal to turn over a list of policyholders. 
New officers of the Provident Savings will be 
elected April 16. 

The Bankers Life of New York has opened a 
provident department, writing policies of $150 
and upward, employing several former Mutual 

eserve men. It also has opened a total ab- 
stainers’ department. 

The Provident Savings will remove to the 
third floor of its own building at Nassau and 
Liberty streets, May 1, thus saving $10,000 an- 
nual rental. 

The amendment to section 97 had been ad- 
vanced to third reading without opposition. 





President Bland to Visit Chicago 

New York, April 8.—(Special)—President 
Bland of the United States Fidelity & Guaranty 
shortly will go to Chicago to appoint a new 
representative. 

A number of casualty men were in Albany to- 
day opposing before the legislative committee 
the bill compelling submission of all policy con- 
tracts to the superintendent of insurance for ap- 
proval before issuance. 

The Fidelity & Deposit is arranging to write 
excise business in New York state. This is a 
new departure. 





The capital stock of the Jefferson Fire is to be 
increased to $500,000. 

The Equitable F. & M. will apply for admis- 
sion to California. J. F. D. Curtis of San Fran- 
cisco has been appointed manager for the Pacific 
coast department. 

Louis L. Loeb will discontinue his connection 
with the firm of A. Loeb & Son on July 1. It is 
understood that Mr. Loeb will shortly after that 
date commence the organization of a fire insur- 
ance company. 





Ghe WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


MARS B. WAGAR, President R. B. GOOCH, Secretary 





STATEMENT JAN. }, 1908 
CAPITAL - - - - - 7 $200,000.00 
UNPAID LOSSES ~ ~ - 7 413,820.28 
REINSURANCE RESERVE - - ~ 145,455.08 
NET SURPLUS - - - - - - 443,254.99 
ASSETS . = sad = = $470,530.35 
A. P. 505 Park re K West Virginia 
A. R. PORTER, 723 B. 45¢h St, Chicago—-Michigan and Wisconsin 
R. H. TAYLOR, 655% Wabash St., Terre Haute—indiana and Illinois 
GEORGE H. STRATTON, 701 Locust St.. St. Louis Mo.—Missouri and Minnesota 











The OHIO GERMAN FIRE 


INSURANCE COMPANY 
OF TOLEDO, OHIO 


Capital $200,000.00 Surplus to Policyhelders $260,192.74 
Gross Assets $751,012.56 


M. DONNELLY,Pres. J.H.LEIDING,Vice-Pres F. D. PRENTICE, Sec’y. and Treas. 


AGENTS WANTED IN ALL DESIRABLE LOCATIONS 











Stands First among American Compantes 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 


Losses Paid in 115 Years, $135,408,617.31 
Western Department, Erie, Pa. Establishedin 1864 
J. F. Downie, Gen’l Agt., W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
UNITED STATES NET ASSETS, $12,560,211.94 
UNITED STATES NET SURPLUS, 4,421,815.47 


New York Office, 45 William St. Northwestern Department: 
a. M. DE CAMP, General Agent 205 La Salle Street + CHICAGO 
Ohio, Indiana, Kentucky, Tennessee, Arkansas, WILLIAM S WARREN, Resident Secy. 
Wes Virginia at Cincinnati. Geo. H. Moore, John V, Thomas, Asst. Secys. 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt. 


ST == 
Liabilities, except Capital ...............-+-- 1,440,931.94 
Policyholders’ Surplus .......--....... 705,686.18 

F. M. GUND, Manager Western Department 

FREEPORT, ILL. 


BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 

















OHIO FARMERS INSURANCE COMPANY 
ete LEROY, OHIO 
Fire, Lightning and Tormado Indemnity 
STATEMENT JANUARY 1, 1908 


Reserve fer Reinsurance.... 
Reserve for Losses.... . . 





a 29 
Reserve for Contingencies ion ‘ 
Net Cash Surplus...... 68460 cc0edceceesece 600,476.83 
Total Assets............-..... $2.183,510.36 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


ORGANIZED IN 1848 


Losses Paid More Than $13,000,000.00 
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BARNEY WILL LEAVE FIELD 





Popular State Agent of Hanover to En- 
gage in Local Work at Minne- 
apolis 





Frank H. Barney of Minneapolis, 
state agent of the Hanover in Minne- 
sota and Wisconsin will leave field serv- 
ice May 1 to engage in local agency 
work with his brother Fred E. Barney, 
who already has a thrifty local agency 
in the east side of Minneapolis estab- 
lished twenty years ago. In addition to 
his agency Mr. Barney has the East 
Side State Bank and does a large loan 
business. These interests occupy so 
much time that he has felt the need of 
some one to take charge of the insur- 
ance end of his business. F. H. Barney 
has been in the field for the Hanover 
for nine years. 

The field men will regret to lose 
Mr. Barney from their ranks. A genial, 
straightforward, active man, he has a 
= in the hearts of all who know 
im. 

The Hanover may decide to divide 
the field. In that case, no doubt Spe- 
cial Agent W. M. Higley of Minnea- 
polis will be made Minnesota state 
agent and some one will be selected for 
Wisconsin. 





DISCONTINUE SURPLUS LINES 





Federal Lloyds Restricts Its Writings 
to Lumber—To Reorganize Later 
on as Stock Company 





The Federal Lloyds of Chicago has 
discontinued writing surplus line busi- 
ness and for the time being will con- 
fine its writings to lumber. Most of 
its underwriters are lumber men. It 
will aim to accommodate them. It may 
also write some marine business. 

The plan of the underwriters was to 
organize a stock company. They de- 
cided some time ago to do this, plac- 
ing the time at April 1, 1908, when 
the company was to be ready to start. 
The financial stringency has delayed 
the organization and it was thought 
best to curtail the operations of the 
Federal Lloyds. 

The Federal Lloyds has enjoyed a 
good reputation since it began busi- 
ness. Its fifth annual statement as of 
Dec. 31 shows assets $174,498, reinsur- 
ance reserve $80,894, net surplus $34,- 
924, net premiums for 1907 $234,784, 
losses $167,377. 

F. H. Osborn is attorney and gen- 
eral manager and D. Mooney is 
manager of the fire branch, both being 
excellent men. 





Freeman Takes Up Field Work 

Charles S. Freeman, formerly with 
the Chicago Board of Underwriters, 
has been appointed special agent of the 
Union and State of Pennsylvania in 


the west to assist General Agent Ed- 
ward Bliven. 





Ruge with Northwestern Underwriters 

Wm. H. Ruge, who has been in the 
field for the Spring Garden for some 
years, has become special agent for the 
Northwestern Underwriters in Wiscon- 
sin, Minnesota and South Dakota. He 
will make his headquarters at Fari- 
bault, Minn., his old home. Mr. Ruge 
for the past year has been covering 
northwestern Illinois with headquar- 
ters at Peoria. Prior to that he was in 
Minnesota and Iowa for the Spring 
Garden. 

Special Agent Collom, formerly lo- 
cated at Des Moines, who was recently 
transferred to Minneapolis to handle 
the northwest, will now go to Omaha 
and will cover Iowa and Nebraska. 


Lined up for Hail Season 
The hail insurance season is now 
opening. President Tollefson of the 
Northwestern F. & M., one of the lead- 
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Company 


UNITED STATES BRANCH 
54 Pine Street, New York 
J. J. Guile A.M, Thorburn 















H. N. KELSEY, Manager 





MANAGER SECRETARY 





WESTERN DEPARTMENT 
171 LA SALLE 8T., CHICACO 


©F London 
198 YEARS OF ACTIVE BUSINESS EXISTENCE 


FOUNDED IN 1710 


The Oldest Insurance 


Sansome & Sacramento Sts., San Francisco 





in the World 


PACIFIC COAST DEPARTMENT 


C. A. Henry 4 Co, General Agente 











P. T. KELSEY, Asst Manager 





ing hail companies, has his forces lined 
up to gather in the hail premiums now 
that the time has arrived to solicit busi- 
ness. The Northwestern writes about 
$200,000 a year in hail business, and 
has made good money at it. Last year 
was an unprofitable one in this class 
of business. President Tollefson is well 
versed in hail underwriting and places 
such limitations about it that it is a 
source of profit in the long run. The 
Northwestern has a strong leverage on 
farm business by reason of its writing 
hail insurance. 





COMPANY WILL HANDLE FIELD 


President Donnelly Acquires Loeb & 
Sons’ Stock in Ohio German— 
General Agency Discontinued 








Judge M. Donnelly, president of the 
Ohio German Fire of Toledo, has pur- 
chased the stock in that company held 
by Adolph Loeb & Sons of Chicago. 
In connection with this deal the Loebs 
resign as general agents for Illinois, 
Missouri, Iowa, Minnesota, Wisconsin 
and northern Michigan, and agents in 
these states will report directly to the 
home office. The company expects 
shortly to put two special agents in 
the field formerly handled by the Loeb 
agency and to develop it as rapidly 
as is consistent with a conservative 
policy. 

President Donnelly and Superintend- 
ent of Agencies Miles were in Chicago 
this week, looking over the Cook 
county situation, as the Loeb office also 
gives up the Cook county manager- 
ship. 





Western of Pittsburg Expands 

The Western of Pittsburg has been 
admitted to Texas and will be in charge 
of H. M. Zweig, general agent of the 
Farmers & Merchants. It will be 
licensed in Louisiana, which will be 
added to Mr. Zweig’s territory. The 
Western has been admitted to Neb- 
raska, the state being on the jurisdic- 


tion of Montgomery & Funkhouser of 
Chicago. 





Will Enlarge Special Departments 

After experimenting along conserva- 
tive lines for some time, the Standard 
Fire of Keokuk, Ia., has decided to 
enlarge its automobile and plate glass 
departments. The company has writ- 
ten such business since its organiza- 
tion, but only to meet the demands of 
a few of its agents. Now it intends to 
fill the wants of all insurers of these 
classes. 





AS VIEWED FROM CHICAGO 


HERRMANN AGENCY INCORPORATED 
The George Herrmann & Co. local 
agency of Chicago has been _incor- 
porated. Joseph Horner, a well-known 
life insurance man, formerly connected 
with the Mutual Life, takes an interest 
in the Herrmann agency and becomes 
vice-president. George Herrmann is 
president and treasurer. O. C. Kemp is 
second vice-president and E. C. Sweet- 
land is secretary. 
* * * 
ECHO OF WILD CAT CASES 
An echo of the famous wild cat in- 
surance cases in Chicago came up last 
week in Judge Wells court in Chicago 
during the trial of W. M. Cowell, who 
is charged with fraud in issuing bogus 
securities under the name of the Wis- 
consin Insurance Agency Company. 
Cowell ran a wild cat outfit at Kenosha, 
Wis., and furnished securities so it is 
said for Chicago wild cat operators. 
His most notorious outlet in Chicago 
was “Deacon” W. A. Lowell. 
* * ~ 
FIELD VACANCIES 
Special agency vacancies are as fol- 
lows: Scottish Union in Minnesota 
and Wisconsin, Germania in Illinois 
(assistant), Ohio German in Kansas 
and Oklahoma, Security of Connecti- 
cut in Missouri, Phenix in Michigan 
(assistant), Prussian National in west- 
ern Pennsylvania and West Virginia, 
L. & L. & G. in Missouri (assistant), 
Commercial Union in Ohio, Northern 
of England in Oklahoma, Providence 
Washington in Michigan, Providence 
Washington in Illinois and Indiana, 
Providence Washington’ in Rocky 
Mountain field, North River in Ohio 
and Illinois, American Central in In- 
diana and Michigan (assistant), Conti- 
nental in southern Illinois, Ohio Ger- 
man in Iowa and Missouri, Ohio Ger- 
man in Minnesota and Wisconsin. 
” + + 
WESTERN CONFERENCE COMMITTEE 
The western conference committee of 
the National Association of Local 
Agents will not interfere with the joint 
conference committee. The latter com- 
mittee has in charge all matters affect- 
ing the relation of the association with 
the companies. If matters are consid- 
ered by the joint conference committee 
on which the cooperation of western 
managers is desired, the western con- 
ference committee will confer with the 
managers in relation to the subject. 
The western conference committee will 
work under the direction of and in co- 
operation with the joint conference 








! 
' committee. 








The western committee 
will take up with the western managers 
complaints which heretofore have been 
handled in correspondence. It is the 
plan to have two members of the west- 
ern committee residents of Chicago so 
that quicker action can be gotten. 

President Offenhauser of the Na- 
tional Association of Local Agents ex- 
pects to announce the names of the 
western conference committee soon. 
This committee will deal with western 
managers on all questions of contro- 
versy coming up in the west. 


* 7 * 
H. D. Cummings & Co. will move their agency 
to the quarters on the ground floor of the Na- 
tional Life building now occupied by the buffet. 





Secretary Conaway in Chicago 

Secretary Conaway of the Walla 
Walla Fire has now arrived in Chi- 
cago, where he will locate permanently, 
giving his attention to the eastern and 
southern business. His office is with 
the central department in the New 
York Life building. 





Oklahoma’s Stricter Rules 

The Oklahoma insurance department 
has licensed 95 fire companies, 37 life 
companies and 24 miscellaneous com- 
panies since March 1, making a total 
of 156 companies now authorized to do 
business in the new state. During the 
same time there has been issued 9,065 
agent’s licenses, with applications 
pending for several thousand more. 

Commissioner McComb has taken 
a very determined stand with regard 
to the requirements of companies. 
Fire insurance companies must have 
not less than $100,000 paid up capital 
and be in a solvent condition, before 
license will be issued. In consequence 
the licenses of several fire companies 
are being held up. 

Life companies must agree to certain 
requirements before they will be li- 
censed and companies that are selling 
special or board contracts, agency 
stock and kindred schemes must pledge 
themselves to discontinue the practice 
and submit to an examination before 
they will be licensed to do business in 
Oklahoma. 





Star Fire to Reorganize 

Last week steps were taken at the 
meeting of the Star Fire of Louisville 
looking toward a reorganization. Ar- 
thur G. Langham has been elected 
president of the company and given full 
power to proceed with the reorganiza- 
tion which will be effected under the 
new Kentucky law permitting the or- 
ganization of companies with a mini- 
mum of $50,000 capital. 
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OHIO AND WEST VIRGINIA 


NOW BECOME THREE BUSY B’S 











Bryson, Brubacher & Co. and Charles 
E. Bedwell Unite as Bryson-Bed- 
well-Brubacher Company 





One of the most important agency 
changes in recent months in Columbus, 
Ohio, is the consolidation of Bryson, 
Brubacher & Co. with Charles E. Bed- 
well, under the name Bryson-Bedwell- 
Brubacher Company, with quarters in 
suite 1123 Columbus Savings & Trust 
company building. The new company 
is incorporated with $60,000 capital. 
The officers are: Charles W. Bryson, 
president: Charles E. Bedwell, vice- 
president; Roy B. Woodruff, secretary; 
Irving E. Brubacher, treasurer; I. Le- 
Roy Brubacher, casualty manager. _ 

Mr. Bedwell has been in the fire in- 
surance business in Columbus since 
1882, and Bryson, Brubacher & Com- 
pany for twelve years. Mr. Bedwell 
will continue his eastern mortgage 
loan agency, and the new company 
will act as local representative for the 
following companies: Royal, German 
American, Fire Association, Hanover, 
Fireman’s Fund, Pennsylvania Fire, 
Philadelphia Underwriters, Maryland 
Casualty, New Jersey Plate Glass and 
Empire State Surety. 





CLEVELAND’S RECENT LOSSES 





Three of Some Importance Occur in 
About a Week—Two Summer 
Resort Fires 





Cleveland, April 6.—(Special Corre- 
spondence)—Cleveland seems to have 
had its share of fires within the past 
week or ten days. The destruction of 
the rag warehouse of J. Koblitz & Co. 
last Friday morning entailed a loss of 
about $60,000 on stock and $40,000 on 
building. It is supposed the fire orig- 
inated from spontaneous combustion 
among the bales of rags. Possibly this 
may result in taking smaller lines on 
such risks. One agency refused to put 
its companies on for more than $500 
each, and it got out with possibly half 
what the others did. On Friday night 
the forge plant of the American Ship- 
building Company was damaged to the 
extent of $10,000 and a day or two be- 
fore the cooperage plant of Philip 
Deiffenbacher sustained a loss of $3,000 
from fire starting among staves on 
the second floor. 

Special agents here are wondering 
whether buildings in summer parks are 
good risks or not. Two fires have oc- 
curred in parks in this state within a 
few days of each other, one at Buck- 
eye Lake and the other at Conneaut 
Lake. 





Complain of Surplus Line Brokers. 

The United Insurance Agency, with 
office at 617 Lyric Theater building, 
Cincinnati, is understood to be caus- 
ing considerable trouble by placing in- 
surance in unauthorized and doubtful 
companies. The agency is conducted 
by W. C. Farrar and Chester R. Chad- 
wick, who have done considerable sur- 
plus line business. Two of the com- 
panies which have been used are the 
Oriental Mutual Fire of Johnstown, 
Pa., and the Western Fire & Marine 
of South McAlester, I. T. The first 
has been heretofore unknown in the 
west and the latter is of unsavory re- 
pute. 





Probing Fire Marshal’s Office 
Hy D. Davis, former Ohio state fire 
marshal does not propose to stand for 
the imputations made by the senate 
committee that is auditens various 
offices at Columbus. He demanded a 
hearing and asserted that he could ex- 





plain all the transactions that took 
place during his administration, and 
that he has received no commissions 
on anything that had been purchased. 
It was reported that the committee 
had found entries of commissions on 
the books of the Columbus stationers 
who furnished supplies for the office, 
and that others failed to produce their 
books on one excuse or another. The 
whole matter, as reported, looked rather 
bad for Mr. Davis and he wants to re- 
fute the statements. 


COMMENT ON DAYTON AFFAIRS 








Local Agent Gives the Status of Rating 
in the City—Calls Turn on 
Correspondent 





One of the Dayton, Ohio, agents ques- 
tions the accuracy of a recent article 
from a correspondent there and gives 
the following information: 


Bulletins giving rates for the congested dis- 
trict and some special hazards were issued by the 
Ohio Inspection Bureau in August, 1906, the ci 
being designated as one of Class 3%. The lead- 
ing agents considered the rates at an informal 
meeting, and the increase being so general and 
so great, together with the manifest injustice of 
the classification given the city, it was decided 
to ignore tuem. No action has been taken since, 
although the rates under class 2% (third 
rating) have been out in book form for six 
months. Under the first rating stocks were gen- 
erally increased, so were most of the mercantile 
buildings, the latter not decreased 10 to 12 per- 
cent as your correspondent states. 

The agents generally have expressed no opin- 
ions regarding the Dean schedule and so far 
have not attempted to explain it to the assured. 
The statement of your correspondent to the effect 
that a committee of three members of the local 
board was at one time selected to make rates is 
entirely false. Regarding the rate on the varnish 
plant mentioned, it may have been made by three 
agents interested, but no such rate was promul- 
gated or binding. 

After our secretary left a year ago the print- 
ing of rate cards was neglected. The executive 
committee at one time had under consideration 
the matter of selecting from the bureau’s weekly 
bulletins the rates on new risks and the old ones 
made on account of occupancy changes, for the 
purpose of having rate cards printed, but noth- 
ing has been done. We are getting rates that 
are satisfactory to the companies and the assured 
generally. The bureau’s rates are Observed on 
new risks and on old ones where a_ material 
change in hazard justifies a new rate. Naturally 
where there is a lack of system, after the one 
employed so many years, a mistake will oc- 
casionally arise and some one will be found who 
will take advantage of the situation, but so far 
we have avoided friction. With new risks con- 
stantly being added and frequent changes in old 
ones, the day will come when some definite ar- 
rangement will have to be made whereby all 
agents can have the same information before 
them, in a more usuable form than at present. 
By that time the Dean schedule may look good. 

know of no “prominent business man” who 
has recently entered the insurance business in 
Dayton. I don’t think any of our association 
members asnire to be prominent as we are too 
much engaged in making a living these strenu- 
ous times. There is a would-be “P. B. M.” who 
recently “accepted” a few agencies, and who 
seemed anxious to join the local board until he 
learned that a $50 membership fee was required. 





Dispatch Loss is Settled 

The loss on the Evening Dispatch 
plant at Columbus, Ohio, which has 
been hanging fire for a year was settled 
last week for $26,000. The Wolfs, 
owners of the Dispatch and State Jour- 
nal, used every means within their 
power to bulldoze the companies to 
pay $53,000. The two papers have 
maligned the insurance interests, hos- 
tile bills were introduced in the legis- 
lature and systematic persecution was 
resorted to. No loss in Ohio for years 
has aroused so much feeling and bitter- 
ness. 

Akron Mutual’s Good Prospects 

The Akron Mutual Fire of Akron, 
Ohio, starts with $778,350 insurance on 
the books and available assets of $62,- 
585.22. The number of policyholders 
is 517 and they are scattered well over 
the state. The organization had been 
fairly well completed and the company 
was ready to issue policies as soon as 
its authority was received from the 
department. 

W. M. Hiltabidle, state agent of the 
North American Mutual of Mansfield, 
will have charge of the business of the 
Akron Mutual as well. He has made a 
success of the Mansfield company and 
there is no reason why the same result 








FIDELITY 


FIRE 


INSURANCE CO. 
46 CEDAR ST., N. Y. 


CAPITAL $1,000.000. 
SET 


ASSETS 
$2,529,465. 


LIABILITIES 


$727,763. 


SURPLUS TO POLICY HOLDERS 


$1,801,701. 

















Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE CO. 
of San Francisco, Cal. of Jersey City, N. J. 
MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO.., Ltd. 
of Mannheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes— Export and Import. 
Automobiles under transportation forms. 


Tourist floaters, Traveling Salesmen’s floaters, 
ransportation floaters on Merchandise. 


Currency and Securities by registered mail and express. 
Motor boat insurance. 


ORR & WALL, General Agents, 2 & 4 Sherman St., Chicago, Ill. 


Agents wanted in desirable localities 


NATION A L NORTHWESTERN F&M. 


Insurance Qompany Tusurance Zompany 


OF ALLEGHENY, PA. OF MINNEAPOLIS, MINN. 
INCORPORATED 1866 INCORPORATED 1899 


CAPITAL - - = $500,000.00 CAPITAL - - = $300,000.00 
RESERVE - - 403,635.50 RESERVE - - 173,266.97 
SURPLUS To Policy Holders 949,044.18 | SURPLUS To Policy Holders 502,415.49 
TOTAL ASSETS - 1,389,800.34 TOTAL ASSETS - 706,428.85 


GEO. H. SCOTT, General Agent 
H. M. HUFF, Assistant General Agent 
184 La Salle Street, CHICAGO, ILL. 











Cc. K. HOLLOWAY, Prest. O. P. CONAWAY, Sec’y. 


ASSETS Walla Walle, 
$476,638.11 FIRE INSURANCE 


TO POLICYHOLBERS 
WALLA WALLA, WASHINGTON 


CAPITAL, $200,000.00 ; 
FIRE AND TORNADO INSURANCE—Agents Wanted 


CENTRAL DEPARTMENT 
Wisconsin, Illinois, Indiana, Michigan, Ohio, Missouri, Nebraska, 


H. W. COLSON, Manager 171 La Salle Street, Chicago, Ill. 
H. E. CORNELL, Supervising Spl. Agt. 


Do You Need a 


ne 
pe 


O. G. PARKER, Treas. 


SURPLUS 








Fire Insurance Company? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 
states of Illinois, Indiana, Michigan, 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGE LINBS on all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirable agents. 

Address all communications to 


Metropolitan Fire Insurance Co. John Naghten & Co. 


159 La Salle St., CHICAGO 
Cepitel, $200,000 Established 18663 
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may not be obtained with the new or- 
ganization. Ohio mutual companies 
are usually conducted upon a very 
conservative basis and they have served 
a good purpose. Their representa- 
tives are looked upon with the fullest 
respect and are received into the va- 
rious organization the same as are 
other nonunion field men. 





Ross Elected President 

The Fire Underwriters Field Club of 
Ohio has accepted the resignation of its 
=. George H. Bell, of Dayton, 
ormer state agent of the North British 
& Mercantile, who has been promoted 
to second assistant general manager, 
with headquarters in Chicago. He is 
succeeded by the vice-president, A. P. 
Ross of Cleveland, state agent for the 
Western Reserve. No successor to 
Mr. Ross was chosen. Mr. Bell was 
elected an honorary member of the 
club and given a handsome present. 





Assistant Manager Magill Ill 


Le Roy Irons, special agent of the 
Ohio Canners Mutual and Ohio Under- 
writers Mutual, who has been in IIli- 
nois for some days in the interest of the 
canners’ company, was called to the 
home office at Columbus this week on 
account of the illness of Assistant Man- 
ager Magill. Mr. Magill was attacked 
with nervous prostration but is now 
convalescent. 





West Virginia Agency Appointments 


German Union—S. M. Smith, bluefield; Jos. 
R. Shelton, Huntington; C. L. McCarty, Clarks- 
burg; A. E. Scherr, Charleston; E. B. Bowie, 
Wheeling. 


Norfolk—C. E, Miller, Morgantown. 

Norwich Union—A. G Wynkoop, 
Town. 

Phenix—J. W. Crider, Thurmond. 

Security, Ct.—C. B. Crawford, Follansbee. 

New Brunswick—R. T. Neal, Huntington. 

United States—G, W. Farmer, Capon Springs. 
, Sun, Eng.—F. C. Baker, Parsons; W. F. Mor- 
rison, Sutton; W. A. Edwards, Weston; C. W 
Flesher, Gassaway; F. P Sexton & Bro., Buck 
hannor; Bowman Insurance Agency, Philippi; 


Charles 





A Progressive 
Duluth Agency 


wants another UNION COMPANY. 
Must be liberal and write a good 
sized grain line. Good preferred 
business will be furnished. 


Address U-3 


Care Western Underwriter. 


EreB « STDSCINETS 


Add To Your Income 


by securing the agency of a 
LIVE STOCK BURGLARY 
AUTOMOBILE LIABILITYor 
PLATE GLASS BONDING 

COMPANY 


We will put you in communication with 
companies writing any of the above lines 
if you will write us. 


They are all good money makers 


AGENTS WANTING A FIRE COMPANY 


of any kind can get im touch with a number of good 
ones by writing us. 
Large city agents that have a placeintheiragency 
Or one more company will do well to advise us 
what they are at to offer a company in the 
way of business e will put them on our waiting 
list and advise them of the first opportunity. We 
are usually in touch with any new a enter- 
ing a State and a great many times with companies 
wishing to change their agency in the larger cities. 


THE WESTERN UNDERWRITER COMPANY 


145 LA SALLE STREET CHICAGO, ILL. 

















W. R. Burdette, Lewisburg; Nowlan & Nowlan, 
Alderson. 

Aetna—Tolbert-Meadows Company, Beckley; 
J. H. Wells, Wellsburg. 

California—C. L. McCarty, Clarksburg; Altha 
Warman, Morgantown; Wolfe & Buck, Hunt- 
ington. 

Dixie—J. B. Edgar, Charleston; G. W. Mc- 
Clurg, Burnsville; J. L. Walton, Glenville; Rob- 
son & Prichard, Charleston. 

Germania—Flesher & Hood, Fairmont; C. E. 
Jolliffe, Mannington; Tippett & Hutchinson, Pt. 
Pleasant; Randolph & Lowther, Salem. 

Hartford—Hofmeier, Deegans & Staton, Glen 


Jean. 
N. Y.—TolbertsMeadows Company, 


Home, 
Beckley. 

Nat’l Union—T. S. Williams, Beckley; A. S. 
Southworth, Huntington; F. G. Chapman, Ches- 
ter. 

N. B. & M.—M. T. Sisler, Morgantown; Hol- 
bert & Holbert, Fairmont; Theodore Roller and 
John F. Emig, Wheeling; Kenna & Collins, 
Charleston. 

North State—G. W. McClung, Burnsville; E. 
P. Stroman, Beckley; Robson & Prichard, 
Charleston. 

Ohio German—Bowles-Gordon Agency, Hunt- 
ington; Coles & Carson, Montgomery; A. L 
Urbach, Weston. 

Phenix—W. E. Deegans, Glen Jean. 

Reliance—S. T. Sampson, Ronceverte. 

Scott. U. & N.—E. P. Stroman, Beckley; A. 
H. Land, Bluefield; R. R. Woolf, Hinton; De- 
Witt Gallaher, Charleston. 

Spring Garden—Robson & Prichard, Charles- 
ton; W. A. Daniel, Shenandoah Junction. 

Walla Walla—Ly- H. Perkins, Princeton. 

Western—O. J. King, Elkins; DeArmitt & 
Kipp, Gassaway. 








Tobacco Insurance Light 

The insurance written by Dayton 
agents on tobacco in warehouses has 
been considerably less at this season of 
the year than for many years past. 
There is an unusual depression in stocks 
owing to the great amount bought two 
years ago and last year and the high 
price paid at that time. There ought 
to be stored in warehouses, at this sea- 
son of the year, tobacco carrying be- 
tween $2,500,000 and $3,000,000 insur- 
ance, but there is said to be less than 
half of the usual amount carried. The 
consumption of tobacco has suffered a 
great deal from the financial flurry and 
also the tobacco war which is being 
waged has a decided bearing on the 
matter. 





OHIO NOTES 

The Ohio Fire Prevention Association in- 
spected Delaware and Marion on Wednesday of 
this week. 

Charles Stevens has purchased the agency of 
L. Ward at Fremont, Ohio. Mr. Ward 
gives up the business on account of ill health. 

The plant of the Emery Candle Company, at 
Ivorydale, near Cincinnati, is being equipped 
with Niagara sprinklers which will be in service 
about April 30. 

Crossed electric wires in the Zanesville store 
of the C. C. Aler Wall Paper Company of Co- 
lumbus, Ohio, were responsible, Thursday for a 
fire loss claimed by A. H. Aler, the manager, to 
be $10,000. 

The A. R. Witham Insurance Agency Company 
of Cincinnati has ben incorporated for $10,000 
by A. R. Witham, H. Raymond Smith and Gor- 
don G. Bennett. It will take over the business 
of A. R. Witham, 

Mrs. Martha J. Campbell, convicted at Nor- 
walk, O., several weeks ago the charge of com- 
plicity in setting the fire which destroyed the 
dwelling house of Miss Loa Mather at Steuben, 
was denied a new trial and sentenced to serve 
eight months in the penitentiary. Notice was 
given that the case would be taken to the cir- 
cuit court on error and the woman was released 
on bond in the sum of $3,000. Miss Mather is 
also under indictment. 


WEST VIRGINIA NOTES 


The New Hampshire Fire Insurance Compan 
of Manchester, New Hampshire, has been ad- 
mitted to transact business in West Virginia. 


Miss Etta Payne has severed her connection 
with the Koblegard Insurance Agency of Clarks- 
burg, W. Va., and has opened an office for her- 
self in the Odd Fellows building. 


The March Fire Loss 

The fire loss of the United States 
and Canada last month, as compiled 
from the records of the Journal of 
Commerce and Commercial Bulletin, 
shows a total of $16,723,300. The fol- 
lowing table gives a comparison of the 
losses by months with those of 1906 
and 1907: 








1906 1 908 
$24,064,900 $29,582,600 


January ...$17,723,800 
February .. 18,249,350 19,876,600 18,489,700 
March ..... 18,727,750 20,559,700 16,723,300 


It will be seen that the losses for the first 
quarter even exceed those for the same period of 
1907, while they are more than $10,000,000 
greater than the total for the same period in 
1906. Fire underwriters are feeling rather dis- 
couraged regarding the current year, which, at 
the outset, they had hoped would show a great 
improvement over its predecessor, 












JANUARY, 1908 

Cash Assets - ~- $4,327,270.00 
Surplus, fi.isers’ - 2,280,893.00 
Net Surplus, Liabilities 2,080,893.00 


Better pay the reason- 
able price asked by 
the GLENS FALLS 


and secure 

















The |} FOLLows 
GLENS STRICTLY 
FALLS vet 


is one 
of the 
Oldest and 
Best Fire 





GOLDEN 
RULE 


Insurance AS TIS 
Companies BUSINESS 
in the World PRINCIPLE 


WESTERN DEPARTMENT OFFICE, 169 LA GALLE STREET; CHICAGO, ILL. J. L. WHITLOCK, MANAGER 





SEABOARD F.& M. INSURANCE CoO. 


HOME OFFICE, GALVESTON, TEXAS. 

B. ADOUE, Pres. J. H. LANGBEHN, Sec’y. C. C, BOWEN, Ass’t Sec’y. 
Deer Si?igg7 | ASSETS, $401,093.00 CASH CAPITAL; $250,000.00 NET SURPLUS, $65,176.53 
ADDRESS HOME OFFICE FOR AGENCY 
Pacific Coast Department: Merchants Exchange, Sam Francisco. FF. A. CHAPUIS, General Agent 





C. W. Ransom, President W. A. Morin, Vice President John H. Griffin, Secretary 


CONSOLIDATED 


Fire and Marine Insurance Co. 
ALBERT LEA, MINN. 





Gross Assets (January 1, 1908)........... ccc ceeeeeee cess «+ $208,248.87 
Surplus (Pelicyholders)......cccccs cecccescccscccccseses MAES 
BURPORED TR PEM ccccecccccoccseccescosccceccceseeccte GEPEEE 
UNE BP PIN n ntsc ccccccccssovecccescccccescessécs EEE 
Encrenss to Wet Surplus... .ccccccccccssccccccccccscccce §©=6OSEROS 


Keystone Underwriters 


Of Pittsburgh, Pa. 
Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 
UNION INSURANCE CO, 
ALL OF PITTSBURGH, PA. 





Capital.............%675,000.00 


ticaksnnsanacaaeai 630000b0600 een 
Surplus to Pclicy Holders.......cesceceseseccees e+e e+ $1,240,502.29 


HENRY WACHTER, Manager 
OFFICE, 218 FOURTH AVENUE, PITTSBURGH 





Reliable Agents Wanted in Illinois 
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MICHIGAN AND INDIANA 


INROADS OF TRUST COMPANIES 











Agents in Indiana Feeling Severely the 
Competition of Banking Institu- 
tions Engaging in Insurance 





Trust companies are getting a re- 
markable hold on the fire insurance 
business in Indiana, and local agents 
are feeling the effects. Agents com- 
plain that the trust companies scatter 
their stock among many holders, who 
not only place their insurance through 
the trust companies, but influence oth- 
ers to do so. The trust companies are 
in the position to wield a big stick, es- 
pecially when money is hard to borrow. 
Some of them make it a condition of 
granting a loan that the insurance be 
placed through them. In their capacity 
as guardians, executors, administrators 
and trustees, they get charge of many 
estates and it is stated that in many 
cases they cancel the insurance in force 
and rewrite it in their own companies. 
Agents who represent bonding compa- 
nies are feeling the trust company com- 
petition in that line also. 

Some agents are refusing to have 
any dealings with the trust companies 
which engage in insurance, and at one 
point in the state agents are seriously 
considering the possibility of getting 
legislation to prevent trust companies 
from engaging in insurance. 

The trust company people seem to 
like the insurance business and in some 
instances state that they are making 
more money out of it than out of the 
banking and trust business. 





Indianapolis Agency Changes 

The German-American Trust Com- 
pany has taken over the Frank K. Saw- 
yer agency at Indianapolis, including 
the Security, Milwaukee Fire, Agricul- 
tural, Pelican, Commerce and Walla 
Walla. The merger gives the German- 
American twenty-one companies and 
makes it the largest agency in the state, 
it is said, in writing capacity. Mr. Saw- 
yer and part of his office force will be 
employed by the German-American 
agency. Concentration and a decrease 
of expenses are given as reasons for the 
coalition. 

The John S. Spann & Co. agency, the 


oldest in Indianapolis, has increased its | 


capital stock from $50,000 to $100,000. 
The agency was established in 1860 
and was incorporated in 1902. The in- 
crease in capital is said to be justified 
by the growth of the business of the 
company, which has a large real estate 
department. 

The Stilz & Miller agency at Indianapo- 
lis has been transferred to the Citizens’ 
Savings Deposit Company, 112 East 
Market street. The agency had the 
Girard and the New Brunswick. The 
Citizens’ agency had the German 
Underwriters. Fred Stilz and Willis 





| would clear the atmosphere. 


K. Miller will have charge of the new 
real estate department of the Citizens’ 
agency. 





Michigan Record for 1907 

There were 184 companies doing 
business in Michigan last year. The 
premiums amounted to $7,547,566 and 
paid losses $3,420,009. The ‘incurred 
losses were $3,512,782, loss ratio 46.5 
percent, as compared with 44 percent 
in 1906. 





Harmony Progressing in Indiana 

The harmonizing of the fire insurance 
interests of Indiana makes progress. 
The troubles of the last year arose 
largely because of the failure of the 
non-union companies to support the 
Sellers independent rating bureau. This 
handicap is being rapidly removed. It 
is said that twenty-two of the non- 
union companies are now subscribers 
to the bureau. 


— 


AS TO A CLUB FOR DETROIT 





“Old Detroiter” Discusses Some of the 
Difficulties in the Case—Bank 
Clerks Make Trouble 





Detroit, April 6—(Special Corre- 
spondence)—I was somewhat interest- 
ed in a letter published last week by 
“New Deal.” The difficulty with all 
agents seems to be that there is only 
one honest agent and “that’s me.” 
There are various reasons why it is 
hard to get up a contract or agreement 
that the Detroit agents will consent to 
and live up to. The question has been 
discussed and ideas presented, any of 
which, if adopted and carried out, 
The state 
being an anticompact state, no by-law 
you could incorporate in laws govern- 
ing your organization touching on the 
most important factors, viz., doing 
business with outside agents, restrict- 
ing the companies’ representatives to 
two or three, maintaining rates and 
not rebating, could be incorporated 
without defying the law. There is not 
an agent doing business in Detroit that 
is a member of the present organiza- 
tion but knows his salvation rests in 
carrying out the intent of the organi- 


| zation rather than complying with the 


rules that now govern it. 

In talking with the agents who do 
the largest business, I found, notwith- 
standing the implied rules of the club 
are disregarded, that rates are being 
cut, commissions divided, hoards of 
solicitors employed, and companies 
(some of the best, too) are planting 
agents on every corner, their business 
has not fallen off. This statement 


; might be accepted as one that would 


indicate the business of these agents 
being perfectly satisfactory. To one 
who is easily satisfied this might be 
true, but a progressive agency is not 
satisfied to just hold its own. When 





Fire Insurance at Cost 


Dividends on all Renewals 


THE CINCINNATI MUTUAL 
FIRE INSURANCE COMPANY 


A. B. IDESON, President 
ASSETS, $131,752.60 


J. H. LEIDING, Secretary 
NET SURPLUS, $1,340.61 


Agents Wanted ia Ohio. 
J. H. LEIDING, General Insurance 


HOME OFFICE: 1309 First National Bank Bidg. ° ° 


CINCINNATI, OHIO 











GASOLINE BOAT INSURANCE 


FIREMANS FUND INS. CO. OF SAN FRANCISCO 
UNION MARINE INS. CO. OF LIVERPOOL 
MANNHEIM INS. CO. OF GERMANY 
FEDERAL LLOYDS OF CHICAGO 
COLUMBIA INS. CO. OF JERSEY CITY 


=== ACTIVE AGENTS WANTED 
Address, E. S. KELLEY ssger Motor Boat 


Department 


MICHIGAN COMMERCIAL 
INSURANCE COMPANY 


(FIRE) 
LANSING, MICHIGAN 


Total Assets = = - $1,041,817.24 
Surplus to Policy Holders 410,392.88 





F. A. Hooxer, President 


B. L. Hewett, Asst. Secy. 
Rosert HENKEL, Vice Pres. 


Rate Raw ines, Asst, Secy. | 
A. D. Baxesr, Secretary D. W. AnpreEws, Supt. of Agencies. 


MICHICAN OHIO KENTUCKY WISCONSIN MINNESOTA 


BIERCE & SAGE 


General Agts., Detroit, Mich. 





COMPANIES SPECIAL AGENTS 
Concordia efferson ¥. M. SAGE and F. A. MARSHALL 
Milwaukee Philadelphia Detroit 
North River Nassau J. T. KIRKWOOD 
New York New York Garfield Building, Cleveland 
German Dixie GEO. B. SEDGWICE 
Pittsburg Greensbore 61a Pabst Building, Milwaukee 
Ben Franklin F. C. SAMMIS 
Allegheny N.Y. Life Bidg., Minneapolis 


We write a general class of bu ‘iness and desire representation in every Town, Village and City in 
the above States. We have the lar est Non-Union Agency in the United States. and any agent rep- 
resenting one or more of our companies is entit ed to the full capacity of our Office. 


JACOB GUTHARD & SON, 
WHITBECK, BURWELL & CHAPMAN, Inc. 


95 FORT STREET, WEST, DETROIT, MICH. 











General Agents for the 


QUEEN CITY FIRE INSURANCE CO. 


Assets $718,822.26. Surplus to Policyholders $345,793.52. 


Michigan agents in need of a live Company write us. We can take care of your 
FARM BUSINESS. 








SURPLUS LINES 


Solicited on desirable Michigan business for the GLOBE & RUTGERS, SOUTH 
EASTERN ASSOCIATES and other reliable Companies. 


INDIANA GENERAL AGENCY FOR INDIANA AGENTS 
GEO. M. COBB é CO., General Agents for Indiana 


OF THE 

Globe & Rutgers Fire Insurance Company of New York 

Cosmopolitan Fire Insurance Company of New York 

Hamilton Fire Insurance Company of New York 

Pacific Fire Insurance Company of New York 

Ins. Underwriters Agency of the Spring Garden Ins. Co. of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, Eng. 


Agents wanted at all points in Indiana where not now represented. 

All business reported direct to Indianapolis. 

All agents are given the benefit of the entire capacity of our office. 
Newton-Claypool Bldg. INDIANAPOLIS, IND. 


Ohio Indiana Michigan Wisconsin Minnesota 


The James A. Jones Agency, Inc. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 


























St. Joseph, Michigan 
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Union Trust Bldg. Detroit, Michigan 
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every other branch of business is get- 
ting better and purchasers of the com- 
modity he sells are increasing daily, he 
wants a share in that increase and is 
not satisfied unless he gets it, hence, he 
is willing to join with others in for- 
mulating a plan whereby he and his 
associates may be benefited. 

The great trouble with the present 
underwriters’ club is having as mem- 
bers those who give it no attention 
and those who use it for their own 
purposes only. A club could be or- 
ganized in Detroit composed of half 
of the present membership, governed 
by no rules other than the implied 
rules of the present club and lived up 
to, that would place the fellows who 
are now members and disregard all 
rules, where they belong, putting the 
others in a class by themselves. I am 
inclined to believe that will be the out- 
come of the present committee work. 
When the committee has its plan com- 
pleted it will be presented to all the 
present club members, then “New 
Deal” can make himself known and 
help the other fellows who say they 
are honest, in readjusting insurance 
conditions in Detroit. 


Some time ago the Detroit under- 
writers appointed a committee to in- 
terview banks, trust companies and 
the local life insurance companies on 
the subject of employes and others 
getting fire insurance on properties on 
which they had made loans. The agents 
felt, when they wrote a policy with a 
mortgage clause payable to almost any 
of the financial institutions of the city, 
the deal, so far as renewal was con- 
cerned, was closed. A number of re- 
plies in answer to their letters was re- 
ceived and, in most cases, the institu- 
tions declared none in their employ 
would be allowed to take any advan- 
tage of the knowledge they might have 
in recording these transactions. Some, 
however, ignored the question entirely. 
It is an established fact that some of 
the banks allow men in their employ 
to use this information for their bene- 
fit. The agents are getting wise and 
some day may profit by their knowl- 
edge. 

A case came up a few days ago 

where a party, it is claimed, used his 
knowledge to the extent that he got a 
good policy from an agent’s customer. 
The agent did not propose to lie down, 
sc he commenced doing some detective 
work. The party who it was claimed 
did the work was in a position where 
he could, if he would, make lots of 
trouble. He got wise to the fact that 
something was going to drop, so got 
busy. He called on members of the 
committee and declared the report was 
without foundation, that he never did 
any such thing. During the conversa- 
tion, another man’s name was men- 
tioned, so there is going to be further 
inquiry. 
_ Some outside agencies have a man 
in every place, public or private, who 
has access to fire insurance policy rec- 
ords and they are getting quite a lot 
of business away from the agents. 
Some agents are going to fight for 
their business and others will assist. 
It has been suggested that where cases 
have been proven it would be a good 
idea to make the fact public. 


“Michigan Special Agent” has a 
word to say about the Detroit fire de- 
partment. We know the Michigan 
special agent very well. We know he 
has spent two or three years with the 
National Board and is perfectly com- 
petent, through experience, to make 
comments on unprotected openings, 
etc. We don’t take back anything we 
said about the Detroit fire department. 
We said the Detroit fire department 
was a good one. We cited cases where 
we thought they did not do good 
work. We did not say we thought any 
other department could do better. It 
is true Detroit has been free from 
large loss in the congested district and 
we are thankful for it. We do not 
take issue with him when he says “un- 





protected horizontal openings contrib- 
ute to exposure losses.” When he says 
he has seen several instances where 
agents have required standard fire 
doors on openings in frame partitions 
on the plea of rate reduction, we did 
not question it. We had a case a 
short time ago where an agent de- 
manded a reduced rate because a firm 
had a card on their door saying, “this 
place is watched by the American Still 
Alarm Company.” 

We are perfectly willing to acknowl- 
edge Detroit has some of the most in- 
competent fire insurance agents on 
earth. We are inclined to the idea that 
Detroit’s new building commission 
will pay some attention to the new 
rules governing building construction. 
What we have got to look after now 
is not so much the new buildings that 
are being erected, but improving the 
old ones. Our contention has always 
been that agents do not pay attention 
enough to inspections. Frequently an 
agent who has studied his profession 
and becomes proficient enough in it 
to advise, can suggest improvements 
that would decrease the fire hazard 
and honestly demand reduction in 
rate. You can’t get these daily made 
agents to see how consistency applies 
in any way to the insurance business. 

Op Detroiter. 


——__—, 


WILL HAVE INSURANCE TALKS 





Grand Rapids Business Men and Under- 
writers Will Discuss Different 
Phases of the Subject 





The Grand Rapids Credit Men’s as- 
sociation, which has developed into a 
strong organization, having a member- 
ship of 180 of the leading business men 
of the city, will take up the general 
topic of “Fire Insurance,” at its next 
meeting, to be held April 21 at the 
Pantlind hotel. Charles Holden, of the 
Holden & Hardy agency, well known in 
insurance circles of the state, is in 
charge of the program. Charles M. 
Wilson, a local attorney, will speak on 
defects in the forms of policies now in 
use and the feasibility of a standard 
policy in the various states. Z. Clark 
Thwing, general manager of the Grand 
Rapids Veneer Works, will discuss the 
restrictions governing an adjustment 
of a loss, from the standpoint of the 
insured. Frank A. Vernor of Detroit, 
state agent for the Queen, will present 
the other side of the question, that is, 
from the viewpoint of the adjuster. 
The relations of credits to fire insur- 
ance will be discussed by Byron D. 
West, of the Michigan Inspection bu- 
reau. Fire Marshall Lemoin will speak 
on local conditions, while P. D. Mc- 
Gregor, of Chicago, western manager 
for the Queen, will speak on the sub- 
ject in its general bearings. A general 
discussion will follow the program. 





New Live Stock Company 

The Live Stock Insurance Associa- 
tion of Huntington county, Ind., was 
organized at Huntington recently and 
began issuing policies this week. W. E. 
Koch, the chief promoter and secretary 
and treasurer, is a local fire agent of 
Huntington. It will be closely affiliated 
with a mutual fire company at Hunting- 
ton. 





Christie Made State Agent. 

Elmer H. Christie, Moffat block, De 
troit, has been appointed Michigan state 
agent of the Western of Pittsburg. 
Secretary Hare says as to the appoint- 
ment: 

Our object in appointing Mr. Christie is to 
cultivate a closer acquaintance with our agents 
in that state, and we find that our present special 
agent, William Wright of Jefferson, Wis., who has 
had charge of Michigan, in addition to Ohio and 
Wisconsin, can not on account of the number of 
agencies we have in the other states, give any 
of his time to Michigan. Mr. Christie has been 
our agent in Detroit for some pears, and has 
proven very efficient, and on this account we 
have made him state agent, although, no daily 
reports or correspondence of amy kind will be 
forwarded to his office. He is simply to have 

(CONTINUED ON PAGE 12) 


TORNADO LITERATURE 








If you will consult with us, we shall probably be in a position 
to get you up something special in TORNADO LIT- 
ERATURE that will be original. Get in touch 
with the undersigned and we believe the 
problem of good advertising matter 
for this line can be solved 
satisfactorily. Address 


GEORGE BANTA PUBLISHING COMPANY 
MENASHA, WISCONSIN 


W. H. MARKHAM & CO. 


ATTORNEYS AND MANAGERS, 
ST. LOUIS, MO. 


FRED S. JAMES & CO., Agents, Chicago 
D. A. FISHER, Agent, - - - Memphis 


Individual Fire Underwriters of St. 
For Strictly High Grade SURPLUS LINES 





Louis 


Non-Resident Brokerage Accounts Solicited 


12th Floor Pierce Building, ST. LOUIS 








PERMITTED Without Extra rT, 


By all Leading Insurance Companies In Twenty-three States and Territories in the United States. 
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**F-P'’ GASOLINE GAS MACHINE. 


FIRE PROOF MODEL C 


1st.—A seamless copper tank without a screw or soldered joint. 

2nd—A seamless generator without a soldered or a screw joint. 

ee 1 ibility to create a pressure in the tank of more than one-fifth of what it 
will stand. 

4th—The impossibility of liquid gasoline squirting from any valve under any condition. 

5th—The im possibilities of spilling gasoline while filling the tank. 

6th—The automatic governing of the pressure. 

7th—No liquid gasoline conveyed through the building of hollow wires. 

8th—The impossibility for gas to eseape in room while filling tank. 


THE INCANDESCENT LIGHT AND STOVE CO, **#-416-420-422-424-420 East Poari st. 


CINCINNATI, OHIO, U.&. A. WRITE FOR CATALOGUE. 


FOOL PROOF 























— 


—.FIREs— 
INSURANCE COMPANY, 


OF AIX-LA-CHAPELLE ,GER MANY. 













“gt: 158 LA SALLE 8T. 
“CHICAGO, ILL. 





Customers’ Expiration Books, 40 cents 
and 655 cents by mail 


Customers’ Expiration Books, 40 cents 
and 55 cents by mail 
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Tue action of some of the big city 
agencies of the NorTHWESTERN MUTUAL 
Lire in eliminating all part time agents 
is attracting much attention. It is an im- 
portant move and required some courage. 

Most agents have helpers on whom 
they depend for considerable business. 
It means something to cut off these ave- 
nues. 

A NorTHWESTERN man said the other 
day that his contract was worth much 
more to him with all part time men de- 
capitated. In Chicago, for instance, there 
are men regularly commissioned to act 
as agents for the NortHwesTern. All 
business must come through them and 
they are not running against Tom, Dick 
and Harry in soliciting. Being a compact 
and definite body of men, if any one is 
guilty of bad practices he can be held 
strictly to account. 

It is a-move in the right direction and 
should be followed in all large cities. 








NO JUSTICE IN IT 

To a recent hot discussion of fire in- 
surance rates which has been occupying 
much space in the newspapers of Salt 
Lake City, one of the members of the 
city council made an interesting contribu- 
tion. According to his statement, insur- 
ance on the city and county building was 
being carried to the extent of $200,000 at 
2 percent for three years. When the poli- 
cies expired the council tried for a lower 
rate and got a reduction to $1.40. Not 
satisfied with that, it agreed to take 
$300,000 if the rate were reduced to $1.30, 
and the underwriters acceded to this de- 
mand. Thus by some careful maneuver- 
ing, the city got $300,000 of insurance for 
$3,900, as against $200,000 for $4,000 un- 
der its previous arrangement. 

In the statement of the councilman 
there is nothing to show that there was 
any change in the hazard nor in the gen- 
eral rating of the city. In fact, he inti- 
mates that the insurance men want the 
business and will cut the rate if there is 
enough increase to be had. Of course 
this is an every day occurrence, but it 
does not get into the newspapers every 
time. It is such performances as this on 
its face appears to be that make the pub- 
lic “sore” on fire insurance. It is almost 
useless to talk about schedule rating, 
scientific measurement of relative hazard 
and the like, if in practice fire insurance 
is to be sold at bargain counter prices to 
the man who is shrewd or persistent 
enough to beat the rates down. It does 
not make an agent’s good customers have 
any more confidence to find that he has 
been charging them tariff because they 
trusted him without watching, and has 
been giving others favors because they 
demanded them. 

The companies are not in a very good 
position to complain of the hostility of 
the public while this sort of thing is going 





on. If rates are too high, the whole pub- 
lic is entitled to the benefit of a reduc- 
tion, not a few individuals. If rates are 
right the cutting of them is simply losing 
money which somebody will have to make 
up. It is difficult to see how any argu- 
ment can be devised which will justify 
the discrimination which almost invari- 
ably is the accompaniment of rate cut- 
ting. 





FRATERNAL RATES 


Two large fraternals find their rates 
entirely inadequate. The INDEPENDENT 
Orvek oF Foresters and Mopern Woop- 
MEN OF AMERICA are to vote on a re- 
adjustment. The Mopern WoopMeEn has 
over $1,200,000,000 insurance in force and 
nearly 800,000 members. 

The report of Maj. C. W. Hawes, 
head clerk of the MopeERN WoopMEN says: 

“At the close of 1904 the valuation on 
the National Fraternal Congress table 
showed that we had $1,136,678,500 in 
force. Assuming that we were collect- 
ing twelve assessments a year on our 
present rates, we were paying for but 
$466,069,383 insurance and that $670,609,- 
117 insurance was unprovided for. That 
is to say we were paying for but $399 
of each $1,000 insurance in force, $601 
of each $1,000 being a worthless promise 
to pay so far as our future ability is 
concerned.” 

On the valuation of December 31, 1906, 
at age 18, the MoperN WoopMEN was 
paying for $524 for each $1,000 in force; 
at age 70, $152 for each $1,000. 

This condition of affairs in the MopErRN 
WoopMeEN so carefully presented by an 
official of the order shows that some ac- 
tion must be taken. Even with its new 
membership, the increasing mortality of 
the older ages is a millstone. 

Most of the fraternals that have re- 
adjusted their rates have only deferred 
the day when they must readjust again 
because their rates yet are not high 
enough. 

The Knicuts or PytHi1as INSURANCE 
DEPARTMENT seems to be the only one 
that has recognized the necessity of the 
hour and had the courage to take steps 
to get itself on a substantial basis. The 
others that have been forced to readjust 
have lacked sufficient courage to adopt 
rates that would insure any degree of 
permanency. It is only a question of 
time when another boost must come. 
Mortality will get in its deadly work. 

One of the big fraternal men of the 
country said the other day: 


“It has been known for some years 
that the INDEPENDENT ORDER OF ForEstT- 
ERS’ rates are far below what they should 
be. I feel whenever I pay an assess- 
ment that I am trying to get something 
good at about one-fifth what I should 
pay.” 





THe decision of the supreme court of 
Michigan that the responsible policyhold- 
ers of the defunct Citizens MuTuAL Fire 
of Jackson liable for about $25,000 shows 
the danger of membership in poor mu- 
tuals. About 18 percent of the policyhold- 
ers have to make up this amount, as the 
rest are not financially responsible. Verily 
“cheap” insurance has its drawbacks. 





THe MaryLanp Casuatty figures that 
nine leading liability companies had an 
average loss ratio of 59.4 percent on that 
branch of their business last year, and 
concludes that the business has not been 
profitable, at which conclusion nobody 





seems surprised. 







Personal Side of the 
Insurance Business 


C. G. Meeker, state agent of the Con- 
cordia, is quite ill at his home in Syca- 
more, Ill. Last week his condition as- 
sumed a serious phase, but he is now 
recovering in a satisfactory way. His 
son, Robert K. Meeker, Indiana special 
of the German of Pennsylvania, has 
been laid up in a hospital in Evansville, 
Ind., but is now at his home in Syca- 
more. 





A. W. Thornton, special agent of 
the Niagara and London Assurance, 
with headquarters at Seattle, and Ed- 
ward Parrish, in charge of the country 
department at San Francisco, are ap- 
pointed joint coast managers to suc- 
ceed the late W. J. Landers. 


— 


Edwin Embich of Lancaster, Ohio, 
who represents the New York Life and 
works largely in the Hocking Valley 
coal fields, has written $2,248,862 of paid 
business since he entered the employ of 
the company in November, 1895. He is 
a tireless worker and gets much busi- 
ness out of small towns. 

Fully seventy-five field men of Ohio 
sat at a complimentary dinner at the 
Chittenden hotel in Columbus Tuesday 
night, given in honor of Robert B. 
Moore of Cambridge, for many years 
state agent of the Phenix, who retired 
from the field and the work March 1, 
J. O. Dye, state agent of the German 
American, presided as toastmaster. 

The feature of the dinner was the 
presentation of a handsome gold watch 
to the honored guest, a token of affec- 
tion and appreciation from his fellow 
workers in the Ohio field. The pre- 
sentation speech was made by Capt. J. 
M. Wallace of Dayton, state agent of 
the National of Hartford, whose words 
were felicitous, whose wit was per- 
meative, and whose tribute to the re- 
tired worker was full of sentiment. Mr. 
Moore responded briefly, and with 
feeling. 

The piece de resistance on the pro- 
gram of the regular monthly meeting 
of the Indiana State Board on Monday 
was the presentation to John H. Gray 
of a case of silver knives, forks and 
spoons. Mr. Gray, who has been state 
agent of the North British & Mer- 
cantile, had been promoted to a similar 
place in the Ohio field. The presenta- 
tion was made on behalf of the board 
by John B. Cromer of the Home, in a 
very felicitous manner. His many kind 
words put the recipient in poor condi- 
tion for a reply, as he was in complete 
ignorance of what was in store for him 
until it was sprung. He was much 
touched by the praise for his devotion 
to his duties as a member of the board, 
for his constant support of good prac- 
tices, for his good fellowship and by 
the words of regret at the severance of 
_ pleasant relations with other mem- 

ers. 


George W. Spencer, of Boardman & 
Spencer, general agents of the Aetna 
for the Pacific Coast, died suddenly last 
week. He was one of the most active 
and popular men in the insurance busi- 
ness on the coast. 

Col. C. E. Graves, secretary of the 
Ft. Wayne Board of Fire Underwriters, 
has filled that position continuously for 
twenty-eight years without a break and 
is perhaps the oldest secretary in the 
United States in point of service. When 
he commenced there were ten agents in 
Fort Wayne, now there are forty-one; 
the population was 20,000, now it is 
65,000. 

There is general consternation 
among the insurance agents in the Na- 
tional Life building, Chicago, which is 
the home of the local agents in the big 
city, owing to the wave of reform that 
has struck the management of the 
building. Back in the rear of the 








ground floor is the buffet presided over 
by the genial “John” who mixes appe- 
tizing concoctions to meet the taste of 
the most exacting. Here in the leather 
upholstered alcoves, the busy under- 
writers could tarry for a moment, ex- 
change a few words and sip one of 
“John’s” exhilarating potions. From 
the sideboard a bite of lunch could be 


ad. 

But the buffet is to be fired out of 
the building, body and breeches. The 
aroma only will remain to remind the 
old customers that the “scent of the 
roses will hang around it still.” 

But still more reform is in progress. 
The festive dice at the cigar stand 
must stop cavorting over the glass 
counter. No more shaking the ivories. 

The building management is respon- 
sible for the morals of the tenants, 
and it is predicted the agents will es- 
tablish a Salvation Army station in the 
building and tracts will be distributed 
with every policy. 

W. E. Gunn, well known in Chicago 
fire insurance circles, will do some field 
work in Minnesota and Wisconsin for 
H. D. Cummings, general agent of the 
American National Fire of Rock 
Island. 


E. O. Basse of Milwaukee, state 
agent of the American in Wisconsin, 
was operated on a few days ago for 
appendicitis. He is recovering in ex- 
cellent shape, but will scarcely be ready 
for work before May 1. He is in Trin- 
ity Hospital. 


H. M. Beck, who traveled in Illinois 
for the Norwich Union and later in 
Michigan for the Northwestern Under- 
writers, has decided to return to spe- 
cial agency work when he can secure 
a satisfactory connection. He left the 
field to enter another line of business 
in New York City. 


Vice-President W. J. Graham of the 
Northwestern National Life, an actuary 
and keen observer of the life insurance 
field, will have a notable series of arti- 
cles in the World Today on “The Ro- 
mance of Life Insurance.” Mr. Gra- 
ham is a versatile and pleasing writer. 
He will present in popular style the 
story of life insurance. The first of the 
series will be in the June number. 

John J. Hosch, who began service 
with the New York Life as cashier in 
Milwaukee in December, 1892, began 
active agency work in 1896. In fifteen 
years he has produced in paid-for busi- 
ness $2,622,640, most of it being right 
in Milwaukee. 


William D. Wyman, general agent of 
the Berkshire Life at Chicago, would 
be tempted to open a women’s depart- 
ment if he could only get a certain one 
of the fair citizens of his native state to 
come west and take charge of it. Mr. 
Wyman and family spend their sum- 
mers at the old family home in Hills- 
boro, N. H., and regularly in the month 
of August Mr. Wyman calls at the office 
of the village newspaper and pays one 
dollar in advance for the weekly tidings 
of the comings and goings of his old 
friends. 

Recently the newspaper, with metro- 
politan enterprise, offered a stove to 
the lady who should receive the highest 
number of votes, a certain number of 
votes being allowed for each renewal 
of subscription with payment in ad- 
vance. Mr. Wyman was solicited to 
pay ahead and cast his votes for one 
woman. Being nattrally retiring and 
not having the pleasure of the lady’s 
acquaintance, he thought it wise to de- 
cline. A few weeks later he got a let- 
ter that jarred him. The lady informed 
him that she had paid his subscription 
from August, 1908, to August, 1909, had 
cast his votes for herself and won the 
stove; next summer he could reimburse 
her. It makes him sad to think that 
such good agency material is going to 
waste among the New Hampshire hills 
when it could accomplish such wonders 
in Chicago. 
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IN LIFE INSURANCE CIRCLES 


COLUMBUS MUTUAL LICENSED 











New Ohio Life Company Starts with a 
Strong Directorate and a Good 
Organization 





The Columbus Mutual Life Insurance 
Company has fully organized, filed with 
the Ohio superintendent of insurance 
$100,000 in bonds as security, and is 
now ready to begin the issue of poli- 
cies. The new company conforms to 
the Ohio regulations and also to the 
suggestions of the Committee of Fif- 
teen as to standard policy forms, and 
also inserts in its policies provisions 
guaranteeing payment of double the 
face value in case death ensues from 
certain accidents, and the full face value 
in case complete disability ensues from 
accident or disease. Officers and direct- 
ors are as follows: 

President—C. W. Brandon, 
manager of the Reliance Life. 

Vice-President—D. H. Thomas, a prominent 
coal operator. 

Secretary—G. A. Peters, of the Peters-Her- 
ron Dash Company of Columbus. 

Chief Counsel—John M. Sheets, formerly at- 
torney-general of Ohio. 

Medical Directors—Drs. S. C. Priest of New- 
ark and Williard B. Carpenter of Columbus. 

Directors—The foregoing officers and Georg 
Clark, George C. Gugle, John R. Horst, C. F. 
Luthy, J. M. Ickes; C. N. Peters, E. A. Reeder, 
E. J. Smith and D. H. Taft, all prominent 
business men of Columbus; Charles A. Klocb, 
Celina; E. A. Coil, Marietta; C. P. Cole, insur- 
ance, Lancaster; Frank Dwyer, insurance, 
Xenia; William Feller, insurance, Canton; Wil- 
liam Hoover, Athens; S. A. Hoskins, Wapako- 
neta; John A. McDowell, insurance, Millersburg; 
C. P. Prentiss, Napoleon; J. R. Shanklin, Cin- 
cinnati; N. G. Spangler, Chillicothe; E. S. 
Wertz, Wooster, and John Wood, insurance, 
Georgetown. The directory will be increased by 
four agents, who will represent the interests of 
the agents of the company in the board. 

It is the policy of the company to 
have as stockholders in each county a 
banker, an attorney, a physician, a 
business men and an agent, so that the 
agent will have the local assistance of 
an advisory board. This has been car- 
ried out in most of the counties of the 
state. The company has 246 stock- 
holders, forty-one of whom are resi- 
dents of Columbus. 


formerly state 





Kansas City Life Men Meet 

Dr. Geo. S. Miller, superintendent of 
agents of the Phoenix Mutual Life, ad- 
dressed the Kansas City Life Under- 
writers Association at an informal din- 
ner April 6 on “The Present and the 
Future, or the Today and Tomorrow 
of Life Insurance.” Short addresses 
were made by the newly elected presi- 
dent, Ira B. Mapes, C. C. Courtney and 
Charles Sachs. 

It is the intention of the Kansas City 
association to meet at least once a 
month for a noon-day luncheon, dur- 
ing the present year. President Mapes 
hopes to create new interest in the 
association work, and the members 
have signified their desire to co-operate 
with him along lines that will meet 
present needs. 





Turner with Federal Life 
Charles M. Turner, formerly presi- 
dent of the Security Mutual of New 
York, will on June 1 become vice-presi- 
dent and general manager of the Fed- 
eral Life of Chicago. His son, Louis, 
also joins the Federal forces. 





Is Not a Fraternal 

; Lansing, Mich., April 4—To the Ed- 
itor: In the current number of your 
publication I find the following state- 
ment: “W. L. Wilson of Port Huron, 
supreme secretary of the United Home 
Protectors, a fraternal, has admitted 
that he embezzled over $75,000.” 

In order that your readers may not 
be misled by this item, permit me to 
say that the United Home Protectors is 
not a fraternal beneficiary society and 
transacts no insurance business of any 
Name or nature. It transacted the busi- 
ness of a building and loan association 
and the society was not, therefore, un- 


. 





der the supervision of the commissioner 


of insurance. 
J. V. Barry. 
Commissioner of Insurance. 





Riggs Goes With the Travelers 

George W. Riggs, well known as a 
Chicago life insurance man, has taken 
a general agency of the Travelers. As 
all the space in the company’s Chicago 
branch office on the seventh floor of 
the American Trust building is occu- 
pied, Mr. Riggs has opened an office 
on the eleventh floor of the same 
building. He will devote most of his 
time to personal writing, building up 
an agency force gradually. 





Company’s Business Increasing. 

The Western Life Indemnity of Chi- 
cago has given up the monthly pay- 
ment plan, finding it too expensive. 
The company’s business is increasing 
under the agency management of W. 
B. Musselman. The company’s mor- 
tality has been considerably reduced 
with the influx of new business. 





Central Life and Oklahoma 

The Central Life of Fort Scott, Kas., 
which has never been licensed to do 
business in Oklahoma, but which, how- 
ever, has been writing business in the 
Indian Territory part of the new state 
under authority granted prior to state- 
hood, has been examined by Commis- 
sioner ‘McComb, and will probably be 
licensed to enter Oklahoma as soon as 
its officers shall comply with the re- 
quirements exacted by the insurance de- 
partment of Oklahoma. Ce’ 

The Central Life has been placing, it 
is said, a form of special contract in 
Oklahoma, although the company dis- 
claimed that its policy was of the 
beard contract class. It has been noti- 
fied, however, that it must cease writ- 
ing such policies immediately and with- 
draw its agency force until properly 
licensed. 





Bankers Likely to Control 

The four New York banks that have 
taken title to considerable stock of the 
Provident Savings Life elected four 
directors last. week and expect to be 
able to control the election of officers 
at the annual meeting, April 16. The 
Coyle syndicate will try to block their 
efforts. The banks will have T. L. 
Woodruff, J. W. Vrooman, Henry Moir 
and Ralph K. Hubbard with them and 
also expect E. R. Thomas to line up 
with them. There promises to be a 
lively scramble, the majority hinging on 
one man, W. T. Gilbert, whose status 
as a director is in dispute. 


Will Prepare a Brief 


The regular monthly meeting of the 
Association of Life Insurance Presi- 
dents was held last week. The de- 
mands of the insurance commissioner 
of Wisconsin that companies which 
withdrew from the state at the begin- 
ning of this year on account of the new 
insurance laws, pay the current recipro- 
cal tax, was the principal topic dis- 
cussed. Mr. Cox was directed to pre- 
pare a brief on the subject and to em- 
ploy counsel to assist him if it becomes 
necessary. The situation is a compli- 
cated one. 

There is now a total. membership 
representing 19 companies, the four 
new members being the Canada Life, 
a Life, Illinois Life and Colonial 

ife. 








National Life of Vermont Wins 


The supreme court of the United 
States has decided against the National 
Life, U. S. A., in the injunction brought 
to restrain the National Life of Ver- 
mont from receiving and opening mail 
addressed merely to the “National Life 
Insurance Company,” Chicago, IIl., with 
no street number or other designation 
to show for what company it was in- 
tended. The National, U. S. A., by ex- 
hibit showed that 95 percent of such 
mail coming to Chicago was for it. 





The National Life of Vermont claimed 
that its corporate name is the National 
Life Insurance Company and that it is 
entitled to mail so addressed, as against 
the National Life Insurance Company 
of the United States of America, and it 
wins in the highest court. 





SAVINGS LIFE IS ORGANIZING 





New Company Being Promoted at 
Peoria, Ill., by Practical In- 
surance Men 





The Savings Life Insurance Com- 
pany of Peoria, Ill., is being organized 
by practical and competent insurance 
men. It will qualify under the assess- 
ment law but it will do a strictly legal 
reserve business from the start and will 
reorganize under the old line law as 
soon as a Satisfactory foundation is laid. 
The men behind it understand what 
constitutes good life insurance. The 
company will put up a reserve accord- 
ing to the American 3% percent table. 
Cash and loan values, paid up and ex- 
tended insurance are given in the 
policy. 

The insurance men back of the com- 
pany are A. F. Gilbert, vice-president 
and general manager, who was _for- 
merly connected with the Equitable of 
New York in a general agency capacity. 
B. F. Foster, second vice-president, re- 
sides in Chicago and will have charge 
of the branch office in that city. For 
many years he has been engaged in 
fraternal work, and reorganized the 
Columbian Knights. The secretary is 
Maj. Joseph W. Goudy, who was for- 
merly connected with the Mutual Life 
in field and general agency work, and is 
well known in many of the western 
states. E. J. Lewis, the treasurer, was 
until recently connected with the Union 
Central Life and has had a good ex- 
perience in the business. The president 
of the company is Charles A. Off of the 
wholesale grocery firm of C. J. Off & 
Co., of Peoria. Dr. H. M. Sedgwick is 
medical director, and George J. Jochem 
is counsel. The company has opened 
headquarters in the Y. M. C. A. build- 
ing at Peoria. 





Oklahoma Company Starts 

Oklahoma has launched an old line 
life company, the Union Life and Trust 
of Muskogee, Okla. which was offi- 
cially incorporated and chartered Sept. 
6, 1907, under the laws of the Indian 
Territory with $250,000 capital stock, 
$210,000 of which has already been 
paid in. 

The officers of the company are: 

President—Capt. Ira L. Reeves, Muskogee. 

First Vice-President—Donald Fitzgerald, New 
York City. 

Secretary—H. P. Showalter, Muskogee. 

Third Vice-President and Treasurer—J. M. 
Rogan, Muskogee. 

On the directorate are also J. A. Shellitto, 
New York; Joe Myers, Pauls Valley, Okla.; W. 
R. Eaton, Muskogee, Okla. 

The Union Life has already placed 
some old line business upon its books, 
as well as a good representation of ac- 
cident business, its writings having 
been confined, up to the present time, 
entirely to the local field of Muskogee. 
The company has been examined by 
Commissioner McComb and will be 
granted a license. ; ; 

Captain Reeves, the president, will 
have supervision over the agency de- 
partment. 





State Agent Campbell Explains 

Columbus, Ohio, April 7.— To the 
Editor: I notice in your issue of 
April 2d you publish an article giving 
an account of the fact that the Phillips 
estate of Cleveland, Ohio, had filed 
suit against the John Hancock to re- 
cover on a policy of insurance in this 
company, and that you take occasion to 
state as follows: 

“The insurance company refuses to 
pay the estate on account of the uncer- 
tainty of the manner in which Mr, Phil- 
lips was shot.” 

This is not at all the facts in the 








case. Mr. Phillips’ policy with us was 


9 


in force six years, and was not voided 
by suicide or the manner in which he 
met his death, but by the fact that the 
policy lapsed for non-payment of the 
premium due June 20, 1907, death oc- 
curring September 2, 1907, with the 
June premium still unpaid, without set- 
tlement of any nature whatever. 

The fact of the matter is that immedi- 
ately after proof of death papers were 
furnished the company tendered pay- 
ment of the purchased paid-up insur- 
ance, which amount it seems the ad- 
ministrators have for some reason re- 


fused to accept. 
J. C. Campsett, 
State Agent. 





Annual Meeting Is Held 

The annual meeting of the Old Col- 
ony Life of Chicago was held this 
week and all the officers were re- 
elected. Edwin Hall and R. W. Wil- 
kinson were the only two new directors 
chosen. General Manager H. G. Austin 
says the company is now forging ahead 
and expects excellent results this year. 
The new issue of stock is selling at 
$21 a share, par being $10. 





President Childs in the West 

President Arthur E. Childs of the 
Columbian National Life is making it 
his business to get personally acquaint- 
ed with the company’s principal agents, 
and so familiarize himself with local 
conditions. He has visited most of the 
eastern agencies, and in the past few 
days he and Vice-President Ganse have 
been in the west, visiting St. Louis, 
Jacksonville, Ill, Chicago and Cleve- 
land. 

March was the best month in pro- 
duction of new business that the com- 
pany has had in almost a year. 





Brown Becomes Agency Manager 


A. A. Brown, of Cincinnati, has been 
appointed general manager of agencies 
for the Inter-State Life of Indianapolis, 
having resigned his position as super- 
visor of agents for the Travelers, in the 
district of southern Ohio and northern 
Kentucky. Mr. Brown will have gen- 
eral charge of the active field work for 
the Inter-State and will enter upon the 
duties of his new position on April 10. 

Prior to entering the insurance busi- 
ness Mr. Brown was general manager 
of the Western Union Telegraph Com- 
pany at Pittsburg. He has advanced 
steadily in strength and power as a 
forceful and effective man. In his early 
experience he was in the employ of the 
Inter-State Life in Pittsburg and Phila- 
delphia, later was general agent at 
Cleveland for northern Ohio, where he 
distinguished himself as a large pro- 
ducer, and afterwards had charge of the 
company’s business in Pennsylvania. 
He has made a fine record as a super- 
visor of agents for the Travelers. 





Campaign Against Twisting 

Vice-president Buckner of the New 
York Life is out with a campaign docu- 
ment against twisting, asking agents to 
report all cases to him with the facts 
so he can lay the matter before the of- 
ficers of the offending company. He 
says the agents of two of the old and 
substantial companies are practicing 
what he terms “business piracy” to an 
alarming extent. He says if a New 
York Life man is found guilty of twist- 
ing he will be dismissed. 





LIFE NOTES 

The Bankers Reserve Life of Omaha wrote 
over a million dollars in March. 

The Polish National Alliance of the United 
States, a Chicago fraternal, has been licensed 
in Missouri, 

S. F. Crane, general agent of the Southern 
States Mutual Life at Wheeling, W. Va., is 
moving to Parkersburg. 

The Bankers Life of Iowa was $1,000,000 
ahead of last year’s business on April 1, for 
the first three months. 

The Missouri department has licensed the 
Michigan State Life of Detroit. The company 
has not yet announced its Missouri managers. 

William O’Bryon, general agent of the Canada 
Life for Western Pennsylvania, has resigned and 
goes with the Reliance life as inspector of 
agencies, with headquarters at the home office. 
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Mr. O’Bryon will devote his energies to estab- 
lish new agencies for the company in Pennsyl- 
vania and Ohio. 

The Missouri department has licensed the Cen- 
tral Fraternal Life & Accident Association of 
Kansas City. D. M. Colbern is president and 

J. McPherson is secretary. 

A. B. Palmer becomes state agent of the Min- 
nesota Mutual Life for South Dakota, with head- 

warters at Huron. He is brother of T. 

almer, president of the company. 

Paul Cleveland, who three years ago was ap- 
pointed district manager of the New England 
Mutual Life at Peoria, Ill., has returned to Chi- 
cago, taking a position with a brokerage firm. 

Barger & Jackson have been yy man- 
agers of the Lincoln National Life for south- 
eastern Michigan, with headquarters at 1006 
Hammond building, Detroit. 

Walter Hodges, formerly with the New York 
Life in Chicago, becomes general agent of the 
Bankers Reserve Life at Chicago. Mr. Hodges 
is a large personal producer. 

The Lafayette Life of Lafayette, Ind., has 
been admitted to do business in Missouri. H. 
Louis Cowles has been appointed general agent 
and will work with his assistants from Seda- 
lia, Mo. 

James T. Kennedy, who was agency manager 
of the life and accident department of the 
Tiavelers at Milwaukee, has been temporarily 
transferred to the Buffalo office and may locate 
there permanently. 

The supreme court of Missouri has set the 
mandamus cases of the Equitable, Prudential 
and Metropolitan against Superintendent Van- 
diver for the first call of banc cases at the 
April term of court. 

The New York Insurance Journal Life Chart 
covering last year’s business has just been _is- 
sued. It gives the essential statistics of 159 
life companies on one sheet, which is folded to 
pocket size. The price is 25 cents. 

Charles W. Tway of Union Springs, super- 
intendent of agents for Alabama of the United 
States Annuity & Life, has appointed Foy Pow- 
ell, formerly with the Mutual Life, as district 
manager, and Thos. C. Stephens as_ special 
agent. 


The appellate court of Illinois has affirmed the 
decision of the lower court in granting an injunc- 
tion to the National Life, U. S. A., to prevent 
the publication of libelous matter by Gustave 
Myers, a discharged agent. The company claims 
that Myers endeavored by circulating pramphlets 
and literature of different kinds to destroy the 
reputation and business of the company. It also 
declares that Myers threatened to send literature 
to policyholders to try to induce them to lapse 
their policies. 


LIFE APPOINTMENTS. 
West Virginia 
Aetna—E, E. Shaffer, Wheeling; C. C. Staats, 
Ripley. 
Jes Moines—S, W. Ritter, Elkins; J. L. Bax- 





ter, Marlinton. 

- erenmeiinieas Top Insurance Agency, Blue- 
field. 

Mutual, N. Y.—E. E. Cook, Charles Town; 
C. W. Wilson, Ridgeley; E. M. Johnson, Peters- 
burg; Wm. Baker, Wardensville. 

ew York—G, L. Wilcoxen Eccles. 
Pittsburg L. & —J. Lambert, Deep 


Water. 
John Hancock Mut.—J. O. Waybright, Ripley. 
New York—A, S. Thorr, Princeton. 
United American—E. L. Gasteiger, Dobbin. 
Fidelity Mut.—W. S. Marshall, Moorefield; C. 
W. Evans, Fairmont. 
Penn. Mut.—I, F. Saunders, Princeton; M. L. 


West, Bluefield. 

Prudential (Ord.)—R. A. Bacon, Charleston; 
J. T. Ballentine, Ripley; J. C. Dice, Lewisburg; 
G. I. Garrison, Wheeling; W. T. Green, Hinton; 
B. L. Holland, Logan; R. E. Hughes, Ripley; 
Isner Ray, Ellensboro; O. J. King, Elkins; J. Be 
Lowe, Spencer; R. A. Poffenbarger, Charleston; 
E. Rouse, New Martinsville; m E, 
Schench, Wheeling; E. J. Whitmore, Martins- 
burg. 

Security Mut.—L,. C. Paull, Wheeling. 

Aetna—J. C. W. Busch, Parkersburg; 
Callahan, Wheeling; C. J. Killmeyer, Wheeling; 
C. W. Morton, Charleston; John Patrick, Charles- 
ton; S. F. Sampson, Ronceverte; R. C. Trice, 
Huntington. 

Citizens—Tyler P Learned, Wheeling. 

Conservative, W. Va.—W. C. Cummings, Mor- 
gantown; B. F. Hill, Harrisville. 

Mutual, N. Y.—J. F. Nydegger, Elkins. 

New York—James A. Haislip, Kingwood; D. 
H. Hartin, Williamson; V. A. Rohrer, Martins- 


P. &. 


burg. 
N. W. Mutual—A. H. Callison, Charleston; 
Carl Priddy, Charleston; U. Z. McClelland, 


Charleston; O. J. Cox, Charleston. 
Pittsburg L. & T.—D. K. Marchand, Morgan- 


Home—R. C. Robert, Elizabeth; F. J. Tram- 
mell, Martinsburg. 
Mutual Benefit—W. T. Davies, Clove Lick; 


J. H. Snyder, Charleston. 

Mutual, N. Y.—W. D. R. Annan, Newburg; 

. B. Fink, New Cumberland; T. E. Keller, 
Middlebourne; J. J. O'Kane, Wheeling. 

New York—Enoch Riley, Chester; B. R. Jones, 
Elkins; T. G. Berry, Sutton; H. H. £ 
Masontown; F. H. Gill, Kay Moor; 
cum, Huntington; C. D. Frame, Gassaway; J. 
M. Williamson, Williamson; G. E. Benedict, 
Huntington. 

N. W. Mutual—G. W. Junkin, Kyle; W. W. 
Harwood, Raleigh. 

Pittsburg L. & T.—G. A. Keifer, New Mar- 
tinsville. 


Phoenix Mut.—F. D. Barger, Wheeling; A. 
C. Hickle, Charleston. 
Prudential (Ord.)—C. A. Vaden, Wheeling; 


R. T. Neal, Huntington; F. C. Baker, Parsons; 
J. W. Hill, Charleston. 


Travelers—J. L. Long, Glen Jean. 


AMONG CASUALTY AGENTS 


GERMAN COMMERCIAL STARTS 











Will Take Over the Business of the 
Commercial Mutual Accident— 
Meininger General Manager 





The German Commercial Accident 
of Philadelphia with $100,000 capital 
and $50,000 surplus, has now been li- 
censed in Pennsylvania and will file 
its papers also in New York, Ohio, 
Illinois, Michigan and perhaps Indiana 
and Missouri. It will take over the 
business of the old Commercial Mutual 
Accident. 

Horace B. Meininger, secretary and 
general manager, is responsible for the 
new company. He has done well with 
the Commercial but saw the limitations 
of a mutual. It is the last of the old 
mutuals to reorganize. Mr. Meinin- 
ger is a young man of force and initia- 
tive. He is active in the International 
Association of Accident Underwriters. 

The other officers are Albert H. Lad- 
ner, a Democratic leader of Philadel- 
phia and a magistrate, president; Al- 
bert Baltz of the J. & P. Baltz Brew- 
ing Company, vice president; T. L. 
Pillings, one of the largest accident 
producers in the east, treasurer. 

Secretary Meininger will soon have 
out the new policies. Health will be 
written either combined with accident 
or as a separate contract. 

Mr. Meininger is in the west stirring 
up enthusiasm. He visited Manager 
L. W. Nichols at Chicago last week 
and expects to appoint a Cincinnati 
manager soon. 





Investigating Liability Reserves 

The New York department, it is un- 
derstood, is making investigations of 
the results of the liability reserve laws 
of the various states, presumably with 
a view to recommending amendments 
to its law if such should appear advis- 
able. 

Some months ago the New York de- 
partment secured as examiners Messrs. 
Hadley and Hughes, formerly with the 
departments of Michigan and Connecti- 
cut respectively, both of whom have 
given much study to the question of 
liability reserves. Recently the New 
York department requested various 
companies to furnish it copies of their 
reports of reserve items made to all 
the states in which they operate. 


Injunction Will Stand 

The court at Cleveland has made 
permanent the injunction granted the 
Philadelphia Casualty there restraining 
H. C. French, its formed salaried man- 
ager, from using its records. 

The company had Mr. French cited 
for contempt on the charge of twisting 
two policies to the Empire State Surety 
but the evidence was not strong enough 
to make a good case. 

The Philadelphia Casualty decided to 
bring the injunction because Mr. French 
was a salaried manager and therefore 
it held the business belonged to the 
company. 





Porter Goes with the Ocean 

F. W. Porter, formerly manager of 
the accident and health department of 
the Metropolitan Casualty of Chicago, 
has been appointed general agent and 
adjuster of the Ocean for accident and 
health lines in Indiana. He will make 
his headquarters in Indianapolis, mov- 
ing his family there May 1. John 
Wocher & Bro., of Indianapolis con- 
tinue general agents for the liability 
and boiler lines. 





Loyal Accident is Licensed 
The Loyal Accident of Chicago has 
been licensed by the Illinois depart- 
ment. It will write a dollar a month 


accident policy with no health feature, 
as well as the regular commercial con- 





tracts. 


President Dickson will operate 
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FEDERAL CASUALTY COMPANY 


DETROIT, MICH. 
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Liberal Policies, Liberal Terms, Liberal Territory, Liberal Treatment to producers in Illinois, Ohio, Ken- 
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it as an assessment company for a 
while and then will reorganize it on a 
stock basis. Until it becomes a stock 
company it will confine its operations 
to Illinois. 





GET COMPANY FOR ILLINOIS 
Moore, Case, Lyman & Herrick of Chi- 
cago Become General Agents of 
the Massachusetts Bonding 





Moore, Case, Lyman & Herrick, of 
Chicago, were last week appointed 
general agents of the Massachusetts 
Bonding for the state of Illinois. Presi- 
dent Falvey visited Chicago several 
weeks ago and canvassed the situation 
carefully. While his first idea was to 
have a general agency which should 
represent his company only, the high 
standing of the big fire agency and its 
manner of doing business impressed 
him so favorably that he gave up the 
notion of an independent office. The 
appointment is receiving much favor- 
able comment. It gives the company a 
place in one of the best agencies in 
Chicago, and it practically completes 
the equipment of the agency as a cas- 

ualty and surety office. 

The casualty department of Moore, 
Case, Lyman & Herrick’s agency is 
managed by J. D. Morrison and J. J. 
Moore. Heretofore this department has 
handled the business of the Standard 
Accident, of which the firm are general 
agents for most of Illinois. The Massa- 
chusetts Bonding will be managed by 
Messrs. Moore and Morrison also. 
They will shortly have two assistants, 
who will take care of the detail work of 
the bonding and the burglary lines re- 
spectively, just as George F. Zaneis has 
charge of the personal accident business 
in the office. 

Moore, Case, Lyman & Herrick al- 
ready have a good burglary business on 
their books, which of late they have 
been writing in the Employers Liability, 
of which they had a local agency for 
this line. They also control consider- 
able bonding business, which they have 
been brokering. They have their part 
of the state well planted for the Stand- 
ard Accident. They will at once begin 
organization work for the Massachu- 
setts Bonding and will handle the two 
in conjunction as far as practicable. 





Secretary Butler in Chicago 
Secretary Louis T. Butler of the 
Travelers spent most of last week in 
Chicago, in consultation with depart- 


ment heads and agents as to possible | 


improvements in the local organization. 





The Travelers now has nearly all its 
large city agencies reorganized on the 
branch office plan, as it believes this the 
most satisfactory way of dealing with 
the producers of the business. In large 
cities it recognizes absolutely the 
brokers’ ownership of the liability busi- 
ness they offer. Secretary Butler says 
it is the company’s settled policy to 
furnish the brokers assistance in hand- 
ling their liability business, even to the 
extent of writing it for them; but that 
such assistance shall be given by men 
strictly on salary who can not under 
any circumstances be placed in com- 
petition with the brokers. 





Divides the Work 
The rapid growth in membership in 
the Iowa State Traveling Men’s Asso- 
ciation has caused the office of the sec- 


retary to become overworked and has 


necessitated the division of some of 
the work now transacted by Secretary 
Deets. George Shollenberger has been 
appointed inspector of risks and Rufus 
Harvey general supervisor of claims. 
The secretary formerly had charge of 
this work. Both of the men have been 
with the association for a number of 
years and the positions are promotions 
to them. 





Business Dull in Cities 

Some of the big city managers of 
industrial disability companies say that 
premiums in the cities have fallen off, 
owing to factories shutting down and 
business in general being unsettled. 
There are a good many men out of em- 
ployment who can not keep up their 
policies. The line of least resistance 
at the present time seems to be the 
smaller cities and towns. Here the 
depression has not been felt so much 
and the big industrial operations are 
not in evidence. The policyholders in 
the smaller places are men whose in- 
come has not been materially dis- 
turbed. One of the prominent man- 
agers says that his country business 
shows a fine increase, but he is slow- 
ing down in the city. 





White Gets $1,000 Verdict 

A few days ago a jury in municipal 
court at Chicago gave a verdict for 
$1,000 in favor of Charles A. White 
against H. S. Warner, manager of the 
Pacific Coast Casualty Company for 
commissions in the general liability risk 
of the White City amusement resort in 
Chicago. About a year Mr. White was 
able to assist Mr. Warner in securing 
the White City risk, which the Mary- 
land Casualty had handled. Mr. White 
states that he could not enter the field 





as a regular broker, as his time was 
taken up with the Identification Com- 
pany of America, of which he is presi- 
dent, but that he agreed to assist Mr. 
Warner to land the risk and that he 
got up the forms and wrote the poli- 
cies on an agreement that he was to re- 
ceive 20 percent commission. The 
premium of $6,000 was paid in three 
installments a few weeks apart. Mr. 
White got his commission on the first 
installment, but not on the other two, 





nor on the business of some of the 
concessionaries he had been instrumen- 
tal in landing. Being unable to secure 
his commission he sued for something 
over $1,200, but reduced the claim to 
$1,000 in order to save time in trying 
the suit. 

One of Mr. Warner’s defenses was 
that Mr. White was an_ insurance 
broker but had not paid his city 
broker’s license of $25. Judge Dicker 
ruled this out on the ground that the 
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city license ordinance is weak and does 
not cover casualty brokers. Motion for 
a new trial was overruled, but an appeal 
may be taken. 





February Embezzlements 
Press notices and dispatches, as col- 
lated by the fidelity department of the 
Fidelity & Casualty, indicate, for the 
month of February, 1908, the following 
defalcations: 


Banks and trust companies.........++++ $ 98,900 
Beneficial associations ........++eeseee8 14,968 
PUES WOSTIES 6c cc ccccccocecccecosece 36,611 
General business .......scccccsccccece 288,440 
Insurance companies .......sseeeeeeeee 2,378 
Transportation companies ..... esesecces 9,110 
PEISCOTAMOOUS oc ccccccccccccccccecsoce 9,369 

TE casecscdeccaceseoeses 6nceeedes $459,776 


COMMENT IN SURETY CIRCLES 





No Successor to Charles R. Crain Prob- 
able at Once—Metropolitan Surety 
Taking Time 





Charles R. Crain, the late manager 
of the National Surety at Chicago, had 
a strong hold on considerable political 
business. He had been city oil inspec- 
tor and knew the men who control this 
so-called political business well. 

Surety men feel that John McGillen 
of the United Surety will fall heir to 
no small amount of this business as he 
was formerly in city politics and is 
well liked about the city hall. 

It is thought that no haste will be 
shown in filling Mr. Crain’s place. W. 
S. McCurdy, president of William B. 
Joyce & Co., of St. Paul, is vice-presi- 
dent of Joyce & Co. of Chicago and for 
the time will have general supervision 
of both offices. There has been much 
speculation in Chicago as to who will 
succeed Mr. Crain and William H. 
Drapier, Jr., fromerly general agent of 
the National Surety but now superin- 
tendent of agencies, has been freely 
mentioned. This is purely gossip, how- 
ever. 


President McCloskey of the Metro- 
politan Surety was in the west last 
week, visiting Kansas City among other 
places. He has not yet arranged for a 
successor to Brown & Mann, who re- 
cently resigned to take the Massachu- 
setts Bonding. Neither has arrange- 
ments been completed for the disposal 
of the Fred L. Gray Company’s terri- 
tory in the northwest. The Gray resig- 
nation does not become effective until 
April 9. 





CASUALTY NOTES 
The Massachusetts Bonding has appointed 
Hemenway & Blossom of the Insurance Agency 
Company its St. Louis managers. 


John W. Alton, state agent of the Federal 
Casualty for Kansas, has moved his headquar- 
ters from Wichita to Hutchinson. 


W. P. Shockey becomes district manager of 
the Continental Casualty at Hannibal, Mo., and 
Clark Sutton at Battle Creek, Mich. 


The Argus Casualty Chart for 1908 has been 
issued by the Rollins Publishing Company, Royal 
building, Chicago. The price is 25 cents. 


The Philadelphia Casualty has been licensed 
by the Missouri department to do accident and 
health, plate glass, liability, steam boiler and 
credit business. 


The Wisconsin supreme court has ordered a 
new trial in the case of French vs. Fidelity & 
Casualty, involving a $5,000 accident policy. 
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The assured was a passenger conductor and 
struck his shin against a small iron safe, causing 
a slight abrasion of the skin. Septic poisoning 
set in and he died from the effects. 

W. Wells Abbott, of Omaha, becomes man- 
ager of the Continental Casualty for eastern 

ebraska. Elmer Wilson is appointed district 
manager at Monticello, Ind. 

The Fidelity & Deposit has applied for a 
license in West Virginia. The company will 
deposit $75,000 with the West Virginia depart- 
ment, as required by statute. 

Hatcher Bros. Corporation, of Fargo, which 
has been general agent of the Empire State 
Surety for casualty ia for part of North Da- 
kota, now gets the whole state. 

J. A. Kennard, of Tacoma, who until very 
recently was general agent of the United States 
Fidelity & Guaranty, is now in the east and 
will enter another line of business. 

The Fidelity & Casualty has opened a branch 
office at 526 Ohio building, Toledo, with E. M. 
Heaton as manager. Mr. Heaton formerly was 
a special agent at the Cleveland office. 

In South Dakota the United States Fidelity 
& Guaranty last year wrote $3,058 in burglary 
and theft premiums with no losses, and $7,800 
fidelity and surety premiums, with $1,102 losses. 

A. H. Hall, formerly with the Continental 
Casualty at Cincinnati, becomes district man- 
ager at Canton, Ohio. J. R. Kirkpatrick has 
ven appointed district manager at Zanesville, 

hio. 

It is stated at Denver that an increase of plate 
glass rates is being put into effect ranging from 
25 to 50 percent. This applies to new business 
only. Denver advices say that the Fidelity & 
Casualty is holding out. 

A. S. Wickham, who has been special agent 
of the Hartford Steam Boiler in the New York 
office, has been made the company’s superin- 
tendent of agents and will hereafter make his 
headquarters in Hartford. 

Pettis B. Lawrie, formerly with the Fidelity 
& Deposit at Indianapolis, has been appointed 
general agent of the National Surety for Indi- 
ana, succeeding William H, Drapier, Jr., who 
recently became superintendent of agencies of 
the company. 

D. E. McLaughlin of Detroit and H. Lee of 
Jackson were in Traverse City recently for the 
purpose of interesting local capital in the Pruden- 
tial Health and Accident Company, which will 
be organized in Detroit July 15, with capital of 
$200,000. Traverse City is promised a branch 
Office. 





CASUALTY APPOINTMENTS 


Michigan 

Aetna Indem.—M. F. Chafey, Lansing; Lear- 
mont & Beard, Yale. 

Py Co, of Amer.—G. J. Haller & Co., Ann 
rbor. 

Consolidated Cas.—K. A. Aune, Coalwood; 
F. E. Ferguson and N. Moore, Gould City; 
R. T. Townsell, Iron Mountain; Max Jaeger, 
Iron River; Chas. Bergquist, ss N. E. 
Parker, Kalkaska; J. M, Van ostrand, Louis 
Del Favero, Princeton. 

Emp. Liab.—Learmont & Beard, Yale. 

Federal Cas.—E. W. pov: Evart. 

Fidelity & Deposit—R. J. Gillespie, Flint. 

Metropolitan Cas—Plummer & Plummer, Ben- 
ton Harbor; Margah & Wells, John J. Berkery 
and A. W. Drew, Detroit. 

National Cas.—J. B. Laing, Flint. 

Norwich & London Acc.—C. E. Huff, Detroit. 

Penna. Cas.—R. A. Wood, Benton Harbor; 
oo Schmidt, Detroit; Barton Jennings, Traverse 

ity. 

U. S. Fid, & Guar.—D. L. Johnson, Alma; 
Quinn, Wixon & Quinn, Caro; Edward Pinney, 
Cass City; P. D. Herwig, Coleman; W. L. Doyle, 
Elkton; M. R. Salter, Ithaca; E. A. Lane, Mid- 
land; Jahraus & Rawden, Tawas City; G. G. 
French, West Branch. 

Cas. Co. of Amer.—J. D. Cuddihy and R. C. 
Chamberlain, Calumet; J. T. McCall and Jacob 
Gottliebson, Houghton, 

Fid. & Cas.—T. C. Yates, Negaunee. 

Great Eastern Cas.—M. D. Bryce, Detroit. 

Maryland Cas.—G, M. Hodgkins, Marquette; 
E. M. Miller, Owosso. 

= Amsterdam Cas.—F. W, Burritt, Han- 
cock. 

U. S. Health & Acc.—H. Grape, Covington; 
W. E. Nadeau and J. Harry Majeau, Detroit. 

U. S. Cas.—T. N, Eiler, Saginaw. 

Woodmens Cas.—W. C. Milford, Clare; W. 
S ~ eee East Tawas; L. W. Laing, White 

loud. 

Aetna Life—K. D. Carr, Ann Arbor; J. A. 
Bosquett, Somon Cohen, J. J. Machen, C. W. 
Meeker, C. M. Preston, Detroit. 

Fid. & Cas.—W. A. Brown, Detroit; Temple 
& Memire, Tecumseh; C. H. Eaton, Ovid. 

Great Eastern Cas.—R. J. Beckwith, Chelsea; 
C, H. Hart, Lansing; Leon O. De Wolf, —- 
General Acc., Scot.—C. B. Herman, Carleton. 
Maryland Cas.—B. G. Doolittle, Tekonsha. 

Metropolitan Cas.—R. T. Miller and A. J. 
Lytle, Iron River; Teeple & Forshar, Manistique; 
Menominee Insurance Agency, Menominee. 

National Cas.—A. G. Naekel, Ypsilanti. 

N. Y. Pl. Gl—S. F. Kennedy, Lake View; 
Owen Rayms, Wayne. 

Standard Acc.—G, K. Harder and R. J. 
Nesbit, Detroit. 


Ohio 


Fid. & Cas.—C. A. R. Gotesmann, Cleveland; 
E. M. Harris, Utica; Gilbert Manecke, Toledo; 
Clyde A. Van Deusen, Hinckley; J. F. Strayer, 
Portsmouth; C. A. Trinter, Vermillion; y 
Shively, Cambridge; W. G. Gulling, Chicago; 
A Trago, Plymouth. 

Frankfort—Anton Amann, Dayton; W. H. 
Welty, Ashland; G. W. 


Kees & Co., Cleveland. 
Saywell, Cleveland; J. W. Sutherland, Colum: 





LONDON ENTERS NEW FIELD 
(CONTINUED FROM PAGE 1) 
naturally are a very important factor 
in an office doing an unusually large 
liability business. A couple of weeks 
ago the United States Fidelity & Guar- 
ty, which, like most other companies, 
has had an unfavorable experience with 
United States government contract 
bonds, shut down on this class of busi- 
ness entirely. In twelve years Conkling, 
Price & Webb have given the United 
States Fidelity & Guaranty about $1,- 
000,000 in premiums, with a loss ratio 
for the entire period under 24 percent. 
In only one year, 1905, have they had a 
bad record, due to one unusual loss, 
and in 1906 and 1907 they realized on 
salvage for the company more than its 
losses through their agency for those 
years. With such a record, they felt 
that an exception should be made in 
their case to the rule against writing 
government contract bonds. The com- 
pany did not see it in that way, how- 
ever. Under the circumstances the 
company had become much less avail- 
able for the use of an agency like that 
of Conkling, Price & Webb than it 
used to be. 


Fidelity & Deposit Expanding 

On the other hand the Fidelity & 
Deposit, which for some years has 
done very little contract business, has 
loosened up since President Warfield 
returned to the active management at 
the first of the year. He has encour- 
aged the agents to write this class of 
business and has made it plain that it 
is his intention to make the company 
a leader in the agency field. The Fi- 
delity & Deposit can write $450,000 net 
under the 10 percent rule and has in 
addition excellent reinsurance facilities. 
These facts made it appear very desir- 
able to an aggressive agency writing 
large lines. 

Before the deal was consummated 
the whole situation was gone into very 
thoroughly and a complete understand- 
ing was reached. Messrs. Conkling, 
Webb and Arnold went to New York 
and met President Warfield and Vice- 
President Whelen and took up the 
whole matter with them and placed 
before the officers of the company their 
views and sought to learn from the 
company just what its underwriting 
and agency policy would be. The deal 
was then closed up. 

Will Be [illinois Leader 


Conkling, Price & Webb have on 
their books bonding business amount- 
ing to about $110,000 in annual pre- 
miums. Practically all of it is Cook 
county business, except that written by 
the Peoria agency, and is controlled 
by the members of the firm and their 
brokers. They expect to hold their 
customers and to transfer a fair share 
of the business to the Fidelity & De- 
posit. With the business of Mr. Ar- 
nold, amounting to over $65,000 a year 
in the Fidelity & Deposit, it is esti- 
mated that the agency should write 
about $150,000 the first year in pre- 
miums, with unusual opportunity for 
growth and expansion, thus making 
the Fidelity & Deposit the leader in 
Illinois business. 


Nears Million Dollar Mark 


The addition of the Fidelity & De- 
posit and the agency organization of 
Mr. Arnold to the office of Conkling 
Price & Webb will bring the premium 
writing capacity of the office close to 
the $1,000,000 mark. The London Guar- 
antee & Accident, represented by them, 
is the leader in the state of Illinois by 
nearly $100,000 in premiums on employ- 
ers’ liability insurance. 

The agency manages the western de- 
partment of the London, including the 
states of Illinois, Indiana and Missouri 
and the London will now launch into 
the burglary business, taking over 
Conkling, Price & Webb’s business as 
a nucleus and rapidly developing that 
department in their territory, and sub- 
sequently, no doubt, throughout the 
United States. 

Much interest attaches to the action 





Penna. Cas.—C. B. 
bus. 


of the United States Fidelity & Guar- 


anty. It is expected that it will open 
a branch office in Chicago, as it has 
done in Minneapolis, San Francisco 
and other points where general agency 
contracts have been terminated. Presi- 
dent Bland is known to look with fa- 
vor upon this plan, and this was one 
of the factors in causing Conkling, 
Price & Webb to resign the company, 
as they had not felt satisfied for some 
time that they were not, to some ex- 
tent, standing in the way of the com- 
pany’s introducing the branch office 
system in Chicago. While the United 
States Fidelity & Guaranty will natur- 
ally endeavor to hold as much of the 
business as it can, it is not expected 
that there will be a cut-rate fight, but 
decent business competition. 


IN MICHIGAN AND INDIANA 


(CONTINUED FROM PAGE 7) 
a supervising care over the agents, and keep in 
close touch with their wants. 








Controversy Over Water Rates 

The Hydraulic Water Co. of Grand 
Rapids has raised its water rates for 
fire protection in that city and at the 
instance of Charles H. Leonard of the 
Leonard Refrigerator Company, a 
meeting of several business men was 
held in the board of trade rooms Fri- 
day to protest against this action. The 
matter was well discussed, though no 
action was taken. The company states 
its position in the matter as follows: 
“This company furnishes fire protec- 
tion to some furniture factories and 
mercantile establishments in the city, 
for which it receives annually $100. In 
return the owners of property protected 
save $80,000 in insurance premiums each 
year. The new rates are not excessive 
and 75 per cent of those parties affected 
have accepted them. The Hydraulic 
company is regarded by the insurance 
companies as the primary fire fighting 
force in these buildings, because its 
pressure is 15 to 25 pounds better than 
the city pressure in the congested fire 
district. The company has also made a 
rule that it will not furnish fire protec- 
tion to anyone who does not also take 
Hydraulic water for the general uses of 
the building protected.” 





Testing Nozzle Ordinance 

A case to test the nozzle ordinance 
of Indianapolis was heard in court there 
April 1, the prosecuting witness, by 
agreement, being Fire Chief Coots, and 
the defendant, by agreement, George 
Lewis, manager of Saks & Co., dealers 
in clothing. The defendant is backed 
by the Merchants’ Association. The 
original ordinance provided that all 
basements in the down-town districts 
should be equipped with rotary nozzles 
having adjustable tips. It was learned 
that only an Indianapolis firm manufac- 
tured this particular kind of nozzle, and 
the merchants protested that it shut out 
competition. There was an agreed 
statement of facts presented with re- 
gard to the question in contention, and 
the court has the case under advise- 
ment. 





Rates at Ft. Wayne 

The local agents at Ft. Wayne, Ind., 
had an adjourned meeting of the board 
this week to take up the adoption of the 
Dean schedule. The local agents there 
do not hesitate to say that they much 
prefer the Sellers rates. They at least 
feel that all agents get a square deal 
and no favors shown to any agency. 
Under the old plan it was felt by some 
agencies that others had inside informa- 
tion and exerted an influence that was 
not for the best. 





Indiana Agency Appointments 
German Alliance—M. S. Sonntag, Evansville. 
German Amer.—O. M. Shock, Cromwell; S. 

H. Heyman, Edgerton; John Lynch, Highlands; 
A. C. Larman, New Paris; J. R. Wright, New- 
port; C. E. Orman, Terre Haute. 
Phenix—Parsons & Markle, Jasonville; A. L. 
Jenson, Wheatfield; D. C. Conway, Friendship; 
a Apple, Oaklandon; Geo, Youngblood, 
razil. 
Granite State—A. M. Weil & Bro. Company, 
Evansville; The Johnson Agency, Muncie; Cen- 





tral Realty Company, Ft. Wayne; S. C. Rich, 
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South Bend; 
Terre Haute. 
Scott. U. & N.—C. M. Thompson, Union ors 
F. H. Ramseye, Angola; J. B. Bowell, Plymouth; 
D. C. me es, Greencastle; E. P. Bishop, Port- 
land; M. T. Johnson, Vincennes. 
Sun, Eng.—Carl Prickett, Winchester; C. M. 
Thompson, Union City; G. P. Rowell, Goshen. 
Svea—H. E. Johnson & Son, Knox; Carl 
Prickett, Winchester; Ammon & Tolley, Marion. 
Palatine—W. C. Herr, Goshen; H. L. James, 
Valparaiso. 


Doak-Riddle-Hamilton Company, 


oe 


INDIANA NOTES 


Wabash, Ind., has added 1,000 feet of hose to 
the equipment of its fire department. 


. D. Oates, of Peru, Ind., has taken the 

Virginia State in place of the Indianapolis Fire. 

At Wabash, Ind., the Connecticut has trans- 
ferred from James P. Ross to Smith & Irelan. 

Seymour M. Closson gets the Cooper of Day- 
ton and the Security of New Haven at Logans- 
port, Ind. 

Wabash, Ind., is sample what the agents can 
do where all observe good practices without any 
stamping secretary. 

The Millers National, which recently entered 
Indiana, has appointed A. J. Meyer o. at 
Indianapolis and M. T. Hidden & Co. at Terre 

aute. 

At Crawfordsville, Ind., C. E, Fullenwider 
gets the German of Indiana, and Bailey Wein- 
ert gets a farm agency of the American of 
Gewerk. 

The C. F. Tuck agency, which had the In- 
dianapolis fire before its merger with the German 
American, has been appointed Indianapolis agent 
for the German Underwriters. 


Agents at Marion, Ind., are reported to be 
losing business to the mutuals. The agents claim 
that $500,000 in insurance has been written by 
the mutuals in the last few months. 

George E. Fansler has purchased an interest 
in the Fisher-Murdock agency at Logansport, 
Ind. Mr. Fansler is a young man just out of 
college and favorably known in Logansport. 

The Brownee Manufacturing Company, of 
Peru, Ind., which manufacturers telephone 
booths, placed in the mutuals its line of insur- 
ance, about $70,000 that expired very recently. 

In competition with the senior mutuals of 
Providence, R. I1., the Western Factory Insur- 
ance Association captures the insurance of the 
sprinklered corrugated board works of the J. 
W. Sefton Manufacturing Company at Ander- 
son, Ind., amounting to $250,000. 


MICHIGAN NOTES 


Todd & Beggs have purchased the agency of 
O. V. Linden at Escanaba, which will be con- 
solidated with their own agency. 


The fire alarm system at Clare, Mich., which 
was installed at an expense of $1,400, has been 
out of commission for the past three months on 
account of defective wiring. 

Suits were begun a few days ago against 
seventy citizens of Hillsdale, Mich., former pol- 
icyholders in the defunct Citizens Mutual Fire of 
Jackson, to collect assessments from them. 

The new central engine house at South Bur- 
dick and Lovell streets, Kalamazoo, has been 
completed. In this station are located No. 1 
chemical and hose wagon, No, 1 steamer and No. 
1 hook and ladder, with a force of 14 men. 
Nine horses are kept in the building. 

Defective electric wiring in the new binder 
twine plant at the Jackson state prison ignited 
some twine material and started a blaze. A 
sprinkler head was opened and the blaze was 
extinguished before the arrival of the fire de- 
partment. There was no damage. 


The village attorney of Houghton has been 
instructed by the council to draw up resolutions 
extending the fire limits north between Dakota 
and Franklin streets to the lake shore and south 
200 feet, from Franklin to Sixth street. The 
present fire limits extend only 100 feet north and 
south of Sheldon street, from Sixth to Franklin 
street. 








Iowa Taxes Less 

Through revisions of the laws gov- 
erning the taxation of insurance com- 
panies the taxes in Iowa in 1907 were 
$15,000 less than the amount collected 
in the preceding year. This reduction 
comes in the face of a large increase in 
risks written. Deputy Roe of the Iowa 
department has completed the total re- 
ceipts received from the companies 
and the amounts will aggregate $308,- 
000. 


The changes in the laws lighten the 
tax burden carried by the home com- 
panies, throwing the largest share of 
the taxation upon the foreign corpora- 
tions. The reciprocal theory is in op- 
eration in the state where companies 
located in Iowa and doing business in 
cther states pay exactly the same per- 
centages of taxation as the companies 
lecated in the respective states pay into 
the Iowa treasury. 

f the Iowa assessment companies 
the Bankers’ Life paid in $11,000 of the 
total of $17,000 received from this 
branch of the business. 





It requires positive magnetism to get busi- 
ness coming your way and not go by. 





IN ILLINOIS AND WISCONSIN 


LATE NEWS FROM MILWAUKEE 











Some Agency Changes and Other Lo- 
‘ cal Matters in the Wiscon- 
sin Metropolis 





Fred C. Millard of Milwaukee has 
been given an agency of the German 
Alliance to take the place of the In- 
dianapolis, which reinsured recently. 

August Rebhan & Co. will move to 
the Mitchell building, and J. H. Griffiths, 
H. J. Zechlin, L. S. Wallace and W. E. 


McCullough, special agents, will go 
with them. 
H. O. Benedict, state agent of the 


Phenix of Brooklyn, will open an office 
in the new Caswell block, opposite the 
Plankington House. 

The Hamilton Fire, which reinsured 
recently, has not stayed in one agency 
long enough to get much _ business, 
writing only $1,500 in Milwaukee last 
year. Greene Bros. & Hansen were 
the agents. 





Kewaunee Agency Premiums 
The 2 percent tax on premiums at 


Kewaunee, Wis., has been paid as fol- 
lows: 


EO Ms oc ccc niedadb onesie ed ea $185.21 
. CS 666cketabecatesbenseg 18.46 

I SD taneneceensenedee ey eeen 17.18 
Shepeck & Wojtechovsky..............+. 16.90 
2 Pn Aitndaukcheeseereoseeteaad 11.83 
> & §& SO ore 9.22 
gS eee 6.57 
is i  6hsttecbeddenseedepuees 1.87 
ME. dhvewsnsodbenekastonsscsnned $267.24 





Milwaukee Record for Ten Years 

The following are Milwaukee prem- 
iums and losses for ten years, the 
losses being taken from the fire de- 
partment records, the average loss ratio 
being 30 percent: 


Year. Premiums. 

WEP vccccwscccesescocecs $1,153,181 $ 299,501 
SEDs wevcccecoeceesvoees 1,197,612 393,813 
DP nwe8neessnessiacdees 1,268,030 236,959 
BPE vc vcccccccessccecese 1,416,468 723,000 
BOB cccsccccscsescosece 1,535,903 463,000 
BOS s ccccvccccecsccceses 1,636,029 1,035,000 
WES cccccvccesccscessece 1,738,000 610,000 
BOGS cc cccveccccescsescoe 1,790,000 886,000 
1906. ccccccccccceccceses 1,847,000 486,000 
1907... cccccccccccccce «++ 1,918,000 563,187 





Branch Office at Decatur 

Regarding the report that the [IIli- 
nois National would move its head- 
quarters from Springfield to Decatur, 
lll, the company says: 

“The headquarters of the company 
are still at Springfield and will remain 
here indefinitely. The company, how- 
ever, has opened a branch office at 
Decatur, where a large part of the de- 
tail work will be done on account of 
the fact that Decatur is more easily 
accessible, not only for some of the 
officers of the company, but likewise 
for our field men who travel through- 
out the state.” 





Visiting the Canners 

Le Roy Irons, special agent of the 
Ohio Canners Mutual Fire of Colum- 
bus, O., which is in process of organi- 
zation, is visiting the canneries in IIli- 
nois to interest them in the company. 
It will write at the full tariff but de- 
clare dividends at the close of the year. 





Wisconsin Agency Appointments 
Spring Garden—Helmer Forslund, Superior. 


Texas Nat’l—Herbert J. Cunningham Agency, 
Joga. 


Arvidson, Owen. 

American—D. J, Bauduns, Abrams; 
Pomeroy, Amherst. 

Amer. Cent.—L. Schaefer, Racine. 

American Nat’l.—F. W. Baker Marinette; C. 
O. Brye, Westby; F. G. Boyle, Milwaukee. 

Ben Franklin—O, G. Eri Antigo; C. H. 
Paulus, Manitowoc. 

City of N. Y.—A. K. Owen, Phillips; L. E. 
Stevens, Madison. 

Consolidated F. & M.—M. Kieliszewski, Stev- 
ens Point; U. A, Cheeseman, Witten’ s 

Glens Falls—Franklin Gould, idge; A. 
C. Brictson, Deerfield; D. W. Hitchcock, Grand 


L. A. 





Rapids; Albert Trzebiatowski, Milwaukee; Mi- 
chael Sweet, su G, F. Fielder, Seymour. 

Fidelity—J. B. Reynolds, Mineral Point; N. 
G. Olson, Stanley; W. F. Winsor, Mauston; R. 
B. Davidson, Omro; M. E. Baltzer, Monroe. 

German, Pa.—R. J. Havenor, Waupaca; H. M. 
Older, Ripon. 

Mil. German—A. K. Owen, Phillips; C. H. 
Heck, Racine; C. E,. Williams, Palmyra; Fred 
Bosch, Whitewater; J. H. Beutler, Oshkosh; O. 
H. Atherton, Monroe; Kate C. Conley, Darling- 
ton, 





ILLINOIS NOTES 


W. Robert Dwyer, district agent of the Con- 
tinental at Pinckneyville, Ill., died a few days 
ago. 

The Hamilton Fire had only three agents in 
Illinois—J. W. Stewart, Rock Island; Erin 


Smick, Decatur; and de Roode, Faulkner & 
Ettleson, Chicago. 


At a special meeting of the directors of the 
Forest City Fire of Rockford W. Fletcher Barnes 
was elected president to succeed the late Col. 
T. G. Lawler, and T. D. Reber was elected vice- 
president. A, H. Sherratt continues as secre- 
tary and general manager. 


At Bradley, Ill., the brick street car barn of 
the North Kankakee Electric Light & Railway 
Company is reported written by Kankakee or 
Bradley agents without the 80 percent coinsur- 
ance clause, and attachment of the clause has 
been requested. 





WISCONSIN NOTES 


Edgar Patterson has become associated with 
George Whalen at Monroe, Wis. 


At Oshkosh, Wis., the Aetna has transferred 
— David Lawson & Bro. to Oscar F. Crary, 
2 

The British America has transferred from 
James G. Bailey to Webb & Tratt at Janesville, 
Wis., and from L. C. Harvey to Frank A. Urwan 
at Oconto. 

At Marinette, Wis., Dan J. Madigan has pur- 
chased the interest of Mrs. Laura Holgate in the 
Holgate & Duxbury agency, and the firm name 
becomes Duxbury & Madigan. 

Daniel Washburne, who was connected with 
the Pfister Hotel, Milwaukee, for many years 
and is well ‘known to insurance men, is now 
with the Badger Hotel at Merrill. 


Louis Blanke, arrested on complaint of Deputy 
Fire Marshal William G. End on a charge of 
arson in connection with the burning of the 
barns on the Foster and Price farms at Wauke- 
sha, Wis., was pronounced insane in municipal 
court and committed to the state asylum at 
Mendota by Judge Armin. 


FIRE INSURANCE AND RATES 








Minneapolis Journal Prints a Very 
Sane Editorial Which is Attract- 
ing More Than Usual Interest 





The Minneapolis Journal in a recent 
issue published an editorial on “Fire 
Insurance Rate Making” which is so 
sane in its spirit, coming as it does 
from a daily paper, that it has attracted 
more than usual attention. It says: 

The decision of the fire insurance interests to 
give up the rate-making board for Minnesota and 


the Dakotas is due to the belief of insurance 
attorneys that the bureau is illegal under the 


state laws. These laws were passed for the 
purpose of preserving and encouraging compe- 
tition in all lines of commercial endeavor. 


They are anti-trust laws, and, in the main, are 
framed for a beneficent purpose. Yet it may 
be questioned whether in the case of fire in- 
surance companies they do not tend to defcat 
the very objects for which they were madc. 

It has been found that competition in rail- 
road rates is not altogether desirable. A sys- 
tem of fair, uniform, nondiscriminating rates 
is far better for trade than ruinous competi- 
tion between rival railroads. A somewhat sim- 
ilar state of affairs exists in the fire insurance 
business. It is desirable that the exact rate 
to be paid on each rate risk should be 
known and maintained; that it should be a fair 
rate to the owner and a reasonably remuner- 
ative one to the company; that it should in- 
volve no discrimination either in favor of or 
against the owner. 

Under an openly competitive system of rate- 
making it is evident that these conditions ar 
most difficult to maintain. In fact, there is 
no probability whatever that the insurance 
companies, even though they have been com- 
pelled to abandon their economical and effect- 
ive bureau system of rate-making, will revert 
to the antiquated and ruinous system of open 
competition, whereunder one owner gets an ex- 
tremely low and unfair rate, while his neigh- 
bor makes up the difference by paying a high 
one. Means will doubtless be found to main- 
tain rates on a uniform basis as heretofore, but 
since a central, cooperative bureau is now 
legally impossible, these means will be more ex- 
pensive and less effective. The increased cost 
will naturally figure in the premium bill of the 
community. 

Would it not be a wiser and more effective 

li on the part of the state, not only to 
egalize such compact boards, but to take them 
under its own strict supervision? The benefits 
of equal, nondiscriminatory rates could thus be 
secured, but the evils o “uty high rates 
can be guarded against. tvery community 
would then have recourse against the board if 
it established unfair rates. The lack of such 
recourse was the greatest, if not the only, 
objection to the old board system. 





THE WEST AND NORTHWEST 


PHELPS HEAD OF IOWA POND 











Blue Goose Holds Annual Election 
And Reorganizes on a New Basis 
—Three New Goslings 





The Iowa Blue Goose was reorgan- 
ized at a meeting in Des Moines last 


week. Three new members. were 
elected. The new officers are: 

Most Royal Gander—E. S. Phelps, North 
America. 


Supervisor of the Flock—W. M. Palmer, New 
York Underwriters. 

Custodian of the Goslings—Geo. R. Crosley, 
Western and British America. 

Wielder of the Goose Quill—E. L. Colburn, 
Fire Association. 

Keeper of the Golden Goose Egg—F. M. Rice, 
Des Moines Fire. 

Guardian of the Pond—James Marshall, Fire- 
mans Fund. 

Guards—A. E. Clary, Concordia; W W. Wad- 
dell, Delaware, Reliance and Rochester Ger- 
man; Roger Swire, German American; F. E, 
Hathorn, Hanover; Geo. S. Valentine, Prussian 
National; E. S. Freeman, Agricultural. 

The constitution and by-laws have 
been submitted to the companies and 
state authorities, no objection being 
found. 





Missouri Action Is Delayed 

At a conference between Attorney- 
General ,Hadley of Missouri and at- 
torneys for the companies headed by 
Thomas Bates of Chicago, the ouster 
suits will be held back until the com- 
panies through their experts together 
with the inspection bureau make an in- 
vestigation of “the conditions existing 
in every city and town in the state as 
to fire protection, waterworks systems, 
fire departments and all other ele- 
ments affecting the nature of the risk 
for the purpose of making such read- 
justment and revision as will give to 
each community such rates as it is en- 
titled to on the basis of the actual risk 
from fire, as shown by the past experi- 
ence and existing conditions.” 

The attorney-general will be fur- 
nished with a detailed report of these 
investigations together with the pro- 
posed rate revisions. If the attorney- 
general is satisfied with the rate re- 
adjustment he is not likely to bring 
the suits. 





Hot News From the Front 

Pierre, S. D., March 30.—(Special.) 
—The Indemnity Fire Company of 
New York has announced its with- 
drawal from business in this state and 
has reinsured all its business with the 
Norwich Union Company.—Minneapo- 
lis Tribune, March 31, 1908. 





Sparks Set Two Fires 

Attention has been called to local 
agents and companies in Keokuk, Ia., 
concerning the damage from sparks 
where shavings are used for fuel. In 
one case last week sparks ignited the 
roofing of a lumber shed twice within 
twenty minutes, and, had it not been 
during the noon hour, companies 
would have been called upon to pay a 
good sized loss. 





Iowa Companies in Oklahoma 

The Dubuque Fire & Marine has been 
admitted to Oklahoma. 

The Anchor Fire of Des Moines has 
been compelled to withdraw from Okla- 
homa on account of not having a paid- 
up capital of $100,000, as required by 
the statutes of that state. 

The Des Moines Fire has increased 
its capital to $125,000 so as to comply 
with the laws of Oklahoma and has 
been granted license to do business in 
the state. 





Get Off From Big Plant 
A number of companies have re- 
cently canceled off the large plant of 
the American Carbolite Company, at 
Duluth, Minn. This risk was recently 
equipped with automatic sprinklers, in 
consequence of which lines were 














sptung very materially, $245,000 being 
distributed among the various compa- 
nies. It now develops that several 
suits are pending against the owners, 
to prevent the manufacture of calcium 
carbide and the plant has closed down 
indefinitely. The Manley-McLennan 
Agency, of Duluth, controlled the line 
and has retired all companies in the 
agency. Companies outside of this 
agency that were interested are also 
standing from under. 





WORK OF ST. JOSEPH BUREAU 





What Has Been Accomplished During 
the First Year of Its Existence 
—Asks for Support 





The St. Joseph Fire Prevention & In- 
spection Bureau of St. Joseph, Mo., has 
gotten out its first annual report show- 
ing what has been accomplished. Dur- 
ing the first year Inspector McBeth in- 
spected regularly once a month twenty- 
eight sprinkler systems, and kept them 
in good condition. A number of de- 
fects were remedied in the systems un- 
der his supervision. In addition 440 
other risks mostly in the down-town 
district were inspected from one to five 
times. Over 1,000 loads of trash and 
rubbish were removed from basements 
and other parts of business houses, and 
boxes and other inflammable material 
were removed from alleys and area 
ways. 

Through the influence of the bureau 
an ordinance was passed to prohibit the 
depositing of paper or other com- 
bustibles in any building or street ex- 
cept under certain conditions. In- 
spector McBeth was given police au- 
thority and a special policeman was ap- 
pointed to assist in enforcing the ordin- 
ance. Twelve arrests were made and 
185 notices were sent calling attention 
to violations. 

The Bureau started with twelve mem- 
bers but five dropped out. The presenc 
members are Andrews & Kelley, Davis 
Bros., C. F. Enright, Mumford & 
Hanna, and F. A. H. Garlichs. The 
members appeal for the moral and 
financial support from fire insurance 
companies. 





Leading Century Agents 

E. L. Barker, of Little Sioux, Ia., 
leads all the agents of the Century, of 
Iowa, during the first quarter period, 
having secured premiums for the first 
quarter to the amount of $2,419.09. 
Agent O. E. Huene, of Manchester, Ia., 
ranks second to Agent Barker; A. R. 
Hoffman, of Central City, Ia. third; 
Smith & Maher, of Manson, fourth; E. 
P. Wingert, of Bennett, fifth, and S. H. 
Reaney, of Paullina, sixth. 

President Delmege comments as fol- 
lows on the company: 

“The fact that the Century is confin- 
ing its business strictly to Iowa, that it 
confines its business absolutely to its 
own state and its own people, and 
that it issues its policies only on risk 
classifications with which its manage- 
ment is perfectly familiar, excluding 
even the special hazard risks of its 
own state, is making friends for the 
Century among Iowa agents and is 
bringing to it new patrons daily. The 
Century is an Iowa company in every 
sense of the word, and its record of 
progress and growth as a purely state 
company has never been equaled by 
any company anywhere that confined 
its business wholly to its home state.” 





Minnesota Agency Appointments 
Hamburg-Bremen—The Berkey Company, Min- 
nee is; First National Bank Agency, Little 

alls. 
Hartford—Phili Schweich, Argyle; E. H. 
Harding, "Cass ; H. 


w. 
Hesest Lake; ; O. H. Gravatt, Hard- 
; Thomas Gill, Virginia. 

PP. & 


A. L. 
Pequot; 


algweap 
Landen, R. C. Helm, Duluth; C. G. 


Mut. St 
qm Olson, Battle 
lan E 


Miller, Bertha. 
Milw, Mech.—W. H. White, Minneapolis. 

N. W. Nat’l—W. “J Smith, Ruthton; W. E. 
Black, Crookston; J. Dre er, Minneapolis; 
C. C. Swenson, thedaricks; J. Reichert, Long 
Prairie; J. C. Millard, Minneapolis; Whiting- 
Brown Land Co, Madelia; J Weddendorf, 
New Ulm; Wm. Siems, Swanville; Peter 
Hermes, Browerville; L. G. Sanders, Mahnomen; 
E. H. Essig, Dent; A. C. Johnson, Parkers 
Prairie. 

Northern, Eng.—I. M. Mybro, Viking; C. H. 
—_ Pipestone. 

N. & M.—E, H. Essig, Dent; E. J. Holmes, 
PR...$.. Falls. 

Old Colony—Robt. Romick, Lake oe. 
saponin. Ct.—F. J McLaughlin, ionnelly; 

H. Essig, Dent; L. I. Grina, Felton; Will 
Wilke, Grey Ea le: J. S. Davis, Glencoe; A. 
W. Erickson, awick; R. T. Stuart, Sacred 
Heart. 

Phenix—N. J. Harren, Avon; A. S. Peterson, 
Farwell; R. A. Van Nest, Windom. 

Prov., Wash.—J. A. Rogers, St. Paul. 
Queen—A. J. Edgerton, New Prague; F. J. 
Hanzel, Montgomery. 

St. Louis—O. A. Bierce, Winona. 
Sea, Eng.—James Jennison, Minnea 
Security, Ct.—W. A. Seaforth; R. 
Detroit; H. Gray, Long Prairie. 
Shawnee—John H. pg pi Mankato. 

Spring Garden—C. W. Moore, Merriam Park. 
W’msburg City—H. O. Hanson, Duluth; S. 
P. Pope, ame! a nd Hildbrandt, Lyle; 
Elling Ellin pm llendale; Lawrence Paulson, 
Glenville; ’ Panneck, Ivarhoe; J. B. 
Sawyer, eM, . . Edwards, Hendricks. 

U. S. Lloyds—R. B. Knox, Duluth. 


IOWA NOTES 


A waterworks was voted at Lamoni, Iowa, at 
a special election held last week. 

A concrete reservoir, with a capacity of 100, 
000 gallons, will be constructed at Tipton, Iowa, 
this summer. 

Robert Ramsey has secured a verdict for 
$2,300 and interest since May 26, 1906, against 
the Grain Shippers Mutual at Waterloo, Towa 
A spark from an engine of the Iowa Central 
set fire to an elevator at Albion, which was de- 
stroyed with a loss of $3,500. Insurance $2,000. 
The Western Factory Insurance Association 
will write a line of $180,000 on the plant of 
the Marshalltown Buggy Company, at Marshall- 
town, Iowa. 

The water supply at Washington, Iowa, which 
would be inadequate should the town have a se- 
rious fire, will soon be increased, as work will 
shortly begin on a new artesian well and the 
old one will be deepened. 

The Western Factory Insurance Association 
will write the sprinklered risk of the Dain 
Manufacturing Company at Ottumwa, Iowa, 
manufacturers Of hay rakes, mowers, etc. The 
line of insurance will be $275,000 

The Aetna and Hawkeye have brought subro- 
gation suits for *; 500 each at avenport 
against the D., R. & N. W. and C., B. & Q. 
railroads, on "seine of a fire at Le Claire, 
Iowa, said to have been set by their locomo- 
tives. 

Announcement has been made of the retire- 
ment of H. Hopkirk, local agent at Fort 
Madison, Iowa, for a number of years, the busi- 
ness to be handled Clarence C. and Rollin J. 
Hopkirk, under the firm name of Hopkirk Brus. 
This agency is one of the oldest in southeast- 
ern Iowa. 


lis. 
. Moore, 








MISSOURI NOTES 


Cabell Gray gets the Walla Walla Fire at St. 
Louis. 


The Imperial Fire of Denver is about to enter 
Missouri. 
Arthur Bersch, of the i. Louis local ony 
firm of William Bersch & Sons, has ap- 
pointed Missouri special agent of the Buffalo 
German and Buffalo Commercial. . 


GENERAL WESTERN NOTES 


D. C. Davies and O. W. Walker, as the 
Davies-Walker Company, have opened an agency 
at Mankato, Minn. 

The month of March was marked by several 
disastrous fires in North Dakota, Carrington and 
Washburn being the towns that suffered most. 

L. M. Jorstad, special agent of the National 
Union in Minnesota, who has been living at 
La Crosse, Wis., has now moved to Minneapolis. 

The general inspection bureau of Minneapo- 
lis has issued a new tariff of Lake Norden, 
South Dakota. On account of favorable loss 
record at this point a rate credit of 25 percent 
is allowed 

The Western Empire Insurance ra Ble 
Spokane, Wash., capital $200,000, has s 
ticles of incorporation. One of the incorpora- 
tors is E. J. hms, of the Dahms & Wheeler 
Company, local agents. 

The total stock and mutual fire insurance pre- 
miums in North Dakota for 1907 were $1,886,- 
899 and the losses incurred were $1,285,685, 
showing a loss ratio of 68 percent plus, and an 











increase over the 1906 business of $189,584. 
The real estate and insurance firm of Barr & 
Bullock at Belle Fourche, S. D., 
changed to Bullock & Co., Inc., Mr. 

ing retired from the partnership. The new firm 


J. H. LENEHAR, General Agent 
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Pouliot, Red Lake Falls; N. P. Grunnet, Stew- 
ats es N. Voorhees, St. Paul; W. W. yer, > i H E N | xX camanine 
t. Paul. . 
Law Union & Crown—O. A. Bierce, Winona; | —————__ PANY 
Wm. E. Black, Crookston; G. F. Schaekel, 
Fertns tar . 3 ¥. bats ag ig Rag - 
&., Eng.—. uron, esv: 
Metropolitan—A. ® R Riggs, Brainerd. se OF BROOKLYN, N. Y. 
ich Com’l—P. H. Ley, Alexandria; J. C. 


Western ané Southern Department, 205 La Balle Street, CHICAGO 


CHAS. R. STREET, Ass’t General Agent 





R. A. RICHARDSON, President. 


. 


H. G. Buswell, Cook County Manager, Chicago 


Capital $200,000.00. Vedder Underwriter Co. 


The Delaware Fire Insurance Co. of Dover, Delaware 





Wm. D. Denney, Secretary. 





Gen’! Agt. for the United States 
61 WILLIAMS ST., N Y. 





F. C. Sammis, State Agent, Mianeapolis 


W. S. Wolverton & Son, State Agents, Oklahoma City 





ORGANIZED 1870 


Tre Concordia Fire 
Insurance Company 


of Milwaukee, Wis. 
Cash Capital a 300,000.00 
Reinsurance Reserve 820,989.64 
Reserve for all other Liabilities 134,251.72 
Net Surplus - - $90,619.59 
TotalAssets - - - 4,445,820.95 


GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr,, Vice-President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


BIERCE & SAGE, General Age ents for ~—_ = 
and Ohio, Whitney Opera ouse Block, De- 
troit, Michigan. 


SPECIAL J AGENTS: J, T. Kirxwoop, Cleve- 
land; Frank M. Sacs, Detroit; Gro. B. 
SEDGWIcK, Ishpeming, Michigan. 


LONDON & 
LANCASHIRE 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


$71 La Salle St., Chicago, Ill. 








Camden Fire Ins. Assn. of eg N.J. 
Hawkeye Ins. Co. of 


Gorham-Braden Company, 


40 South Fourth St., Minneapolis, Mina, 
County Fire Ins. Co. of toe; 


General Agents 


ew Brunswick Fire Ins. Co -) rr RJ 


oines 
New Amsterdam Casualty Co. of New York, N. Y. Iiiinels Surety Company of Chicaee I. 


Agents Wanted in Minnesota and Wisconsin 





VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec'y 
Assets - - - $891,463.32 
Surplus to Policyholders 309,830.08 
Agents Wanted in Illinois 
SHIPMAN & WAYNE 


General Agents 
GEO. L. PLATT, Special Agent 
159 LaSalle Street CHICAGO 


Louisville Insurance 
Company 


FIRE AND TORNADO INDEMNITY 





In business Continuously under the same 
management since 1872, 


Application from leading agencies solicited. 


Henry P. Magill & Co. 


General Agents 








my Say GEE AE 


p — Tt 


MARSH & 


169 LA £ STREET 


fy A of Illinois and New York. 
theft anywhere in the United States, 


ae nec YOUR ee | PROMISE CAREFUL ATTENTION TO 
BR INTERESTS. 


New York Office: 
54 WILLIAM STREET 


184 La Salle Street Chicago 
SURPLUS. LINES 
nen been exhausted. We can furnish you a policy 
in a syndicate of London Lioyds Underwriters "that t 
new Y We also write AG TOMOBILE io 
Europe or Canada. Commission, 10%. 


McLENNAN 


Lendon Office: 
123 BISHOPSGATE STREET 





Eastern Fire 








Seeks; E. Nuge Hc Bing River; P. F. 


has a fine line of twenty-one fire, one plate 
glass and two casualty companies. 





Insurance Co. 


ATLANTIC CITY, NJ. 


Total Assets $486,514.93 Capital $200,000 
Net Surplus $89,547.49 








Pn 
































\o 


\ 5 


). 














April 9, 1908 








THE WESTERN UNDERWRITER. 15 
WESTERN UNION MEETING | WANT BETTER BUILDING CODE | oie inane eee Stading owt ex | _cominent Chicago Agents 


(CONTINUED FROM PAGE 1.) 


mise of William J. Landers, declaring 
that “the passing of such men in the 
ripeness of their years, while not 
wholly unexpected, impoverished our 
profession save as we strive to emulate 
their work and profit by their example.” 
Mr. Law also referred to the recent 
death of Daniel C. Osmun, for seven 
years assistant secretary of the govern- 
ing committee, and a former member, 
and spoke feelingly of the illness of W. 
W. Dudley, secretary of the governing 
committee. 

I. S. Blackwelder was recommended 
to honorary membership and was duly 
elected at the afternoon session. 

Chairman H, C. Eddy of the govern- 
ing committee presented the report of 
that body, which contained only three 
specific recommendations: Concerning 
a mandatory form for power and light 
plants, which was referred to the trac- 
tion committe; relative to membership 
in rating bureaus, and enlarging the 
class of risks that might be written un- 
der blanket policies. These recom- 
mendations were all taken up and dis- 
posed of. While it is obvious that the 
membership in rating bureaus cannot be 
made mandatory, it is just as certain 
that such membership is a part of good 
underwriting practice and should be en- 
couraged. 

The report of the committee of 
eleven, which embraced all the resolu- 
tions relative to the policy of the union, 
was presented by Chairman J. W. G. 
Cofran, and was by its very nature a 
lengthy document and was listened to 
with marked attention. During the af- 
ternoon session Judge Thomas Bates, 
of Chicago, widely known as a counse- 
lor in insurance law, recounted his part 
of the work in interviewing the various 
state officials to discover exactly their 
understanding of the laws in order to 
prepare the union for their observance. 
His remarks were closely followed and 
particularly when he outlined the com- 
pliment paid the union by a prominent 
western official as the first great organ- 
ization he had noticed trying to ob- 
serve the laws. 

All the recommendations reported by 
the committee of eleven were adopted 
unanimously, the whole meeting show- 
ing a spirit of harmony so marked as 
to excite comment. 

Collins Elected to Membership 


S. T. Collins, the newly appointed west- 
ern manager of the Providence Wash- 
ington, was elected to membership, and 
the union adopted a resolution of sym- 
pathy to Secretary W. W. Dudley, who 
~ ill in Chicago, and telegraphed it to 

im. 

Several special subjects are on the 
program for discussion Thursday, which 
unless something unforseen occurs, will 
be a short session. “Tobacco risks in 
Kentucky and Tennessee” is the most 
important subject. The time and place 
of next meeting will also be decided 
Thursday. 

The appointment of a western con- 
ference committee by the National As- 
sociation of Local Agents and its de- 
sire to have a committee from the 
Western Union with which to take up 
matters in controversy will receive at- 
tention at this meeting. Some mem- 
bers are somewhat put out at the ef- 
fort of the agents’ association to deal 
with union companies in rate matters 
in anticompact states. 

While in Chicago recently President 
Offenhauser and Secretary Putnam in- 
terviewed some of the managers and 
explained the ideas of the association, 
stating it was the desire of those in au- 
thority to meet the companies in con- 
ference and deal with all disputed 
points in an amicable way. The asso- 
ciation declares it has a right to inter- 
vene in case of actual or threatened 
rate war. 

Some of the managers believe that 
the companies should meet the asso- 
ciation half way and should recognize 
the association in its desire to discuss 
these mooted points. 








Ohio Fire Prevention Association Asks 
for Reforms in Certain Instances 
at Toledo 





Toledo Ohio, April 7—(Special.)—As 
the result of a communication received 
by the Toledo board of public safety 
from the Ohio State Fire Prevention 
association at its meeting today, the en- 
tire building code of the city of Toledo 
will be revised as speedily as possible. 

The communication, which is signed 
by Chairman Speed of Columbus, points 
out that the Toledo building ordinances 
are incomplete and inadequate to the re- 
quirements of a city of the importance 
of Toledo. In part the communication 
reads: 

The Toledo code neither gives to property own- 
ers that protection they rightly deserve nor the 
people generally as well as the fire department 
a maximum degree of safety. We find no pro- 
vision whatever made for the storage of gun 
ay gun cotton, dynamite, fireworks, etc. 

e find that five barrels of gasoline are allowed 
in any one building where the quantity should 
in no case exceed five gallons. No provision or 
restriction is made for moving picture theaters 
and machines which have developed one of the 
most dangerous death and fire dealing hazards of 
the present day. There is no provision regulating 
the dangerous dry cleaning establishments where 
gasoline is used and stored in great quantities 
and in such a manner that an accident or ex- 
plosion would wreck a whole block. Also there 
is no provision for automobile garages regulating 
their business to a degree of safety. There are 
many other deficiencies too numerous to mention, 
and we ask that your board take official cognizance 
of the subject and that a commission be ap- 
 ee1 m0 with power to draft and complete a new 

uilding code. 

The board has referred the letter to- 
gether with a communication from K. 
L. Walling of the inspection bureau 
with some copies of ordinances in force 
in other cities to Fire Chief Mayo. 

Chief Mayo will report on the matter 
to the board at its next meeting. It is 
learned on reliable authority that a 
commission will be recommended and 
that K. L. Walling of the Ohio Inspec- 
tion Bureau will be asked to be one of 
the members of that commission to 
draw up new ordinances for Toledo. 


Will Pay Night Riders’ Losses 

Considerable consternation has been 
caused by the advertisements in the 
Shelbyville (Ky.) papers, wherein 
George Armstrong, district agent of 
the Continental, declares the company 
will pay losses caused by night riders 
if the assured has a Continental policy. 
He also states in the “ads” that the 
farm policies of the Continental do not 
contain the riot clause. 

Other companies are of the opinion 
that the advertisements are very indis- 
creet and will reflect on the company. 








Nebraska Retaliates. 

Auditor Pierce of Nebraska has de- 
cided to notify agents of companies or- 
ganized under the laws of California 
that they must cease doing business in 
Nebraska. This action followed a re- 
fusal of Commissioner Wolf of Califor- 
nia to admit Nebraska companies. The 
action of the insurance auditor affects 
the Firemans Fund, the Pacific Coast 
Casualty and the Pacific Mutual Life. 





Insurance Not in Politics 

Insurance is not made a political is- 
sue in Indiana this year, as the sub- 
ject practically has been omitted from 
the platforms of both parties. As Gov- 
ernor Hanly’s efforts at insurance “re- 
form” split the Republican party in the 
state, that organization after much con- 
sideration fought shy of the subject. It 
is significant that the Republicans 
nominated for lieutenant governor Fre- 
mont Goodwine, who was one of the 
leaders in opposition to the “reform” 
measures. Mr. Goodwine is a director 
of the La Fayette Life. 


MISCELLANEOUS NOTES 


_The German Fire of Wheeling is entering In- 
na. 





Announcement is made of the el 
union membership of William T. x a 
Detroit, general agent of the Granite State and 
the Capital Fire. 





eee! notices to their agents as all offices now 
p records of their own. 

The New York department has notified all 
New York companies and foreign companies hav- 
ing their deposits in that state to file quarter] 
financial statements, the first being as of Marc 
31. 


The Indiana agents of the Hamilton Fire which 
reinsured were: George M. Cobb & Co., In- 
dianapolis; S. R. Pace, South Bend; G. F. 
es Ft. Wayne; A. M. Weil & Bro., Evans- 
ville. 


Reau E. Folk, president of the National Asso- 
ciation of Insurance Commissioners, has ap- 
pointed Actuary S. E. Stillwell of the Ohio 
insurance department as a member of the associa- 
tion committee on blanks. 


Still another company has been added to the 
enterprising general agency of Gilbert Hay of 
Waco, Tex.. in the American Underwriters 
Agency of Philadelphia, which Mr. Hay will rep- 
resent in the Texas field 

Judge Seawell at San Francisco has held un- 
constitutional the law of California authorizing 
the revocation of an insurance company’s license 
for transferring a case from the state to federal 
courts. He declares it is special legislation. 

The supreme court of the United States has 
affirmed the decision of the lower courts.in rein- 
surance claim of the Firemens of Baltimore 
against the Allemannia, that is, the Allemannia 
is liable for its proportion of Firemens liability 
without regard to what Firemens pays in in- 
solvency. The Allemannia claimed that it should 
pay as reinsurer on the same basis as the Fire- 
mens as an insolvent corporation settled with its 
loss claimants, 





Minnesota Agency Appointments 
Aetna—G. A. Tomlinson, Duluth. 
Agricultural—C. H. Getty, Fairmont. 
American—H. O. Hanson, Duluth. 

British America—Johannes Lade, Fosston. 

Calumet—Ackerman & Boynton, Hastings; J. 
R. Bowen, Mankato. 

Columbia, N. J.—Harrison & Jamar, Duluth. 

Continental—F. S. Hanson, Clinton; E. V. 
Dickey, Appleton; Rose Peters, Cold Springs; 
V. M. Reif, Evansville; J. M. Byron, Janes- 
ville; E. C. Hall, St. Paul. 


Delaware, .Pa.—O. O. Christianson, Crooks- 
ton; R. W. McGarry, Stillwater. 

Dixie—Slater Bargh, Eveleth. 

Dubuque — Baumann-Gordon Company, Wi- 


nona. 

Equitable, R. I.—J. T. Dunn, Anoka; Austin 
& Austin, Chisholm. 

Fidelity—J. A. Scott, West Duluth. 

2 Franklin, Pa.—Gross & Manthey, Minneapo- 
is 

Germania—F. M. Payne, Pipestone. 

Globe Mutual, S. D.—A. J. Smith, Sauk Cen- 
ter. 

Hanover—D. M. Vermilyea, Bovey; F. A. 
Carlson, Grove City; Oscar Gunderson, Brown's 
Valley. 

Hawkeye—S. T. Gwinn, Stockton. 

Home, N. Y.—John Costain, Moorhead; Thos. 
Heid, Browerville; Chas. Hernett, Herman. 

State of IllL—H. L. Strom, Jackson. 

North America—John M. Patricks, Minneap- 


olis. 

Mich. Millers Mut.—J. A. Borth, Winona. 

Milwaukee—Whitney Wall, Duluth. 

Nat’l Union—Wheeler-Misner Loan Company, 
Crookston; C. M. Tifft, Glencoe; BP. S. Galla- 
gher, Benson; C. W. Gebhardt, Beardsley; K. 
Movold, Fosstown; Herman W. Mielke, Bird 
Island; R. A. Cooper, Chokio; W. C. Frank, 
Cottonwood; S. R. Houlton, Elk River; C. S. 
Strom, Lake Crystal; T. W. Mills, St. Paul; J. 
C. Engen, St. Paul; J. E. Speth, St. Paul; L. 

. Mann, Anoka; W. H. Palmer, Anoka. 
Northern, N. Y.—J. H. Griffin, Albert Lea; 
W. E. Black, Crookston; De Forest Ward, Fair- 
mont; W. A. Streator, Winnebago; Miss Esther 
Hessian, Le Sueur; M. A. Deutsch, Shokopee. 

Northern, Eng.—W. M. Pratt, Chisholm. 

North River—Slater Blargh, Eveleth. 

N. W. Nat’l—N. C. Pike, Lake City; E. J. 
Bahe, Hancock; W. F. Drews, Heron Lake; 

L. Coon, Mankato. 

Pennsylvania—A. A. Bennett, Renville; Peter 
Matson, Ada; Oscar Gunderson, Brown Valley; 
D. D. Greer, Coleraine; E. H. Essig, Dent. 

Prussian Nat’l—W. C. Klein, Bemidji; H. A. 
Hanson, Duluth. 

Queen—F. B. Davis, Walker; J. E. Cowan, 
Northome; R. H. Bassett, Sebeka; W. R. Tillot- 
son, Moorhead. 








Want Column 








Two dollars per insertion of five lines. 
Additional lines, 40 cents 
each per insertion. 





Two experienced field men wish to make 
a general agency contract on a commis- 
sion basis with one or two fire insurance 
companies for Wisconsin and Minnesota. 
Address in confidence, Lock Box No. 139, 
Minneapolis, Minn. 





Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 


171 La Salle Street, Chicago 
Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calamet, lowa Home, American Bonding Cem- 
pany and Casuselty Company of America, 
CRITCHELL, MILLER 
WHITNEY & BARBOUR 


138 La Salle Street, Chicago 
Lendon; 


Garden; Re 

serve; BR - WI Gommeowallie Jil 

HAS. A. NEWTON & CO. 
159 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 




















Leading Agents and Brokers. 


ARRY M. COUDREY & CO. 

General Insurance Agents and Brokers 
943-948 Century Bldg, St. Loute 
soilcited. Gomentestons pate sepess 


agents and , Fhe 
a2 eerie ae 


CHURCHILL WHITTEMOREB CO. 


= Successors to Wall & Whittemore 


118-120 North Fourth Street - - 8ST. LOUIS 


Commission allowed non-resident agents 
on insurance on Bt. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L.PETTIBONE & CO., Managers. 


Actuarial. 


M M. DAWSON, F. I. A. 
s CONSULTING ACTUARY 


Member of the Actuarial Society of Am 


Fellow of the paisete f Actuaries, M 
the — erein fees Versioherenge- 




















No.1 1 Broadway, New York City 


AMES W. GLOVER, Ph. D, 
(in mathematics) 





Consulting Actuary 


1312 Geddes Avenue ° 
J H. NITCHIE, 

. ACTUARY, 
153 La Salle Street, CHICAGO 
919 Association Building 
TzLEPnonEs: Centyal 789. 


Ann Arbor, Mich. 





Automatic 8009 


Tnsurance Attorneys. 


aS ae 
J. Louts Kohl 








Hartwell Cabel. 

CABELL & KOHL 
Attorneys at Law 

810 First Nat'l Bank Bidg., Cinsinaati, O. 


Special attention given to insurance cases. 





WANTED—Position, general office pre- 
ferred, experienced as cashier, accountant, 
collections, losses; general office man, 
rapid, thorough and reliable. Bond if de- 
sired. L-26. ° 





costs can be ved by 
communicating with R 19, Western Un- 
derwriter. 








SURPLUS LINES 
SAMUEL FOSTER 
193-195 LA SALLE STREET 
CHICAGO, ILL. 


In answering advertisements please men- 
tion THE WESTERN UNDERWRITERS. 
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ILLINOIS LIFE 


INSURANCE COMPANY CHICAGO 


JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in or who would like 
to enter the busi: of life i 


Address the HOME OFFICE; 
FORT DEARBORN BUILDING 


COOPE 


Fire Insurance Co. 
of Dayton, O. 








134 MONROE STREET 














| THE CINCINNATI 
UNDERWRITERS 
COMPOSED OF 


The Eureka F. & M. Insurance Co. 
The Security Insurance Company. 


OF CINCINNATI, OHIO 


STATEME:"r JAN, 1, 1908 


Cash Capital . o cee coves cocce cel 00.00 
Reserve for Reinsurance. peseen cdseneveesé — 22 
DAVID B. CORWIN CHAS. W. SCHENK | Other Liabilit eee STE 


| Net Surplus 


Pere eT ICC ererrrerrr ce teeta) 


Vice-President 
SAM.L. LA ROSE 


Secretary 


President 
TorTat AssETs 


P, A. ROTHIER, Prest. 


THE SPRINGFIELD UNDERWRITERS 
MUTUAL FIRE INSURANCE | ORGANIZED 1002 
COMPANY .H. , PRESY. 


M,L. MILLIGAN, racas. 
E. C. PRICE, auoivon « Vv. Pneer. 
SPRINGFIELD, OnIO JOHN G. WETZEL, sxo'ty. 
AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 
Samuel Gans Company 
FIRE AND 
MARINE SALVAGE 


207-209 E. Madison St. 
Telephone [ain 278 CHICAGO 


SOUTHERN DEPARTMENT: 
1005 Washington Ave., ST. LOUIS 


1. F. Small, Superintendent 
Bell Telephone 3081 


ORGANIZED 1867 


GERMAN FIRE 


ADAM BENUS, Sec’y. 








ORGANIZED 1855 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 








G. W. POHLMAN President 
E. W. BURNET Secretary | 
G. W. POHLMAN, Jr. State Agent ; 


AGENTS WANTED 
THE FARMERS & CITIZENS 











LIVE STOCK INSURANCE |'NSURANCE COMPANY 
COMPANY OF WHEELING, WEST VA. 
OF LIMA, OHIO Cash Capital . $200,000.00 
CO ta Net S 2 J 
Capital Stock $100,000 OO ee eeeanienen 
Insures the lives of all kinds of live —_ FENTON RE YMANN. Vice-President 
stock. They need agents in every F. REISTER, Secretary 


town in the state of Ohio. we. 8. a“, RICE. reSurt. of 0 


Write them. 





‘Special Agent 


W HID nutscu PAPER 


We will allow you more than any one else can 


ADAMS MEG. CO. PAPER MILL 
PHONE 675 MAIN. CHICAGO 


'GERMANIA 


| FIRE INSURANCE COMPANY 





Oo. 
104 MICHIGAN ST. 


INCORPORATED 1849 


WESTERN 








THE 


UNION CENTRAL 


Life Insurance Co. of Cincinnati. 


Incorporated 1851 


Berkshire Life 


INSURANCE COMPANY 
PITTSFIELD, MASS. 


James W. Hutt, President 
THEO. L. ALLEN, Secretary 
. M. Lez, Actuary 

Ropert H. Davenport. Ass’t Sec’y 
All policies now issued b by the BERKSHIRE give 
to the insured all the advantage of the perfected 
Non-Forfeiture Law of Massachusetts. 
Before insuring your life or pwn b agency, exe 
amine the new poy contract now being issued by 
the BERKSH 
A.K. Hannan, oat Hy Ae ent Northern Ohio 


Etablished 1867. 


Has the followinz unrivaled points of 
superiority which mike its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in low- 
est cost to policy-holders. Its new 1908 
policies are simple in verbiage and most 
liberal in provisions. TH& UNION CEN- 
TRAL has no investments in stocks or 


— sean. Renesas Co eae 
OHN mann en ent Southern Ohio 
JESSE RB. CLARK, E. P. MARSHALL, 1 Carew Bidg., Cincinnati 


for Illinois 
ngton St., Chicago 





Wirziiam D. Wyman, Br 


President. Vice-President, 














Surplus Lines 













































The Company OF the People, BY the Peopic, rUK the People 


The Metropolitan Life Insurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets. $198,320,463.23 


PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the United States than any other Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 
other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1907 


452 per day in Number of Claims Paid. 6,391 per day in Number of Policies Placed and Paid jor. 
$1,239,893.45 per day in New Insurance Placed aud Paid for. $162,489.27 per day in payments to Policy- 
holders and addition to Reserve. $72,011.84 per day in Increase of Assets. 





WM. D. FAIRBANKS, 
President 


LORISTON M. FAIRBANKS, 
Secretary 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 
of Springfield, Illinois 








IR sicn0s ccsdveunstecerdcccdongensdeasd $100,000.00 
tes ciciskphckenaeAAenaEbateeNes eindeoanias 272,293.28 
Total Liabilities Except Capital.................... 109,499.61 
Net Surplus........ Fa eee LE OE Pe OE Ce 62,793.67 


This Company will consider proposals for 
insurance from responsible persons 
in all parts of the United 





INSURANCE COMPANY | NEW YORK 
of Pittsburgh ORGANIZED 1859 
FIRE AND TORNADO + ng cage Cd ._— > 
Net Surplus, - - § 949,260 99 
CAPITAL - e e » » 8300 ,000.00 a 
SURPLUS TO POLICY HOLDERS 496,030. 
tC a ss 5 5 ke __ HEAD OFFICE: 
LOSSES PAID TODATB - - 4,186,250,00} Cor. William and Cedar Streets. 








States. 
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of improvement in the volume of 

new business. General conditions 
may have something to do with it, but 
doubtless the chief factor is the return 
of confidence to the men in the busi- 
ness. They have ceased thinking and 
talking calamity. They have faced the 
new conditions and learned that they 
can live under them. Now they are 
working with their old-time enthusiasm, 
strengthened, in many cases, by the 
knowledge that the “game is on the 
square” now, that the policyholder is 
going to get his money’s worth better 
than ever before. 


F ROM various sources come reports 





Not long ago an agent worked up a 
$10,000 case, gave the prospect figures, 
had him interested and apparently al- 
most ready to close. A few days later 
a friend of the prospect, an agent of 
another company, brought in the first 
agent’s papers and a signed application, 
demanded the whole first commission, 
and got it, because the agent who had 
done the work knew that if he refused 
the demand some other agent in the 
same office would accept it. 

There was an illustration of what 
the brokerage system sometimes does 
to agents. Is it any wonder that some 
of them look longingly towards the 
Northwestern Mutual with its anti- 
brokerage rule? The situation is never 
going to be right in large cities until 
general agents refuse to accept broker- 
age and make their agents follow the 
same course or some offices go strictly 
on a brokerage business and make no 
pretence to having agents and protect- 
ing them. 





Here is the way the Nation gives the 
essence of the decision of the United 
States supreme court, which nullified 
the railroad rate laws of Minnesota and 
North Carolina: 

“By reason of the enormous penal- 
ties provided in the rate laws, by way 
of fines against the companies and im- 
prisonment of their agents and em- 
ployes, the companies were in effect 
prevented from ever questioning the va- 
lidity of those laws, as the risk of con- 
fiscation of property and imprisonment 
of agents in case the companies failed 
in their defense was too much to under- 
take in order to obtain a judicial decis- 
ion of the question of such validity. 
Such laws are therefore held unconsti- 
tutional, as they prevented the com- 
panies from resorting to the courts, and 
therefore deprived them of the equal 
protection of the laws.” 

One could almost imagine it was the 
Wisconsin life insurance laws the court 
was passing upon. 





It is confidently to be expected that 
the foregoing decision will dampen, to 
some extent, the ardor of legislatures 
bent upon Reform, with a big R. How- 
ever, the wave seems largely to have 
passed, as all waves do. Yet in states, 
where there is danger of radical legis- 
lation, life insurance men should take 
the subject up right now. The proper 
place to head off dangerous legislation 
is in creating a healthy public senti- 
ment. The next place is at the prima- 
ties, then at the polls and lastly in the 
legislature itself. This year, by reason 
of the overshadowing interest in the 
Presidential election, members of the 
legislatures are likely to be chosen with 
less regard to their views than usual. 
In their enthusiasm for their national 








ticket, life insurance men should not 
lose sight of the fact that the legisla- 
ture may do much more to benefit or 
injure their business than the President 
or Congress is likely to do. 





In Indiana there is room for reform. 
State Auditor Billheimer is deserving 
of much credit for accomplishing, with 
the weak laws available, as much as he 
has. Partly by law and partly by pre- 
senting good prospects of trouble if his 
demands were not complied with, he 
has forced some companies to desist 
from part of their bad practices. The 
legislature should furnish him with the 
sinews of this righteous war. The 
agents at Indianapolis, Evansville and 
other important points should use their 
endeavors to have the next legislature 
so constituted that it will do this. 





Was there ever a better time than 
this for earnest, industrious men to en- 
ter the life insurance business, espe- 
cially in small cities and towns? No 
longer are the daily papers carrying 
big stories of graft and crookedness, 
stirring up the suspicions of the public 
against all life insurance companies. 
The special contract and dated-back 
policy schemes are practically dead. 
The _ stock-selling companies, which 
rose like a rocket, have come down 
again. The big fraternals are “readjust- 
ing” rates, and the members whose 
rates are advanced are not in such sym- 
pathy with the fraternal system as in 
days of yore. The representative old 
line companies, taken altogether, are 
cleaner and better than for a genera- 
tion. Policy contracts never were so 
attractive before. Interest rates are 
advancing, expenses are being held 
down and the prospects of liberal divi- 
dends are good. The present tendency 
is to break up large general agencies 
into several smaller ones, and the men 
who make good out in the field will be 
the general agents. To the man who 
will put his heart and soul into the 
work, whose ambition is not merely 
to make money but to be a useful citi- 
zen and a help to his fellows, the field 
of life insurance just now presents 
unusual attractions. 4 





Statistics show that 90 percent of the 
business enterprises started failed of 
success. That is a startling statement 
and yet you can’t go back on figures. 
More capital will not stem the tide most 
of the time, even if it could be gotten. 
There can be nothing certain in a busi- 
ness venture. It is subject to many 
winds of fortune and fate. 

Figures like these can be driven 
squarely home to show the certainty of 
creating an estate through life insur- 
ance. 





When life insurance companies have 
“exceptional propositions” to people in 
smaller cities and towns, it seems very 
strange that these extraordinary oppor- 
tunities are not snapped up at the home 
city of the company. 

Today there is loose capital that is 
seeking safe avenues for investment 
that yields good returns. If these cap- 
italists near at home don’t snap up the 
supposed bargains, there is something 
the matter. 

A smooth solicitor with patent 
leather shoes and a necktie of bright 
hue, wearing a fancy vest and the latest 
cut in clothes, appears in town. His dia- 
mond sparkler gleams from his cravat. 





With convincing talk, flattery and all 
the tricks of speech, he sets forth the 
wares. To hear the argument one would 
surmise the proposition was one of a 
century to make men wealthy. 

It is a notable fact that these glib 
salesmen never return to the towns 
where these special propositions are 
sold. 

Let agents advise their friends to 
turn down any proposition in life in- 
surance that offers large returns. There 
are none such. 





Senator La Follette of Wisconsin in 
a recent speech in the United States 
Senate read a letter from an office of a 
New York life company directing 
agents to send in weekly to the home 
office the premiums they collected. Sup- 
posedly this letter was sent during the 
panic last fall. 

If it was sent out because the com- 
pany needed the cash to meet demands 
for policy loans or for other company 
needs it should not be criticised. If it 
was done to get money to put into New 
York banks when they were already 
holding the cash that belonged to in- 
terior banks, a very different face is put 
upon the transaction. Ordinarily broad- 
minded people do not attribute great 
importance to the “keep-the-money-at- 
home” idea. In times of stress, how- 
ever, when the central reserve cities 
have cash that belongs to the rest of 
the country and can not or will not pay 
it back, the people in the country at 
large have good grounds for wishing 
that they could keep their money at 
home. Such occasions have a tenden- 
cy to make them look with more than 
usual favor upon the institutions in 
their own vicinity. 





The lull in business activity has re- 
sulted in releasing many excellent men 
in various lines of business and some 
of them are now turning to the life in- 
surance companies for work. It is 
probable that the general agency of- 
fices will contract with those who are 
suitable for the business, so that they 
may get well started within the next 
few months and remain in the work. 
Good agents have been difficult to se- 
cure since the rigid laws of New York 
went in force and the managers are 
pleased to find them coming to them. 
They feel that, once started, these men 
will become so interested that they 
will continue even should financial con- 
ditions improve at an early date. 





In the annual report of President 
Frelinghuysen of the Mutual Benefit 
he speaks as follows concerning the 
Armstrong law: 

“The expenses incurred in obtaining 
this new insurance amounted to only 
82 percent of the amount allowed by 
the new insurance law of New York. 
The new insurance law of New York 
also imposes a limitation upon the total 
insurance expenses to be incurred dur- 
ing the year. In case of this company 
such expenses for the year 1907 
amounted to only 73 percent of the 
amount allowed by the law. It is by 
no means certain, however, that the re- 
newal commissions allowed under the 
New York law will be sufficient to re- 
tain our agency organization as the 
old renewals disappear and the agents 
have nothing on which to live and 
conduct their business but the 7% per- 
cent renewal. The agency business re- 


quires some capital and should be able ° 





to demand the best class of men, for 
their opportunity for good or evil is 
great.” 


A man who has given much thought to 
the training of agents, said recently: “The 
time has arrived when the agency sys- 
tem has got to give some reason for its 
existence. If the agent does no more 
than to sell the assured a policy it is very 
much of a question whether he has ren- 
dered the assured a sufficient service to 
warrant his receiving a commission. The 
agent should bear to his assured much 
the same relation as his doctor or his 
lawyer does. He should be able to advise 
him intelligently on his life insurance in- 
terests generally. If he does this he is 
rendering a service and has earned his 
money.” 





This thought is worthy of considera- 
tion. The business—or profession—o 
life insurance is not going to be placed 
upon the proper plane until agents are 
qualified to be the “counsel at insurance” 
of their assured. If the life insurance 
agent is to be on a par with the book 
agent, his business is going to be rated 
in about the same class. For the past 
couple of years it has been quite the 
fashion to lay all the sins of the business 
at the doors of the home offices. The 
home offices of some of the companies 
are accountable for enough without charg- 
ing them with the faults of others. The 
agents who have not had a proper ap- 
preciation of their duty to their policy- 
holders are to blame for a good share of 
the recent troubles. They considered 
their duty done when they got the appli- 
cation, collected the first premium and 
delivered the policy. They did not always 
consider that they owed it to the assured 
even to give him honest advice in the 
buying of his policy, to say nothing of 
giving him good counsel afterwards. 

The relations of the agent to his as- 
sured should be of a close and confi- 
dential character. The agent should be 
willing and able to tell the assured what 
is best to be done‘in regard to all his 
life insurance, to figure out for him how 
he can best use his available money in 
the purchase of insurance protection or 
investment. The agent who is not intelli- 
gent can not do this, and the agent who 
is not honest will not. There is no 
in the legitimate conduct of this business 
for either the unintelligent or the dis- 
honest agent. As long as they are kept 
in it they will disgrace it and stultify it 
in the estimation of the public. 





In connection with the duty of the agent 
it is not out of place to inquire whether 
there is justification of the general agency 
system, There is or is not just as the 
general agent does or does not earn what 
he receives. 

In the conduct of this business it is es- 
sential that a large amount of work be 
done in a Ae training and super- 
vising agents. In the large cities it is also 
necessary that the agents have an office 
from which to work. It is a question 
whether companies would best do 
work and furnish these offices themselves, 
or farm the job out to others, t- 
ing them by means of a commission on 
the business they and their agents write 
and renew. par) general agent who se- 
cures, trains and supervises agents and 
furnishes them with an office earns his 
commissions. But when a general agent 
does not get agents, or gets one only 
now and then, and neither trains nor 
supervises those he has, it is very much 
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a question whetlier he is entitled to an 
overriding commission on the business of 
agents for whom he does nothing, except 
to collect the renewal premiums on their 
business. 

There are agents in the smaller cities 
who came to the company without any 
effort on the part of the general agent 
in whose field they work, who have 
trained themselves, who work without 
supervision and who furnish their own 

ces, if they have any. Why a general 
agent in some large city is entitled to 
more than a collection fee on their re- 
newals is not quite clear. , 





INTRODUCE COMPROMISE BILL 


A compromise bill has been intro- 
duced in the New York legislature to 
amend Section 97. The Fancher and 
Hamn bills were rival measures. While 
no definite line could be gotten on 
Governor Hughes attitude as to the 
bills, it seems to be the opinion that he 
favors neither and hence the new bill. 

The engparters of the Hamn and 
Fancher bills united in recommending 
to the committees on insurance of the 
senate and assembly at a joint hearing 
to consider the subject, a compromise 
measure, conforming in general to the 
spirit of the present Armstrong law, 
and recommending merely those 
changes which experience has shown to 
be absolutely necessary in order to 
permit the com anies to conduct their 
agency work efficiently and to the best 
advantage. The changes from the 
original law are: 

_1. The exclusion of the medical and inspec- 
tion 3 from the items necessary to be met 
out of the limited supenee fund. ese items 
have caused many difficulties of. administration, 
as it has been impossible to tell in advance the 
average amount of the policies to be written 
during the year, or the number of cases re- 
jected or not taken, all of these things affecting 
the relation which the medical cost bears to the 
expense fund provided under the law. Hence it 
is recommended that this item be removed 
wholly, but in order to guard against the old evil 
of high commissions which led to rebating, etc., 
a provision is inserted to the effect that no com- 
mission on an individual policy shall exceed 50 
percent of the first year’s premium. 

2A "4 change in verbiage is recommended 
to make the law conform to the intention of its 
authors, namely; that the standard of expendi- 
tures set up is only apncene to its business as 
a whole, and not each individual agency, as it 
has been improperly construed. Of course, all 
successful agencies keep within the standard, but 
the unsuccessful agency, for the very reason that 
it is unsuccessful, does not do so, and the mean- 
ing of the law, of course, was that the total ex- 
penditure should come within the line. This is 
made clear by nge. 

8. A change in verbiage is also made to permit 
the companies to base renewal commissions upon 
efficiency. 

4. A further change is suggested which will 
porns any company to the fund provided 
y law for agency expenses according to any 
method for compensating agents they may care 
to adopt, so long as the com tion does not 
exceed the statutory limits. This is merely to 
equalize conditions for all companies, and to 
remove any discrimination against any of the 


various plans under which a departments 
are handled. — _ 











COST OF INSURANCE TABLE 


The following is the cost of insur- 
ance the first year under the Ameri- 


can experience select and ultimate 3% 
per cent table: 


AGE, 
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TELLS ABOUT THE PLANS OF 
THE EQUITABLE IN THE WEST 


The Equitable Life of New York is 
now making an effort to extend its op- 
erations in the west, following the gen- 
eral letup of the big companies after 
the investigation. The Equitable made 
a very good showing last year and is 
now after agents. 

H. L. Rosenfeld, insurance assistant 
to President Morton, says as to the 
company’s western plans: 

“It is the purpose of the Equitable 
Life to push more vigorously than ever 
before in its history for business 
throughout the department of western 
agencies. 

“There are two reasons for this: 

“1. The mortality experience through- 
out these healthful and salubrious states 
is exceedingly favorable; consequently 
life insurance business secured through- 
out this section is most profitable from 
the point of savings from mortality and 
consequent profit to policyholders. 

“2. The western country has for the 
past ten years made such enormous 
strides in prosperity that it is today 
second in life insurance producing pow- 
er to no other section of this country. 
It is the great granary of the world. 
Its manufacturers, its mines, its horti- 
culture, its cattle, its timber, its fisher- 
ies, its commerce, its banking, have in- 
creased to such a marvelous extent as 
to make it the most attractive field for 
the prosecution of the life insurance 
business that the country knows today. 

“All this great capital representing 
the accumulated wealth of the western 
country and created by the brain and 
brawn of its people, requires adequate 
protection by means of life insurance. 
The Equitable recognizes this fact and 
proposes to secure as much as possible 
of the great business which is to be 
written. 

“President Paul Morton is a western 
man and realizes to the fullest extent 
the conditions which make this western 
section such a wonderful country and 
so desirable from a life insurance point 
of view. It is his determination to se- 
cure for the society as large portion as 
possible of the splendid quality and 
quantity of business which the west af- 
fords. But the determination is to 
place quality of business ahead of quan- 
tity of business. While it is the pur- 
pose of the society to secure every dol- 
lar of business possible, the determina- 
tion is also to secure that business by 
clean men employing clean methods, 
and with a due regard at all times to 
the proper cost of the busjness, so that 
not one dollar of new business shall be 
placed upon the society’s books to the 
detriment of policyholders already 
members of the Equitable. 

“The business of the Equitable so far 
this year is 45 percent ahead of the 
corresponding period of 1907, of which 
increase the western department has 
contributed its full share. Many new 
men have been added to the agency 
force of the society and the outlook 
for the year is most encouraging.” 








INCONTESTABILITY 

A recent court decision, published in 
the Northeastern Reporter, declares 
that a provision in a life insurance 
policy making it incontestable for fraud 
after the expiration of a specified time 
is binding on the insuring company, 
but that a provision making it incon- 
testable for fraud from the date of 
the policy is invalid, so that the com- 
pany may defend an action on the pol- 
icy on the ground of fraudulent rep- 
resentations made prior to the issu- 
ance of the policy, notwithstanding 
that by its terms the policy, without 
the application, constitutes the entire 
contract. 

A policy said to be incontestable 
from date is therefore never incon- 
testable, and the application forms a 
part of the contract whether so stated 


Are you familiarwith the Protective Endowment and 
Guaranteed Income Policies now being issued by the 


Midland Mutual Life Insurance Co. 


OF COLUMBUS, OHIO 


These policies are distinctive creations of Mr. S. H. 
Wolfe of New York especially provided for the 
‘‘Midland.”’ 

The very best sellers on the market. 


DR. W. 0. THOMPSON 
President 


LOT H. BROWN, Supt. of Agencies 
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RELIANCE LIFE 
Pittsburgh. 


Policies that can’t be beat. 
Assets over two and one-half millions. 
Exceptional opportunities for General Agents in: 


Pennsylvania, Ohio, Iowa and Alabama. 


SECURITY MUTUAL 
LIFE INSURANCE COMPANY 


BINGHAMTON, N. Y. 
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Life Underwriters desiring a policy contract that appeals to young men 
should write for particulars relative to our new Perfection Endowment. 
It is a winner. For territory and terms address 


C. H. JACKSON, Agency Secretary, Home Office. 


The German Mutual 
Life Insurance Company 


CHICAGO, ILL. 




















Has had 382 years of success 
Non-participating Mutual Company. 
$1,500,000.00 paid to policyholders. 





Men of character and ability wanted, willing to work. 





With experienced officers, etc., Al contract can be procured. 





— Address 


The Company’s Home Office 


CHICAGO, ILL. 
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riting Insurance 


on Married Women 


Is Viewed with Different Degrees of 
Favor by Different Companies. 





out to a large number of life com- 

panies a series of question, as fol- 
lows, in regard to their practice in in- 
suring married women: 

Do you insure 1 ¥ women? 
on the same terms as 
ad conditions as to 
rate, ase, amount and insurable interest “ead 
ben mus te whee fer Ge bomen © 


|" November, 1907, this paper sent 


a young husband as having a 
Do you re interest in the life of his wife 
ior adams sak taped capes opl tits 


Kk, for his 
his wife's death? 

The replies of some companies were 
published in previous SUPPLEMENTS and 
others are now presented as follows: 

Security Life of America 

We quote from our rate book in re- 
gard to conditions under which mar- 
ried women are insured: 

“Policies will be issued to married 
women under thirty years of age with- 
out question as to date of marriage; 
women over 30 years of age are not 
insurable until two years after mar- 
riage unless in the interval they have 
given birth to a child; pregnant women 
are not insurable. Women are insur- 
able two months after child birth. The 
company will not accept more than 
$5,000 of insurance on the life of a wo- 
man. Term policies on women will not 
be issued, and no extra premiums will 
be charged on the plans upon which 
they are accepted. No policy will be 
issued on the life of a woman payable 
to any other beneficiary than the fol- 
lowing: Minor children, parents, or to 
estate when the applicant is a single 
woman, or if married and worth in her 
own right more than the face of the 
policy.” 


+ 


Security Mutual 

This company does insure married 
women. It imposes an additional pre- 
mium of $3. They are written only 
upon endowment and limited pay. We 
do not believe that a husband has an 
insurable interest in his wife, unless he 
is an invalid and she is supporting him 
or she is the possessor of an entailed 
estate or some such thing as that. The 
idea of insuring a wife’s life because if 
she dies, he must hire some one to do 
his cooking or care for his children or 
defray funeral expenses, leaves the way 
open for speculation. 

It has been our practice for some 
years to decline to issue insurance upon 





the life of any woman where the pre- 
mium is paid by the husband. We be- 
lieve that with a considerable specula- 
tive element present in a class of cases 
that the mortality of that class will be 
as high as it would in a similar number 
of cases giving a fairly well developed 
impairment. 

Personally I do not look with favor 
upon female insurance, excepting upon 
the lives of those who are producers. 
I can see no reason why a school 
teacher, or a clerk or a stenographer or 
a servant, if you please, should not re- 
ceive insurance. I can see no reason 
for. an unmarried female who is sup- 
ported by a mother or a brother, car- 
rying insurance, neither can I see any 
reason for a woman married and the 
mother of children, supported by a hus- 
band, in carrying insurance. 

Travelers 

We write married women upon satis- 
factory examination upon our regular 
policy forms with an extra premium 
of $1 for 10, 15 and 20-year endow- 
ments, $2 for 25 and 30-year endow- 
ments, 10, 15 and 20-payment life forms, 
and $3 for ordinary life forms, this ex- 
tra applying to all ages. This extra, 
however, is partly charged on account 
of our disability clause, which is in- 
serted in our regular forms for women. 
We insist carefully on a statement of 
insurable interest and where the wife 
is insured for the benefit of her hus- 
band we demand that the husband car- 
ry an equal amount of insurance in 
favor of the wife. 

The experience of this company, as 
far as it goes, and of other companies 
that have published their experience, 
does not show an adverse mortality on 
female risks, but this is undoubtedly 
due partially to the strict selection by 
the company against these risks. [I 
would add, however, that our extras are 
due to a large extent to the disability 
clause, as I have mentioned above. 

Union Mutual 

This company writes risks on women 
on the same terms as on men, except 
that, if an application for an amount in 
excess of $5,000 is proposed, the com- 
pany must first be fully advised in re- 
gard to the proposed risk and its con- 
sent obtained before the application is 
written. 

Our preference is that insurance on 
the lives of married women be written 








for the benefit of children and, when 
such is not the case, particular care is 
exercised in regard to ascertaining how 
much insurable interest the proposed 
beneficiary has in the life of the pro- 
posed applicant. We do not refuse to 
write a policy on the life of a wife for 





Course of Insurance 


Education 
OUR Department for Fur- 
nishing Prospects 
New “Model Policy” 
Will plough the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 


HARTFORD, CONN. 
Write Home Office. 





National Life Insurance Co. 
Montpelier, Vermont 
Established in 1850, Operating in 36 States 


Joseph A. De Beer, Prest. H. M. Cutler, Treas. 

James T. Phelps, V-Prest. A.B. Bisbee, M. Dir. 
James B. Estee, 2d V.Prest. C. E. Moulton, Actu’y 
Osman D. Clark, Secretary F. A. Howland, Co’sel 


This Company | held January 1, 1908, and gained 
uring the past decade: 


Assets. $ 40,692,155.29 Gain, 1724 
Surplus,  $4,539,688,47 Gain, 1494 
Insurance, $153,407,472.00 Gain, 1004 


Its life, term and endowment contracts are liberal 
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D, G. DRAKE, General Manager 
424 Marquette Bidg., Chicago, Ill, 
H. J. SNELL, General Agent 
424 Marquette Bidg., Chicago, Hl. 
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Opportunity is at Your Door 





if you are a “business getter,” 


to connect with an up-to-the-hour life 


company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


Bb. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 
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Good men; uwhethef experienced in life 
insurance or-not, ohrmay.makerd direct con- 
annie atl 
tracts with yihts'company, for a limited ter- 
ritory if desired,ands secure : for themselves, 
in paddigon 10 first” "year’s FY commission, a 
renewal interest insuring’an income for 
the future.- Address the Company at its 
Home Office, No. 277 Broadway, N. Y. 
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We Are Ditterent 
From most insurance organizations—we 
need but few field men. One hustling 
representative secures a dozen members 
and these members bring him a hundred 
more, Unity protection SELLS ITSELF. 


A few men who “know how” are invited 
to address 


ORDER OF UNITY 
Murtland Bldg., Pittsburgh, Pa. 


A POLICY 
YOU: CAN SELL 


To all people, on the Reserve Fund Plan, Cflering 
a Permanent Guarantee of cost. Only one kind 
Policy is oat to both men and women on ages 
“—: oe in amounts irom one to Eve Shongend. 
anagers are wan n, Indi- 
ana, My 4 ee Oklahoma, ante 
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Contract ever offered, write oe 
once for full particulars 


National Life Association 
DES MOINES, 10WA 

















Z 


of Milwaukee 


% 


The Northwestern 
Mutual Life Insurance Co. 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 
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$ 90,334,038 


Each year larger than any in the previous 


Commenced Business 1858 


93,563,452 


102,233,634 feature. 


Insurance. 


address 








E rapid increase in the new business 

of The Northwestern during the period 

of life insurance investigation and there- 

after shows that The Northwestern has 

never lost the confidence of the public and 

that it is easier than ever to write business 
for The Northwestern. 

It is capable of easy demonstration that 

The Northwestern is the best Company to 


See The Northwestern's 1908 policy 
contract with its Dividend Options, Paid- 
up and Endowment Options, Options of 
Settlement and the new Premium Loan 

Issues Partnership and Corporation 


For further information or an Agency, 


H..F. NORRIS, 
Superintendent of Agencies. 
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the benefit of her husband if we are first 
satisfied that it is not a case of specula- 


tion. 
Uauion Central 


This company will consider applica- 
tions for insurance upon the lives of 
women only for endowment policies, 
upon the participating plan, and as a 
rule we will not issue a policy upon the 
life of a woman for an amount exceed- 
ing $5,000, Insurance will not be writ- 
ten upon the life of a wife unless the 
husband is also insured in some com- 
pany, for at least an equal amount, if 
he is insurable. This company will 
only issue a policy upon a wife’s life 
in favor of her children or her estate, 
declining in all cases to write a policy 
upon a wife’s life in favor of her hus- 
band. 

Uv. 8. Annuity & Life 

This company insures female lives at 
the same rates as men, but will not ac- 
cept cigarmakers, machine hands, laun- 
ders or factory hands, on account of 
the risk of accident. The moral hazard 
is also looked into in each case. Where 
a married woman is insured, the hus- 
band is also required to be insured, 
unless he is uninsurable. 

The more modern doctrine is that a 
married man has an insurable interest 
in his wife’s life not merely by reason 
of natural love and affection, but be- 
cause she contributes in her way to 
the support and prosperity of her hus- 
band and family; often as much as the 
husband, frequently more so. I speak 
of the average married woman and not 
of the mere butterflies of fashion. 

It is after all a question of the moral 
hazard, and the real purpose in apply- 
ing for insurance. These matters throw 
light upon the question of insurable in- 
terest. Life insurance is not a contract 
of indemnity like fire insurance, but is 
one of protection and investment. (See 
McCornack on Insurance, page 80, sec- 
tion 48, or any other text-book on the 
—s 

If, however, it be insisted upon that 
a measure of the probable loss shall 
be established, the rule given by you is 
perhaps as good as any, namely, that 
the insurable interest of a husband in 
his wife’s life is, the amount which 
would pay the expense of her last sick- 
ness and funeral, together with the hire 
of a housekeeper to care for his chil- 
dren, if any. 

United States Life 

This company does insure married 
women and we insure them on the same 
terms as men, except that we do not 
gtant women insurance on the term 
plans, nor will we write insurance on 
the life of a married woman who has 
children, except in favor of her chil- 
dren and without the privilege of mak- 
ing any change in the beneficial inter- 


est. 

Should a young husband apply to us 
for insurance on the life of his wife and 
desire the insurance payable to himself 
in the event of her death, we would 
grant the insurance if our investigation 
of the family proved that they are thor- 
oughly responsible and respectable peo- 
ple, and if they had no children and 
the amount of the insurance was small. 
We would not write over $1,000 on 
any such case. Of course, it sometimes 


happens that a husband has a direct 
financial interest in his wife’s life, such 
as in the case where a wife has an in- 
come which dies with her, and in in- 
stances of this kind we would be willing 
to look more liberally on the amount of 
insurance applied for. Such cases are, 
however, exceedingly rare in our experi- 
ence. 

Without having made a minute in- 
vestigation for the last few years into 
the subject, our strong impression (al- 
most amounting to a conviction), is that 
where we have written endowment in- 
surance on the lives of women our ex- 
perience has been very favorable. 
Where the insurance has been on less 
expensive plans the mortality has been 
about equal to that on male risks. 

Washington 


This company charges an extra pre- 
mium of $5 per thousand on lives of 
women where the insurable interest is 
clear. An exception is made in case of 
endowment policies for twenty years or 
less, and under these forms, no extra 
premium is charged. 

As to the question of insurable in- 
terest on the part of a husband in the 
life of his wife, there would seem to 
be no doubt but what such an insurable 
interest exists. It is, however, con- 
sidered by conservative life insurance 
men that in any given case this insur- 
able interest is difficult to measure and 
not generally recognized. 

‘Western & Southern 

We do not issue more than $500 on 
the life of women. Regarding your in- 
quiry, would say that it would appear 
to us that a husband would have an 
insurable interest in the life of his wife 
to the amount of probable expense that 
he might have in her loss through 
death; that is, to secure protection in 
the way of insurance on her life to this 
extent. 


MAKE YOURSELF CAREFUL 

In these days of fierce competition, 
men in every line of business are care 
fully estimating the cost of everything. 
In order to be successful the manu- 
facturer must estimate to the minutest 
detail the cost of making his product, 
the merchant must figure to the last 
cent what it costs to sell his goods, and 
sc on through every line of business. 

I want to call your attention to the 





in the life insurance profession. 

How often when the day is over, do 
we realize that we have let the hours 
slip by without employing them to the 
best advantage. 

How often we have allowed “the 
other fellow” to close a good prospect 
because of our carelessness in follow- 
——— up. 

ow often we fail to secure an ap- 
plication because of our carelessness 
im presenting the right policy in the 
right way. 

Establish habits of carefulness. Be 
careful of your appearance—careful of 
your language—careful in the impres- 
sion you make—and careful in the way 
you do your work. 

Careful methods will win over slip- 
shod methods every time—W. T. 
Shephard, Superintendent Security Mu- 





tual of New York. 





MUTUAL LIFE POLICIES 
ARE EASIEST TO SELL—BECAUSE 





Year) 
1906-7-8 
Cash 





dividends have been inercased 





For Information Address GEO.T. DEXTER, 24 Vice President 


THE MUTUAL LIFE 
Insurance Company of New York. 


4 Nassau Streot, 


New York, N.Y. 


great cost of carelessness to the men ; 


Tr NEW POLICIES (1908) 


OF THE 


EQUITABLE LIFE OF IOWA 


Are up-to-date in every respect—including provisions for 


DAYS OF GRACE; CHANGE OF BENEFICIARY; 
ANNUAL LOAN AND CASH VALUES; 
EXTENDED INSURANCE; 

PAYMENT IN INSTALLMENTS—Limited or Continuous 


Agents wanted in unoccupied territory. 
Write the Home Office, DES MOINES, IOWA 


Old Colony Life Insurance Company 
Old Colony Building, Chicago 


WE WANT: MANAGERS AND AGENTS 
hout the states of Illinois, Indiana, Ohie, Pennsylvania, Maryland, Virginia, 


Throu 
Ww. Virginia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, W 
and Texas. 


WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only non-participating insurance, and has the most attractive 
forms of policies ever put on the market. D MEN who can produce business 
can get an UNUSUAL CONTRAOT. Address 


H. G. AUSTIN, Secretary and General Manager 
Old Colony Building, CHICAG@® 


5 tol 


Advantage to High Class Salesmen 
Selling Our 














Guaranteed Income Policy 


The Cleveland Life InsuranceCo. 
Home Office: Rockefeller Bldg., CLEVELAND, OHIO 


WE CAN OFFER 


Splendid opportunities and top notch contracts to expe- 
rienced and successful —— able to show clean 
records. Territory open in Indiana, Ohio ang Michigan. 


The Lincoln National Life In- 
surance Company 


OF Fort Wayne, INDIANA 





The company that invites annually a thorough examina- 
tiom of all its affairs by the Insurance Depart- 
ment and receives 


A CLEAN BILL OF HEALTH 


ARTHUR F. HALL THEODORE F. RUHLAND 
Secretary Superintendent of Agents 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, IBA. 
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SUCCESSFUL ACENT TELLS HOW 
SHE MADE COOD IN INSURANCE 


There is no better field of work open 
to the woman of tact and energy than 
insurance. Her commissions are the 
same that men get and, if she can han- 
dle the business, she is even more in 
demand than men because compara- 
tively speaking so few women go into 
the work. 

Now, it is not a business that can be 
picked up and put down at every whim 
or fancy. To really make good at it 
and make good money with it a woman 
must first learn the work and then make 
up her mind to stick to it. 

* x « 


To begin at the beginning: I had 
been a teacher from my sixteenth year 
and I was past thirty yhen I began 
insurance. I held good positions as a 
teacher, but I longed for contact with 
mature minds—I wanted foemen worthy 
of my steel, from an intellectual stand- 
point. 

A woman insurance agent came to the 
town in which I was teaching. She 
talked to me and I was interested; she 
really did not have to waken my inter- 
est for I had been studying and reading 
insurance literature for years. 

I had the good fortune several years 
before I met this woman to board in a 
family where the man sold both fire 
and life insurance. He took a number 
of insurance papers and I had the priv- 
ilege of reading these. 

I thought then of the possibilities for 
woman in this field and often talked to 
this man about them. 

* * * 


After being personally interested by 
this woman agent working in the town, 
I asked her about the business as a field 
for women. She was enthusiastic and 
urged that I write to the manager of 
the woman’s department with which she 
was connected and arrange to enter the 
work. I delayed because I had a good 
position with a good salary and hesi- 
tated about giving up a certainty for 
what looked a little like a risk. 

However, when the agent returned to 
the head office she told the manager of 
me and gave as her opinion the assured 
fact that I could make good at the 
business. The manager wrote to me. 
I answered and agreed to give my vaca- 
tion to insurance work. 

* ° * 


As soon as school closed I went to 
the office in a big western city and be- 
gan to study. Having been a teacher 
for so long I had no idea of undertak- 
ing any new work without careful prep- 
aration. Right here let me say that 
more wrecks of insurance work with 
women have come from lack of educa- 
tion and careful drilling in the business 
than any other cause. 

The office was under the charge of a 
capable woman manager and was 
known as the woman’s department of 
one of the biggest companies in the 
world. In this office a man was em- 
ployed to lecture on insurance. He gave 
more of the actuarial work—I insisted 
upon knowing how the calculations 
were made and upon what basis this or 
that was founded. This bored many 
of the other women who were learning 
at the same time and I realized it—so 
I began to beg private interviews with 
the lecturer. Fortunately, he was glad 
to give me all the instruction I wanted 
and he knew insurance as I knew the 
history and science I had been teach- 
ing. 





I worked out the different kinds of 
Policies and learned to compare them 
with each other. I finally had the 
mathematical part of the business in a 
workable state for myself. I could 
take the rate book and understand just 
what it meant and fixed the figures in 
my mind so I could give an approx- 
imate without the book. 

Many of the other women did not 
care fer this, they wanted to handle 





people and learn by trying, or they 
wanted to walk by continually falling 
down and getting up or being helped 
up. It is true that some strength may 
be gained in that way, but there seemed 
always so much danger of a hurt that 
might bring on infantile paralysis that 
I wanted to walk step by step when | 
had a strong hand to guide me. I felt 
quite repaid when I heard the lecturer 
say to the manager, “The Kentucky 
woman—meaning myself—will be about 
the only real agent out of this class.” 
His prophecy was almost true in one 
way. Others did more than I for a 
while, but I was about the only one 
who stuck to the business. 
* * a 


But I must not make the impression 
that my work with this man stands out 
as most important in my training; it 
was not. After a mental grasp of the 
mathematical part, when I could dis- 
tinguish the differences in the policies, 
I passed into the hands of the woman 
manager. Then the psychology of the 
work began. She was able to make us 
feel that tact, skill, dignity and power 
were all component parts of insurance 
work. She gave an insight to getting 
information about people, into sifting 
this information. She told how to rec 
ognize the real possibility and thus 
save strength. Here is a great pitfall 
in the work, and an agent can chase 
will-o’-the-wisps in insurance until she 
wears herself out, when a little clear 
thought, rightly directed, would enable 
her to judge in a short time whether the 
case is worth while or not. 

* * - 


This woman manager was a marvel- 
ous woman; her judicious questions and 
forceful answers were inspirations to 
me. Her quick outline of plans, her 
sure knowledge of people as individuals 
and classes, gave me an insight into the 
science and art of insurance that years 
of study could not have given. She 
outlined the plan of getting valuable 
information and advised how to use it; 
in fact, there was not a phase of the 
work from the standpoint of the indi- 
vidual that she did not handle clearly, 
forcefully and concisely. 

But each one must use her own per- 
sonality in approaching people—she in- 
structed on that, but urged individu- 
ality with each one. 

* * * 


I knew I was weak on approaching 
strangers for any kind of soliciting and 
freely said I was afraid of that, I argued 
to myself that I had always been for- 
tunate in being solicited to teach 
through nearly all of my teacher’s life, 
and I did not know how to ask for a 
school even. I knew and faced my 
weakness. I talked to the manager and 
to others who had already been work- 
ing, until I was getting in a regular 
panic over meeting strangers and en- 
deavoring to talk insurance to them. 

The manager with rare insight into 
my nature said, “You must go out now 
and begin working with people. You 
will grow stronger by using your newly 
acquired knowledge.” Even now I 
wonder at the close attention this wo- 
man had given each one of those wo- 
men starting in a new business. 

- . . 

Well, I started; I knew only one fam- 
ily in the town; a big-hearted minister 
who had a big-hearted wife. I went to 
see them first. As soon as I sent in my 
card a sensation of weakness came over 
me, I thought, these people think I am 
calling on them socially, and right at 
the start I am deceiving my friends. 
Dear me, how weak and terrified | 
was. 

My friends came as soon as they got 
my card and as soon as I could possi- 
bly do so I rushed into my business, I 
could not bear to stay one minute under 
false pretences. I told them how I felt. 
The minister talked to me so kindly and 
so cheerfully about what I could do in 
this field that I was calmed and soon 
found myself becoming enthused over 
my prospects. When my. friend said, 
“Let me introduce you to some of my 








Massachusetts Mutual 


Life Insurance Co. 
SRRINGFIELD, MASS, 


WANTED 
Rll 


INSURANCE COMPANY New policies, splendid annual dividend record, 
Live, energetic men, for some low expense ratio. 


>xcellent territory. Exclusive and | “““*® $fd'iertnamts Loan and frest, Chicage 
liberal contracts will be made with | “tcaee Agency. L- Brackett Bishop, Manager, 
the proper parties. 


Columbus Agency, 1003 Outlook Building 
The Armstrong Committee found 


no questionable methods in The THE PENN 
Manhattan Life Insurance Com- 
MUTUAL LIFE 


pany. Address 
OF PHILADELPHIA 


Insorporated 1852 
General Agency Opportunities 
for a few Al Personal Writers. 





W. B. LANE, Vice-President 
66 Beoadway. New York 








*sOpens the Door of Opportunity 
Wider Than Ever Before to the 
Men in the Field.”’ 


Has furnished perfect pro- 
tection at proper rates for 
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That’s the way Our agents are representative citizens of 
saueaiinn their respective communities, 
about a 
The NEW Low- || Stock Salesman 
Cost Life Insur- 
ance — . Wanted 
The One who can sell life insurance com- 
Prudential | | Py stock for a company that has just in- 
The Greatest Sucsess tn Lite insurance creased its capital. Good bonus paid on 
We want each share sold. 
‘e want 


After stock is placed, if the man has 
made good there is a chance for his ap- 


THE PRUDENTIAL INSURANCE COMPAN’ 
OF AMERICA pointment as superintendent of agents, a 








Incorporated as a Stock Company by the State] | position that is still open with the com- 
of New Jersey 
JOHN P. DRYDEN, Home Office, pany. Address B 22, 
President. NEWARK, N. J. 


care Western Underwriter Co. 











Agents Can Sell These Policies Easily 


Our rates average from $2 to $10 a thousand less than those of other companies, 


On account of low expenses, low mortality and high interest earnings, we are able to mature all our 
policies above our estimates and to give policyholders higher dividends than most of our competitors de. 
It is easy to build up a clientele of satisfied policyholders for a company like ours. 
SORP TERRITORY 4 dress Bankers Life Insurance Co., Lincoln, Neb. 


Provident Life and Trust Company 


OP PHILADELPHIA 
Insurance in Force, $191,986,786.00 


The NEW POLICIES of the Provident are un- The premium rates of the Pr 


8 for conciseness and simplicity of fo tagly low and till further ~~ ybs— 
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for adaptability and liberality . all pArodem J annual dividends. . 
CORRESPONDENCE 


WITH AGENTS SOLICITED 





Assets, $61,037, 581.59 


& Extis, General Agen . « %12 Union Trust Building, Cincinnati, Ohio 

S. S. Sarroip, General Agent, Eastern Ohio - « « 106-710 Garfield Building, Cleveland, Ohio 

W. Croox, General Agent - + « « «© « « + 720 Spitzer Building, Toledo, Ohio 

AMES LF GeneralAgent . . . . «+. « «+ . 32% Marquette Buil Chic il. 
ssetr & Regsz,GeneralAgests . . =. =. «. «. 4+Home Bank Building, reit, 








SELLING LIFE INSURANCE 


MADE BASY 
Life insurance salesmanship is-not difficult if it is systematized and thoroughly understood. But 


the man who would sell the life contract successfully must equip himself and mot try to conduct bis 
busines in a hap-hazard way. 


HOW TO POST YOURSELF 
You can acquire a comprehensive education in The Art of Selling Life Insurance through the 
correspondence course of The American School of Insurance. It treats of every phase of life insurance, 


with particular reference to selling the contract and advancing the interests of the salesman by fitting 
him for a positien of respensibility. 


HUNDREDS BENEFITED 
We have aided and advanced hundreds of life insurance salesmen, and given iaformation thet has 
doubled their incomes. In many cases the instruction has meant thousands of dollars to the students. 
Write at once for descriptive circulars and fac-simile letters from students. 


The American School of Insurance, 
P.O. Box 617 G. LOVISVILLE, KENTUCKY 


ST. LOUIS NATIONAL 


LIFE INSURANCE COMPANY 
P. M. STaRnEsS, President. 
Capital Stock, Pull Paid, $150,000.00 


A regular legal reserve, old line Life Insurance Company 
with all Policies secured by a deposit of the full legal 
reserve with *he State of Missouri. Something new in agency 
contracts. Aa excellent opportunity for a few good men. 

ADDRESS THE HOME OFFICE 
Missouri Trust Building 
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people,” I felt that the way was opened 
and I could go on. Then he told me of 
his acquaintances who were so situated 
that he thought insurance would appeal 
to them. I gained much practical 
knowledge of real possibilities from this 
good man. 
+ * 

His wife asked a number of questions 
about the plans the company sold and 
the husband said, “That sounds like a 
possibility right at you. See what you 
can do with my wife. We haye never 
talked about insurance on her life so 
the field is new.” 

Well, I began to tell her of the poli- 
cies the company sold, then I suggested 
what I thought would suit her; we ar- 
gued the case, each one asking questions 
of the husband. 

I did not beg. I determined at the 
outset I would never beg for business 
and fate had thrown in my way the 
greatest temptation. I could have 
begged this friend into taking a policy. 

was anxious for her to understand 
intelligently all I could give her before 
I asked for the application. 

We talked some time; often I thought 
she had agreed in her mind, then some- 
thing else would present itself to her, 
but finally her doubts were cleared 
away and I wrote the application. 

I was glad, but with a gladness that 
was humble and grateful for the un- 
known power that had suddenly been 
born in me to control people. 

+” + + 


I worked with his people and insured 
several of them. When I could not an- 
swer questions honestly and _intelli- 
gently, I said so; I would go to the 
office and get just this information and 
carry it to the party whether I insured 
them or not. 

I made good during my vacation and 
decided to take up the work in earnest. 

I went back to my teaching in the fall 
and put the conditions before the board, 
and I asked them to accept my resigna- 
tion. I worked hard and became a man- 
ager of a woman's department myself. 
I want to help other women do the 
same thing for the work of insurance 
with women is only started—the work- 
ing women as well as the rich need in- 
surance and only women can work suc- 
cessfully with women. 





“To the man who says he can carry 
his own insurance, offer to let him insure 
your life for the same premium you 
would pay a regular company. Watch 
him sidestep.” 


SOME POINTERS GIVEN ON 
SELLING LIFE INSURANCE 


BY JOHN J. KELLY, 
General Agent State Mutual Life of Wor- 
cester, at St. Louis. 

There are peculiar qualities which go to 
make a man successful in this line of 
business. In the first place, a man is 
obliged to work willingly, and make his 
work pleasant for himself and agreeable 
to others. He must go at it with body 
and soul, and with the same zeal and en- 
thusiasm as goes to make the hero in 
any calling, whether it be civil or mili- 
tary. He need not put forth the same 
spirit as that manifested in battle, but 
he must have the same underlying de- 
termination to withstand the thrusts and 
assaults of the common enemy, who is 
constantly trying to shirk his duty, and 
get away from his obligations toward his 
dependents and society in general. 

. * * 


In connection with this he must have 
some purpose in life, and possess charac- 
ter which makes his judgment of the right 
sort and to so place himself that he can 
come in contact with the right class of 
people on friendly terms, while all the 
time remembering that his business is a 
most important and necessary one to his 
fellow men. The selfishness of man 
usually has a great influence on his ac- 
tions, and it goes a great way in making 
him indifferent to insurance. He is often 
so much so that he will make the remark 
that he does not intend that those who 
come after him should be any better off 
than he was when he started in his ca- 
reer. He forgets about .the hardships 
undergone by those near and dear, and 
how for the want of proper care and 
nourishment members of his father’s 
household went through suffering and 
want to an early grave, which brought 
sorrow and grief upon the remaining 
members of the family; that his and many 
other cases could have been much allevi- 
ated by the father of the family taking a 
more unselfish view, in devoting some of 
his income toward a reasonable and neces- 
sary protection of his family in case of 
his death. These are things that men 
grow away from and in case they re- 
member, it is only with a sort of re- 
venge instead of learning something from 
this experience. It is true in a great 
many instances of this kind that the man 
who in his early youth has had to make 
such a struggle to get ahead that he de- 
sires to hold fast to all that comes his 
way, and does not realize that he is often 








IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 


FRANK D. JACKSON, President. 


SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of ¢@ and non- 
full value in ee ts the 
State Auditor with 

@ Rate of interest 
representatives wanted. 


of 
policy. 
1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 


patin: licies and th deposit of their 
lows. This lo the low. A cnrtibcete from the 


I. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 
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Kansas 


$27,159,250 Insurance 


HOME OFFICE -_ - 





Investigate 


The Great Western 
Life Insurance Co. 


Organized April 20, 1807 


THE MOST ATTRACTIVE POLICY EVER WRITTEN 


ADDRESS ALL COMMUNICATIONS TO 


IVE ONES! 


City, Mo. 


in Force Dec. 31, 1907 


- KANSAS CITY, MO. 











wins 


Tire 


a penny wise and a pound foolish. He 
could take a small part of his income and 
immediately, give his family a credit of 
$5,000 or $10,000, which is theirs at any 


time when he ceases to live and will go 
on carrying out the most earnest wish of 
his heart, the maturing and development 
of his family. 

* 


These things the agent must keep be- 
fore him and it will enable him to put 
the insurance proposition before his man 
as to the right understanding of its use- 
fulness, and while in most cases it is not 
necessary to go into these matters, it 
impresses the prospect with the solemnity 
of this subject and gets it under the 
proper rays of light from which it should 
be viewed. It is true of a great many 
of the master pieces of the illustrious 
painters, that they require a proper light 
in order to bring out the beauties of the 


picture, and unless this is had the im- 
pression to be conveyed is entirely lost. 
When the agent keeps imbued with these 
wholesome ideas it will be easy for him 
to impart them in a convincing manner to 
his subject. 

* * 

This, of course, is merely one of the 
great many things that go toward the 
goal.in this line. It is very necessary for 
the agent to get the principles of in- 
surance on broad lines, and to know the 
merits and demerits of his various com- 
petitors. Yet it is not good policy to 
make a defence until you have to, and 
then go about it in an intelligent manner, 
making points which tell and not letting 
down because you have some feeling of 
regard for the other concern. The agent 
should represent a company in which he 
firmly believes, and he will then know 
that no matter what the other fellow has 





Commercial Life 


Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 


IS 
NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 
950 First National Bank Bidg. 
CHICAGO 








The Call of 
Modern Times 


in life insurance is for a Fixed Low Rate, 

a Clear Liberal Contract and Perfect 

Security. 

ESTIMATES ELIMINATED 

DIVIDENDS DISCONTINUED 

EVERYTHING GUARANTEED 

in the Massachusetts Low Premium (‘‘Non- 

Participating”) policies issued only by 


THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


176 Federal Street, Boston, Mass. 


Write for Territory and Terms. 





AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


Assets - += = = 


Surplus Security to Policy Holders - 


Insurance in force - ~ 


$ 1,856,364 
317,617 
21,167,000 


Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write 


today direct to the Company. 


ARBA T. PERRY, Supt. of Agencies, Illinois Department 
1303 Tribune Bidg., Chicago, Iil. 
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CONTRACT DIRECT WITH COMPANY 


(4 y REGISTERED ANNUAL DIVIDEND POLICIES 
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THE FRANKLIN LIFE INSURANCE COMPANY 


____ SPR, 


e ‘47th Year , 
Home Life Insurance Company of New York 


__ ILLINOIS 








Assets, $19,009,550.62 


Dividend-Endowment Fund (Deferred Dividends) 
Net Surplus, ° . 2 
Insurance in Force, 


GEORGE EB. IDE, President 


LIABILITIES, $17.925,901.04 
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“Mr. Hughes 


failed to bring out a single questionable transaction.” 





New York Sun, 12-18-04 


THE YEAR 1906 SHOWS LARCEST CAIN OF 
INSURANCE IN FORCE IN COMPANY'S HISTORY. 





The Most Popular Up-to-Date Policies 
CONTAINING MANY TALKING POINTS 
Managers and General Agents Wanted in Illinois, Ohio, Pennsylvania and Georgia 
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connection with a well-known Company 
annual examinations. 
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De not wn Liye oo but begin at once to profit by selling the matchless contracts of this 


The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 


MOORE & HANSEN, General Agents, Suite 1100, First Natienal Bask Bidg., CHICAGO, ILL. 
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The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 


FRANK P. MANLY, Vine. Pres. & Gen. Mop 
Indianapolis 





Organized in 1885. 
THE DES MOINES LIFE INSURANCE CO, 
of 
Capital Stock $100,000.00. 
} ce RAWSON, President. 
WRITES NON-PARTICIPATING POLICIES 
ONLY. The best for policy holder and agent. 
by Dp acomplete line. 


premium rates and high surrender values, 
based on a3 reserve. “’Tistrue. It’s guaran- 


ensed an 2 states; Assets over 
“a es; 
$2,300 '000, Liberal contracts and good territory 
lor reliable agents. Not eperating in New York. 
Address 
C. H. PHILPOTT, 2d V. P. 


WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bldg. Des Moines, Iowa. 


WANTED 


Live, energetic men, to sell the 
Complete Protection Policy 


ISSUED ONLY BY THE 


AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN, 


For information and terms address 
COLLIN FORD & SON, Managers 
CINCINNATI, OHIO 








REPRESENT A WESTERN COMPANY 


The Reserve Loan Life 
leomraaee Co 
Operates ander the 


Compulsory Deposit Law 


OF INDIANA 








Reliable Agents wanted. Address 


ae 


Pittsburgh Life & Trust 
Company 
W. C. Baldwin, Pres. Pittsburgh, Pa. 


Issues the best Life, Accident and Health 
Policies on the market 
Positive Insurance Policies 
Say what they will do—Do what they say 
Solicitors of this Company have 
a broad field of action 
Contracts made Direct with the Company 
Endorsed at Home 
+ + + « over $4,600,000.00 





Home Office 
Pittsburgh Life Bldg., Pittsburgh, Pa. 








The Fidelity Mutual Life 


INSURANCE COMPANY 
—OF PHILADELPWIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Informatien Apply to 
ALEXANDER McENIGHT, Vice-President 


—L. G. Fousz, President—— 











to offer he should stand firm and under- 
stand that it is not always the man who 
offers the most who writes the business, 
but in most cases it is the agent who im- 
presses the prospect with the fairness and 
squareness of his company. 

+ * * 


It is always good policy to show the 
prospect the points to which his attention 
is likely to be called by the representa- 
tive of the other company, and explain to 
him the reason. In this way you head off 
your adversary and when he attempts to 
make a point it has fallen flat, as the 
subject is already aware of it. 

* * * 


When entering into the explanation of 
your policy, deal with your man in the 
same manner as you would do if you were 
endeavoring to explain the contract to 
your son or daughter. Go into the mat- 
ter fully and give him all the benefit of 
your understanding, leaving nothing but 
what has been made clear, so that he 
can more fully appreciate the different 
advantages. There are many men won 
over to making applications for a par- 
ticular policy by the manner in which 
the agent goes about his work. If he 
simply displays that grasping for busi- 
ness and does not feel, as was said in 
the beginning of this paper, a feeling of 
benefit bestowed upon his fellow man, he 
will not likely be close enough to do the 
business. In making his explanation it 
will be evident from the manner of the 
agent as to whether it is for his benefit 
alone that he wants the man’s premium. 

et 


There are many things an agent must 
consider in endeavoring to get a man’s 
attention. He must be aware that he 
cannot do everything just as he would 
himself like to have it done, but in most 
cases work gradually and patiently, but 
with a firmness that does not allow his 
man to get the impression that he has 
ample time and that he is the only man 
on whom the agent is working. It is not 
the number of calls that an agent makes 
upon the one man that influences the 
business, but it is the number of live 
calls when he says something that tells. 
In many instances outside influence has 
much to do with getting in the right 
position toward your man, and when you 
can get a letter or the privilege of using 
the name of some friend it would always 
be of much advantage. 

e «6 «6 


After landing one man in an office and 
getting him fixed up properly, it is always 
well to work around that individual, and 
he will be the means of influencing others. 
It is not a good idea to go after others 
until you have your first man secure, as 
many times there are people in an office 
who have friends agents in another com- 
pany and would immediately tell them 
about this man taking insurance and they 
at once pounce upon him and endeavor to 
make him believe that he has made a bad 
bargain. In this way you would be 
obliged to go over the entire transaction 
once more, with a possibility of losing 
out altogether. It is always advisable to 
get a settlement of some sort, either cash 
or note when you procure the applica- 
tion, except in those cases where condi- 
tions are such that you know it would be 
imprudent on account of circumstances to 
ask for it. In such cases the position 
and the standing of the man with the way 
in which you know him has much to do 
with the matter. 

* * * 


It is not only necessary that a man 
should work, but he should fit himself 
in other ways so he can work well. He 
should endeavor to keep in good health 
by pursuing proper conduct, and cultivat- 
ing his mind, so that he will be a bigger 
man mentally. Association of the right 
kind is very important and is a means 
of recreation as well as interchange of 
thought. It also has the advantages of 
making acquaintances through whom 
business is had and leads on to much 
that is beneficial in bringing about suc- 


cess, 
In this friendship it must be borne in 
mind that it does not require a man to 








AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Lute 


Should ap to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safe ing of the Com- 
pany'’s funds thru the administration of the Ohio department, 


ized as the very best inthe country. The business getter 
will appreciate the advantages. 


The Company has never written any form of special contract. Its 
methods are, and always have been absolutely above criticism. 


To the agent contemplating a permanent connection, address 


THE COMPANY, Columbus, O. 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


BSTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, reasurer 
ROBERT D. LAY, Secretary 


























Insurance in Force December 3lst, $50,066,932,77 
RECORD Inerease in Apportioned Surplus in 1907, 105,734.09 
OF 1907 Gain in Assets, - - - 1,037,668.19 
Excess of Income over Disbursements, 1,093,023.43 








CHICAGO’S OLDEST AND STRONGEST COMPANY 


ANNUAL DIVIDENDS 


and all other up-to-date, attractive features are provided 
for in our 1908 policies. 


We want experienced men as general agents in Illinois, 
Indiana, lowa, Nebraska, Minnesota, South Dakota, Mich- 
igan and Pennsylvania, who can produce from one bundred 
fifty to two hundred thousand of paid for business annually. 


If you are not indebted to any other company, write us and 
we will submit a renewal contract that will intevest you. 


Scandia Life Insurance Company 
159 La Salle Street : . - Chicago, Illinois 


= MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 








If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 





T.R. PALMER, President FRANK E. HITCHOOX, og ng 
Secpegsereasmria  Savcalaias tives tenes os 
CENTRAL LIFE INSURANCE COMPANY 


OF ILLINOIS 
H. W. JOHNSON, President 


A GREAT OPPORTUNITY FOR LIVE MEN 


We are out for our share of the 1908 business. We want Salesmen, Insurance or 
others, who have the habit of Delivering the Goods and Making Money. Wecan 
Develop That Habit and probably Double Your Income by our up-to-date con- 
tracts and selling methods, Our record, our standing and our connections, particularly 
in Illinois, are in some respects unequalled, and clean, energetic men who act promptly, 

fitable Positions such as only a Live Young 





have before them Permanently 
Western Company can offer. Address with record and references (to save time). 


T. DeWitt Ganse, Director of Agencies, Ottawa, Illinois 


HOME OFFIOE CAGO OFFICE 


CHI 
and Trust 829 First National Bank Building 
OTTAWA, ILL, CHICAGO 


Ottawa 


GEWERAI I ineARy 
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LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








do anything that he believes is not a 
benefit to himself; as if a man should 
try to get business through drinking, as 
has been tried by many unfortunate in- 
dividuals, who found when it was too 
late they had made a most grievous mis- 
take, and that the price paid for such 
business was too high and results very 
disappointing. 

Wholesome association is beneficial and 
even though a man should come in con- 
tact with men whose tastes are different, 
it is no reason why he should change 
his, or that it should interfere with their 
friendship. That we do not all act, think 
or look alike, is what makes us interest- 
ing to one another. The higher the ideals 
of man the more apt he is to make a gen- 
eral success of life. Such men possess 
the animal an which make other 
men obey them. 





VALUE OF A LIFE 

A man goes along until he is 40 years 
old and succeeds in accumulating $5,- 
000. He has made that amount with 
his life. If he dies and is cremated, 
hasn't he, to every intent and purpose, 
left a will to the effect that half his 
fortune should be distributed to certain 
people and the other half put into a 
furnace and burned up? Of course he 
has. Just before he died his total as- 
sets were $5,000 and his life. The 
smallest value you could place on that 
life would be that it was worth at least 
as much as the money he had already 
made. Why did he fail, then to insure 
that life against total loss which he 
knew it must inevitabry meet? Simply 
because he didn’t realize its value or 
because he procrastinated too long. 

If he succeeded, by simply starting 
out at birth with nothing but life as 
capital, in accumulating $5,000 with that 
life in forty years, that life, if.a per- 
fectly healthy one at age 40, with all 
the experience it had gathered as it 
went along, would be of far more value 
during the twenty years from 40 to 60 
than during the forty years from birth 
to age 40. 

Suppose he doesn’t die. Mr. I. Pro- 
prastinated Toolong, of another city, 
didn’t die, but he was suddenly taken 
ill. On recovering from the illness he 
tried to get some life insurance, but 
found his life was impaired and that he 
couldn't. 

How many men think of this phase 
of it? There are two great risks men 
constantly run who are uninsured or 
only partially insured, and who are in 
perfect health: 

First—From death itself. 

Second—Through a thousand and one 
causes becoming so impaired in health 
that they cannot get the best life in- 
surance there is to be had—Geo. W. 
Perkins. 





If a man only were sure he would 
live twenty years, that he would invest 
a certain amount every year and that 
his investments would never prove bad, 
he would be foolish to take endowment 
insurance. The trouble is he is not 
sure. 


Questions and Answers 


Question—How does the New York 
Life treat policies for liquor dealers 
and saloonkeepers? 

Answer—The company gives the fol- 
lowing: 

Liquor Merchants—Proprietors of 
and clerks in first-class hotels and res- 
taurants who never attend bar; propri- 
etors of and clerks, cashiers, book- 
keepers’ in wholesale liquor houses— 
no advance. 

Proprietors of and clerks in brew- 
eries and distilleries; proprietors of and 
employes in billiard and pool parlors 
(no bar); waiters in restaurants and 
hotels who do not serve alcoholic 
drinks—four years advance. 

Proprietors of saloons who only oc- 
casionally tend bar; proprietors of beer 
bottleries; traveling salesmen and col- 
lectors for wholesale liquor houses, dis- 
tilleries and breweries; proprietors of 
and clerks in groceries with bar and 
plantation stores in the South; superin- 
tendents and managers of breweries and 
distilleries, and skilled mechanics, such 
as coopers and engineers; compounders 
of liquors; waiters and chefs 1m restau- 
rants with bar, or where alcoholic 
drinks are served with meals; propri- 
etors and employees of billiard and 
pool rooms with bar (exclusive of bar- 
tenders) (limited to 10, 15 and 20-year 
endowments)—eight years advance. 

Saloonkeepers who tend bar regu- 
larly, bartenders, porters in saloons, 
malsters, beer pump repairers, drivers 
for breweries, and other journeymen 
employees of breweries, distilleries and 
beer bottleries (limited to 10 and 15- 
year endowments)—twelve years ad- 
vance. 








Question—What can you suggest as 
the best method of meeting assessment 
or fraternal competition? 

Answer—Facts are cold. hard things 
and tell no lies. Get up a few statistics 
showing the number of these concerns 
that have failed. Usually a man takes 
assessment or fraternal insurance be- 
cause it is cheap. Show him that life 
insurance is a science based on mortal- 
ity experience. No concern can change 
it. Any company whose rates do not 
provide for the death losses that are 
sure to come will fail. 

A term policy is an effective one to 
flash on a man who must have a cheap- 
er policy. The steady rate of a term 
policy can be compared then with the 
uncertain, fluctuating assessment or fra- 
ternal rate. An agent later on may be 
able to transfer the policyholder to 
some higher priced form. 





Habits of introspection, absorption 
in self-culture, produce only anaemic, 
milk and water saints, flabby, useless, 
neurasthenic cumberers of the ground, 
and breeders of weakness and discour- 
agement. Habitual introspection finds 
nothing worth inspecting. 
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Cc. A. GOODALE, President. 
F.H. WATSON, Vice-President. 
J. W. McCAUSEY, Secretary. 


EVERY POLICY A SQUARE DEAL 


Michigan State Life Insurance 


Company 


Home elfice, 633-37 Majestic bldg. 
DETROIT, 





MICH. 


J. B. BRADLEY, Medical Director. 
A. M. HUME, Associate Med. Director, 


FRED APPS, Director of Agencies. 








Michigan. 
eeadily understood and easily sold. 





The First company to organize under the new and stringent laws of 
The Company for the agent because its policies are exceedingly liberal, 
If you have a clean record and are contemplating a change, we can 


SHOW YOU where it will be to your interest to be connected with this 
hystling home company. Address the Home Office. 








COMBINATION OFFER 


TO ACCENTS 


National Life Annuity Company 
Mutnal Health and Accident Association 


OF AMERICA 
FRED. H. ROWE, President, Jacksonviile, Il, 


Endowment Life, Accident 
And Health Insurance 


Ona Plan Everyone can Afford. Gontoapte Up-To 


Date. One Agent can represent both Companies 
giving him I - cuuipesent. _ 


Addres« the Home Office 
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Men Who 
EARNEST WORKERS Can 
WANTED IN nest Go Gas on 
GOOD TERRITORY the other 
TO SELL tee ae, 
PLAIN POLICIES Union Mutual. 

olicies recently 
changed to com- 











ply with revised laws. Everything up to the times. 


Union Mutual Life Insurance Zo. 
Portiand, Maine 


FRED E. RICHARDS, Paesivent 
ADDRESS EITHER 
Thornton Chase, Supt.. 84 Adams St.. Chicago. Ill. 
Edson D. Scofield, Supt.. 180 Broadw'y. N.Y. City 











The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-Presideat and Actuary 





THE WoORLD'S RECORD. 


sa Insurance in Fores Admitted Aste, ther Dobie. nents 
—.. sae, sf rire pon ee 
1001. eps4re8s «== $1'S27036 «© glaTé249 «860780 
1908....... 949,713,796 $2,205,636 $1,815,059 $390,577 
1904....... a py ~ rn saan’ 498 


$544,585 
21,731 $605,317 


1906 $81,041,860 $5,363, 144 SU6TA.AI8 $679,626 


cm in cxoem of FO 
BRe tk Gers spe sum P= ag Sy 
THOUSAND DO 


Ener eas STE 











DIRECTORS 
P, A. CHAMBERLAIN 











LEONARD K. THOMPSON, President, 


Northwestern National Lite swoon a 


MINNEAPOLIS 








Pres. Security Nat’) Bank 





Viee-Siee Bane Buk | A WESTERN COMPANY FOR WESTERN PEOPLE 


Note 


Northwestern National 








B. W. DECKER 
Vice Pres. Northwestern Nat’) Bank 
A. A. CRANB 
Vice-Pres. Nat’] Bank of Commerce 


B. P. NBLSON 
Nelson-Tuthill Lumber Co. 


. J. GRAHAM 
Vice-Pres. and Actuary 
L. K. THOMPSON 
President 
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